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-five Cents a Copy 
Dollars a Year 








Now, with over a thousand on the road, 
here’s the way that owners 
are speaking of 








F. E. Moskovics, President 


STUTZ MOTOR CAR COMPANY OF AMERICA, Inc. 
INDIANAPOLIS 


ERE are a few of the hundreds of messages that we are constantly receiving from 


delighted owner-drivers of The NEW STUTZ. I will just let these letters speak 


for themselves: 


From PHILADELPHIA, PA.—“‘I have been driving my NEW 
STUTZ with an increasing sense of pleasure and satisfaction in 
it. My driving experience amply backs up my first conclusion— 
that it is the most carefully planned car on the market and far 
beyond present competition.”’ 


From EAST LIVERPOOL, OHIO—“‘All hills negotiated on 
igh, car working fine. A real pleasure to drive such a car. 
Averaged between thirteen and fifteen miles to gallon.’ 


From NEW YORK CITY—“I am delighted with its perform- 
ance and lenjoy driving it morethan any car Ihave ever owned.” 


From LOS ANGELES—“‘The performance of the caris splendid 
and it seems to have unlimited power. Motor runs like a watch. 
Performance throughout is to me a revelation in motor cars. The 
luxurious riding quality surpasses anything I have ever ridden in. 
It is wonderful the way the car hugs the road. The sense of 
security in it owing to this quality, and to the wonderful system 
of brakes, is very gratifying.” 


From CHICAGO—“‘Just arrived after driving fifteen hundred 
miles in my NEW STUTZ Brougham which I took off your show 
room floor in Chicago one week ago today. The performance 


of this car over Kentucky and Tennessee mountains in high, 
without shifting gears and through mud and on speedways, I 
consider marvelous. Have had absolutely no trouble whatever 
and car most satisfactory in every way.”’ 


From HARRISBURG, PA.—“Just wish to state that this car 
was bought practically out of a catalog. Did not have a ride in it, 
or even hear the engine run, but had full confidence in the Srutz 
Company. The car has far passed my expectations and to say 
that lam well pleased with it would be putting it mildly.”’ 


From PHILADELPHIA—“The most beautiful car on the street 
and a marvelous performer.”’ 


From SPOKANE—“Enclosed please find pictures of the trip 
Iam making to the Pacific Coast and back. I traveled through a 
snow storm coming in Minneapolis. From Chicago into Canada 
the worst roads l ever saw. Thirty-six hours the motor ran with- 
outa stop, and when I arrived she was just the same as when I left 
if not better. Somecar. The best long distance driving car built.”’ 


From BRONXVILLE, N. Y.— “I want you to know how 
pleased I am with my NEW STUTZ car. It is a real delight, and 
1 find it better in every way than any car I have had.”’ 


Well, doesn’t all this sound as though it were both pleasant and profitable to be a 
Stutz dealer? There are still some good openings. Write or wire me if interested. 








(Signed) 
‘ “, ! 
7 ™ a 2d 
11 any 


Rages ct au | 
— — 


Ae ee ne ne 


3, 


iPS de a % 


ee ee ee yt Chee See ee 























VEE RE. 


TIRE CHANGER ~~*65 










THE IMPROVED 





COMPLETE WITH ATTACHMENT FOR SOLID RIMS AS WELL AS SPLIT RIMS. 











SOLID RIM 
ATTACHMENT 
LOOSENS FLAP 
AS WELL AS BEAD 


The Solid Rim At- 
tachment embod- 
ies a small rack 
and pinion press 
having a downward 
and inward action 
which easily strips 
a rusted-on flap, 
or bead, from the 
rim. 
In many cases it 
is the rusting-on 
of the flap which 
gives the greatest 
trouble and _ the 
Manley Solid Rim 
Attachment is ar- 
ranged so that the 
rack bar is always 
in firm contact 
with the rim it- 
self—thus it wed- 
ges its way be- 
’ tween the flap and 
the metal rim, in- 
stead of merely 
pulling at the 
bead. 











DOUBLE JAWS ON 
MANLEY IMPROVED 
TIRE CHANGER 
GRIP RIM BOTH TOP 
AND BOTTOM 


The Manley Tire 
Changer has been 
further improved 
by providing it 
with jaws for grip- 
ping the rim at 
both top and bot- 
tom, which con- 
tracts a split rim 
equally at top and 
bottom without 
distortion. 

This is of parti- 
cular importance 
with respect to bal- 
loon tire rims, as 
their great width 
increases the ten- 
dency to distort if 
only single jaws are 
used. 

The improved Tire 
Changer also em- 
bodies a more effi- 
cient method for 
holding solid rims, 
disc wheels and 
wire wheels. 
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Write for complete catalogue 
of Manley Garage Equipment. 








Worm and Sector and Toggle Action. The Worm and Sector make the operation fast, 
and the toggle gives a constantly increasing pressure so that no time is lost operating 
a high ratio gear reduction throughout the entire movement. 

A few easy turns of the crank contracts or expands split rims as required. 

The Manley Tire Changer will take care of the entire range of pneumatic tires; up to 
and including 40’’x8”’. 

It is shipped mounted on a wood base as illustrated, and it is only necessary to uncrate 
it and put it to work. Because of this mounting you can use it outside during work- 
ing hours, as it attracts business by impressing motorists with the fact that you are 
equipped to do fast work. 

SOLID RIM. ATTACHMENT---For all solid tires, including disc and wire wheels. 
It is arranged with a small rack and pinion press which provides sufficient power to 


push the tire off the rim no matter how badly rusted it may be. If solid rim attachment 
is not required deduct $15 from price. 


Carried in Stock by Manley Jobbers 


MANLEY MFG. Cco., " ” ” YORK, PA. 


Jui 





+S © 


I- 
aS 
th 
n= 


re 


re 
n- 
fi- 
or 
1S, 
id 


ven 


ast, 
‘ing 


p to 


rate 
yrk- 
are 


2els. 
r to 
1ent 


A. 


June 17, 1926 





WHEN BETTER AUTOMOBILES ARE BUILT, BUICK WILL BUILD THEM 


i a 


MOTOR 


Buick maintains 
stable prices for the 
protection of owners 
and dealers alike. 


This is possible be- 
cause quality, not 
price, is established 


AGE 





as the Buick measure 
of value— 


And because great 
volume enables 
Buick to establish 
prices at consistently 
low levels. 


Those who desire the Buick Franchise should have their names on file. 


BUICK MOTOR COMPANY, FLINT, MICHIGAN 


Division of General Motors Corporation 


Pioneer Builders of 
Valve-in-Head Motor Cars 


Branches in all Principal 
Cities—Dealers Everywhere 
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New Departure 
Quality 


Ball Bearings 
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In the past five years every new motor 
car speed record was made on New 
Departure Ball Bearings—and it is no 
mere coincidence that this same excel- 


lent product is factory equipment in 
88.5% of motor cars in 1926. 


\F 
NZ 


LSS 


4 inn A 
so 
lee BS 


WZ 


y 


iN 


WY), FEZEN 
. 
——" } _ 
q f A 


al, THE NEW DEPARTURE MANUFACTURING 
COMPANY 


Detroit Bristol, Connecticut Chicago 
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SE-MENT-OL 


the ORIGINAL 
Leak Fixer 





oc—w, Nationally known and 
, d used for years 


SE-MENT-OL is known 
and used in every state in 
the Union. It is backed by 
an advertising campaign 
that reaches millions of 
people. The Country Gen- 
tlemen alone reaches a mil- 
lion and a quarter automo- 
bile, truck and_ tractor 
owners. A big Norwesco 
Ad appears every month. 
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SE-MENT-OL is cementing 
thousands of new friends each 
day. It does the work without 
worry, waste of time or effort. 
It is chemically correct and sold 
under a positive money-back 
guarantee of satisfaction. Push 
SE-MENT-OL and you’re 
pushing a leader. 


Catch the eye 
of the Passerby 


We have a new proposition 
for vour Service Station 
that includes a Water Ser- 
vice Sign (as shown) in 
attractive colors, a_ big 
Merchandiser display cabi- 
net for your coynter, a 





WATER 


SERVICE 


Stop that Leak 


SEMENT-OL 


























w Fiibessce Poses: small stock of SE-MENT- 
J ——</ OL anda sure, quick profit 
—_— of 89%. Ask your jobber 
Sign about it. 
Made in the famous NORWESCO 
Laboratories = 
THe NORTHWESTERN CHEMICAL A ima’. 
COMPANY SY QYA4 
MARIETTA, OHIO ue 
In Canada—Norwesco of Canada, Ltd. << scott 
Toronto, Ontario — 


E0681 


A NORWESCO PRODUCT 
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SHALER 
HEL-DUST 


for Garages, Repair Shops, Fleet Owners 


This new Shaler Hel-Dust Vulcanizer, Type M, No. 10, is designed expressly for 
garages, repair shops, and fleet owners. For over a year it has been used in 
restricted territory, and the approval has been astounding. More than 50% of 
shops bought it as soon as it was shown, and they are using Hel-Dust every day. 


PRINCIPLE 


It uses the same principle as the Shaler 5-Minute Vul- 
canizer and is manufactured under the Low and Miles 
Patents covering all solid fuel vulcanizers. But in the 
Hel-Dust Vulcanizer the Vulcanizing cups are made 
of heavy metal and are used repeatedly instead of being 
thrown away after each job. The heat is furnished by 
a fuel that is powdered. 


BURNS ALUMINUM 


This powdered fuel, Hel-Dust, contains aluminum 
which burns at 6400 degrees. The other ingredients 
form a cake that retairis the heat and transmits it slowly 
through the heavy cup to the repair. This gives a long 
cure (10 minutes) the same as the most expensive | é 7 
tube plate. . | Eo 


MAKES ALL KINDS OF REPAIRS 


















WALL CLAMP 
FOR ALL 
SIZES OF CUPS 





Price Complete 
6.00 

_ Because of this long cure, repairs are built up as if for $ 

curing on an ordinary tube plate, and anything from a 

pinhole to a 6'%-inch slit can be cured at one setting. 

There is no waiting for the vulcanizer to heat. It is 

ready to use any time. 


HANDY AND COMPLETE 


Two clamps are furnished, a large one to attach per- 
manently to the wall, and one that is smaller and 
portable. Five vulcanizing cups fit a wide range of 
repairs. Stitcher and rubber roughener are included. 


A PENNY A PATCH 


The iow cost of Hel-Dust Fuel and rubber makes the 
ordinary size repair cost only aboutacent aWULCAN- 
IZED REPAIR cheaper than a temporary cold patch 
could be stuck on. 


Ask Your Jobber and write for catalog of the com- 
plete line of Shaler Tire Repair Equipment. 





Subject to 
Trade Discount 


= CLAMP FOR 
SMALL CUP 


8 


2% x 7-INCH-CUP 














La A. SHALER CO., Waupun, Wis. There is also a motorists’ model which retails at $1.50, 


World’s Headquarters for Tire Repair Devices including Hel-Dust and rubber enough for 15 repairs 
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5 reasons why the 

Studebaker franchise 

srows more valuable 
every day. 


1. One-Profit Value 
2. Unit-Built Construction 
3. Always Kept Up-to-Date 
4. Used Car Pledge 
5. Low Time-Payment Rates 





























JOHN K. LEANDER, President 
John K. Leander Company 
PORTLAND, OREGON 


MEN who spend years in the 
oficial employ of Stude- 
baker are the quickest to grasp 
the opportunity offered in the 
Studebaker franchise. 


John K. Leander, President of 
the John K. Leander Company, 
Portland, Oregon, Studebaker 
dealers, saw the opportunity on 
the outside from an experience 
of six years on the “inside” as 
a Studebaker branch manager. 

He is one of a long list of Studebaker 
factory officials who have become Stude- 
baker dealers because they know from ex- 


perience that there isn’t a more profitable 
franchise than Studebaker. 


The Studebaker Corporation of America 
South Bend, Indiana 
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The Country Has Gone Nash! 


Look at the 
oreat Nash Growth 





1921 sales— 20,874 cars 


1922 sales — 41,681 cars 
1923 sales — 56,029 cars 


1924 sales— 53,616 cars 
1925 sales—— 96,121 cars 


First 5 Months of 1926—68,045 cars 


A dealer 


GROWS 


with the Nash line 


NASH. 


Leads the World in Motor Car Value 





At 


Wa 
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There’s no sense in 
using a dollar valve 
-& when a twenty 
“> \ cent one will do the 
. | job just as well. 


“y That’s why garage 
Nand repair men 
‘want James Motor 

Valves~they’re 
James Motor Vales built tocarmakers’ 
——— exact specifica: 
and &" oversize tions—and priced 
within reason. 


stems. Built to exact 
Ask your Jobber’s salesman! 

















car manufacturer’s 
specification. 





James Motor Valve Company 
1314 Maple Street, Detroit, Mich. 
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A Chrysler Franchise Cashes 
In On Your Owner Good Will 


The day of the one-car dealer is gone fforever— 
and Chrysler has brought it about. Su 





pee 


The Chrysler dealer today no longer needs to see 
his best owners go across the street to buy another 
make whether it be bigger or smaller, as their 


next car. 1 
A Chrysler dealer cashes in on the good will he 
has built up among his customers. ~~ 
oF oe a ~ th 
For a Chrysler franchise gives him a line of four if t 
cars of Chrysler standardized quality,—three out- :.. 
standing sixes and one four-cylinder bearing one rela 
name and produced by one organization—pre- _ 
eminently the best in their respective classes, rang- atv 
ing in price from *845 to *3595. “a 
* the | 
No more lost customers—no more restricted mar- fron 
kets—and at the same time the incalculable satis- — 
faction and economy of doing business under the | mau 
policies of a single manufacturer everywhere a 
known for both fairness and progressiveness. way 
day 
Write us for further details today. Your inquiry A 
. o take 
will be held strictly. confidential. and 
vari 
CHRYSLER SALES CORPORATION, DETROIT, MICHIGAN T 
CHRYSLER CORPORATION OF CANADA, LIMITED, WINDSOR, ONT. ing 
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Jobbers Dominate 
Three Sessions of §% 
A. E. A. Convention §) 


Summer Gathering at Montreal One of Most Largely 
Attended in Association’s History 


By SAM SHELTON 


MONTREAL, June 14. 

HE opening of the-summer convention of the Auto- 

motive Equipment Association here today brings 

together an unusually large assemblage of the makers 
and distributors of automotive accessories and products. 
Preliminary registrations for this convention were more 
than 1,000 and those in attendance come from all sections 
of the United States and Canada. 

The holding of the convention in this city, the metropolis 
of the Canadian Dominion, marks the exceedingly close 
relationship that exists among the American and Canadian 
members of the association. For many years some of the 
most faithful attendants at the A. E. A. convention held 
at various cities in the United States have been the jobbers 
and manufacturers from Canada. Now the whole associa- 
tion is paying its compliments to the Canadian group and 
the Canadian members are royally entertaining the visitors 
from the States. 

Special trains, steamers and motor caravans brought 
the delegates here, most of them arriving last night. In 
many cases the trip was arranged to provide the utmost 
in the way of sight seeing. The delegation from the 
central and western part of the United States came by 
way of a special train from Chicago, stopping off Satur- 
day morning at Niagara Falls. 

An unusually extensive program has been arranged to 

take up the greater part of the week. Today the directors 
and committees are meeting to outline the plans for the 
various sessions. 
The program gives over two afternoons and one morn- 
ing for meetings of the jobbers, indicating that more than 
ordinary interest attaches this year to the discussions that 
will be held concerning various developments in the whole- 
sale distributing branch of the automotive industry. On 
Tuesday the jobbers will hold a general meeting at 2:30 
p.m. and on Wednesday afternoon they will hold as many 
regional sessions as the members present care to arrange 
lor. A divisional meeting of the jobber members will be 
held Friday morning. 

One of the important sessions of the convention will be 
the merchandising committee’s program at the second 
seheral session Thursday morning. At this meeting 









a 


N. F. OZBURN, President of A. E. A. 


Arthur R. Mogge, merchandising director, will present his 
report and the committee will make its recommendations 
along the line of work to be carried on the coming year 
in helping retail dealers increase their sales of automotive 
merchandise. 

The principal speaker at the merchandising session will 
be William L. Goodwin, executive vice president and 
general manager of the Society for Electrical Develop- 
ment. Mr. Goodwin is expected to give some worth-while 
suggestions along the line of building up greater sales 
of merchandise through the retail trade. 

The merchandising committee will show at the conven- 
tion four business building films that have been prepared 
by manufacturers for use in projecting machines. The 
committee is promoting this type of business building. 
Jobbers are being urged to buy the projectors at small 
cost in order to show their salesmen and retail customers 
the merits of various articles of merchandise. It is ex- 
pected that immediately after the close of the convention 
a large number of films of this type will be shown to 
dealers and jobbers’ salesmen throughout the country. 

Another important session of the convention will be the 
meeting Friday afternoon under the auspices of the 
Service Parts Committee at which an address will be made 
by David Beecroft, vice president of the Chilton Class 
Journal Co. This committee is undertaking to work out 
some standardized method of numbering service parts in 
order to simplify the ordering, stocking and inventorying 
problems of both jobbers and dealers. 

Among those in attendance at the convention are Com- 
missioner William M. Webster and President N. F. Ozburn. 
The convention will close Saturday. 








Founder and president of Auto Enameling and 
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H. L. BOYLE 


Painting Co. 





iN a 
Between 60 and 75 Cars are 
Constantly in Process on the 


Floors of Auto Enameling 
and Painting Company 











“A GOOD paint job can't be hurried. 

We never let our customers hurry us. 
If they haven't got time to let us do it 
right we refuse to take the job. We realize 
that the reputation of the shop 1s at stake 
in every car that goes out and we refuse to 
let 1t go out until we have done everything 
possible to make it right.,-—H. L. Boyle, 
president Auto Enameling and Paintiig Co., 
New Orleans. 








TARTING five years ago with a total capital of 

$300, plus nine years experience in the business, 

H. L. Boyle, 30 years old, president of the Auto 

Enameling and Painting company, now heads one 
of the largest automobile paint shops in the South. 

The shop is at 1725 Dufossat street, New Orleans, and 
is equipped with every modern facility for removing old 
and applying new paint. The baking room of the enamel- 
ing department is large enough to accommodate an en- 
tire automobile body. | 

“In our better class of work,” Mr. Boyle says, “we fol- 
low out step by step the exact process employed when 
cars are painted at the factory, and we place the same 
guarantee on our work. To do this we have installed 
special equipment, some of which is a decided innovation 
in paint shop work.” 

In using the pyroxylin process the paint is applied en- 
tirely with a spray gun as the automobile moves through 
the shop on specially constructed cars. Mr. Boyle de 
scribed exactly the method of procedure in his shop from 
the time the car enters until it is turned out with its 
new coat. 

“The car is dismantled on the lower floor. The fenders 
go to an alkali vat where the old enamel is removed and 
a special anti-rust treatment applied. From there the fend- 
ers go to the enameling room where they are dipped 
and baked at a temperature of 350 degrees Fahrenhelt 
for two and a half hours. The process is repeated until 
from three to five coats are applied. 

“After the fenders are removed the car goes to the 
paint stripping department where acid and steam are use 
to take away the old paint, grease and rust. The chassis 
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|Painting 
New Orleans Shop 
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oa The cleaning room where steam and 
acid are used to remove dirt, grease, 
one gi rust and old paint 
= Cars in process of receiving new coat 
a of pyroxylin paint from spray guns 
mel- 
en- . e . 
next operation is the application of 
- fol- the color, also by spray guns. The 
vhen car then moves a little farther along 
same where it is hand-polished for lustre. 
alled The mouldings and stripes are next 
ation put on. After the painting is com- 
pleted all upholstering is cleaned and 
J en- re-dressed and the glass is polished. 
ough aa . “The operation having been coc- 
> de- ‘ given a very thorough steam cleaning. The car then pleted upstairs the car is brought downstairs where it is 


fri ges upstairs where the body is first sandpapered to a_ re-assembled, washed and all nickel parts thoroughly 
h its  l0oth surface and treated with a special anti-rust prep- shined. The customer is then notified that his job is com- 
aration. We have a system of rail tracks upstairs on plete. The whole process takes about two weeks. 


nders — trucks are operated. The car is mounted, after “A good paint job can’t be hurried. We never let our 
j and ee work is completed, on one of these trucks customers hurry us. If they haven’t got the time to let 
fend- pe starts on its journey. : us do it right we refuse to take the job. We realize that 
‘ipped _ The first step as the car moves along on the track the reputation of the shop is at stake in every car that 


snheit 'S to cover all glass and upholstering to protect it from goes out, and we refuse to let it go out until we have 
“until 9 'espray gun. This is done with heavy paper. Next the done everything possible to make it right.” 

metal primer is forced into the pores of the body with Mr. Boyle began in the automobile paint business when 
-o the § “Spray gun. The next step is to fill all spots with putty. he was 16 years old, and has been engaged in it continually 
a used After that the surface is sprayed on, and when this dries since. His partner, M. A. Oustalet, vice-president, who 
hassis ihe surface is again smoothed with fine emery cloth. The (Continued on page 34) 
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N the preceding article of this series, appearing May 
27, the prospective automotive merchant was given 
the general results of a survey wherein 146 dealers 
told of their most serious blunders as beginners. 
As might have been expected the dominating blunder re- 
lated to carelessness in managing the used car situation, 
and as the used car is bound to play a stellar part in 
the new dealer’s success or failure we will confine the 
discussion this time to that particular subject. 
Materials used in the present contribution will consist 
largely of excerpts from letters received by MoToR AGE 
from some of the dealers represented in the survey. No 
name is to be published in connection with any quotation 
but the benefits of the experiences of a number of now 
successful tradesmen will be passed on to the reader. 
The dealers to be quoted have had their used car 
troubles and still have them more or less, but they have 
all more closely approached the solution than has the 
average merchant in this field. Their comments and 
observations, consequently, are well worth close attention 
and consideration. Through this fraternal co-operation 
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Experienced Automotive Merchants Tell 

What They Have Done to Overcome 

Losses Sustained During Their Earlier 

Days Through Inefficient Resale Manage. 
ment 


By CLARENCE PHILLIPS 


it is hoped the newcomer in automotive merchandising 
will be put in possession of suggestions enabling him to 
avoid the serious used car tangles that nearly wrecked 
some of these same dealers in their early days and which 
have wrecked hosts of others not so favorably equipped 
in native business ability and otherwise. The used car 
problem is going to be solved and eventually the dealer’s 





meses Sil 
ee 


Se: 


used car department is going to be a truly profit-making 
department. That is what we are all working for. 


Issue Cannot Be Sidetracked 


But before such a day arrives the trade is going to have 
to sit down calmly and check up on the errors of man- 
agement now prevalent. Mistakes must be looked squarely 
in the face and policies must be evolved to do away with 
them. Here is where the dealer of today has a decided 
advantage over the pioneers. of yesterday. The millions 
of dollars that errors have cost in the past stand as 4 
vast sum spent on educational advantages for the prospec: 
tive automotive merchant. 

Failure to deal with used cars separately in the com- 
pany’s organic plan, so it can be told at any time jus 
what is happening in this branch of the work, has bee! 
pointed out emphatically in these articles as a grievous 
mistake. The new car discount means nothing whel 
offset by a trade-in loss and unless the dealer knows 
exactly what the trade-in amounts to in the way of profit 
he not only does not know that, but he does not know 
how much profit was made on the new car. Failure ™ 
treat thus with used cars and failure to employ an account 
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TH IS 1s the fourth article of a series 
on “Planning and Launching a 


Dealership.” The final article will 
appear in the rssue of July 1st. 
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ing system dealing individually with this and other de- 
partments only befogs the entire picture of operations. 


With that thought in mind let us see what a promi- 
nent dealer has to say on the subject: 


“IT must admit that when I started out the used car 
proposition had me nearly on my back a number of 
times. Trouble No. 1 was that I foolishly let new cars 
and used cars into the same accounting hopper. This 
condition made it impossible for me to analyze results 
in my business and for a wonder I lived to tell the 
story. The only apology I have to offer is that while 
I had had considerable experience as a service man- 
ager and a salesman I lacked a broad understanding of 
business. The best move I made was to employ a level- 
headed bookkeeper who promptly put his finger on the 
big trouble. Used cars were divorced from new car 
operations and other departments. Following that my 
general position improved because I could see what I 
was doing. I cannot say that I am yet able to prevent 
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“Item No. 3 in the ques- 
tionnaire on the subject of 
used cars suggests the biggest mistake 
made by this company. You ask how 
we got on the right track. We simply 
put used cars on a track by themselves 
as a separate unit of the business. With 
us a new car sale is one thing. A used 
¥ car transaction, even on that new car 
sale, is something else.” 


Not taking the used car department seriously enough 


is a common fault finally realized by a very enterprising 
dealership which tells us this: 


gh 


some losses in the used car department but J know what 
they are and that is very important.” 


Make Used Cars Carry Own Expense 


Another now successful dealer who had some hard tussl- 
ing with used cars in his early days writes as follows: 


“Regarding used automobiles: We are very conservative 
on the cars which we purchase. We have a separate used 
‘ar department and try to make this self-sustaining. 
That is, we do not have our new car department carry 
*xpenses of our used car department. We have two used 
‘ar salesmen and endeavor to select used cars which they 
‘an market, and buy these cars at a price whereby we 
‘an make at least a small profit on them.” 

Again we have the thought of individualized used car 
*perations in the following succinct form: 


Given Too Little Attention 


“In explanation of No. 3 will say that our mistake re- 
garding used cars was not so much careless trading as 
the fact that the used car department did not receive 
the attention it should, and it was left more or less to 
take care of itself. However, during the past year we 
have corrected this to a great extent by placing a man 
in complete charge of the used car department and hold- 
ing him responsible for the functioning of same and in- 
structing all other departments to co-operate with the 
used car department as they have, heretofore, done with 

(Continued on page 34) 
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ROBERT S. YANTIS 


Ford Dealer, Who Gives 
Contract Service at $3 a 


Month 


N San Antonio, Texas, a Ford dealer whose business 
runs more than $1,000,000 annually, has about solved 
the problem of keeping his extensive service depart- 
ment filled with work and at the same time keeping 

Ford car, passenger or commercial, in tip-top running or- 
der at a very economical figure. 


This dealer, Robert S. Yantis, president of the Yantis 
Motor Company, Broadway at Fourth street, a few years 
ago decided Ford motor vehicles, properly serviced, would 
be very economical. He had already reached the conclu- 
sion the average Ford owner, or owner of any other kind 
of motor car so far as that went, paid little attention to 
the upkeep of their machines. 


Then and there he set to work on the problem of finding 
a plan which would appeal to the Ford owners, an arrange- 
ment which would result in keeping their cars in the best 
of shape all the time at the least possible cost, and at the 
same time bring profitable work to his big service station. 
He knew a “good running Ford meant a satisfied owner,”’ 
and believed if he could satisfy Ford owners with service 
he would sell cars through his service department. 


His big idea was to prevent repair work on Ford cars, 
rather than repairing extensive damage after injury was 
done through neglect of the owner. 


With that in mind he set about to determine through ac- 
tual experience, just what amount of “elemental service” 
to Fords his big service department could do by working 
twenty-four hours a day. When these things were learned 
he began going after Ford owners on that basis of service. 


He knew that proper lubrication and inspection fre- 
quently would prevent big repair bills and he found what 
this line of service would cost with his shop in operation 
twenty-four hours a day—a system which eliminated all 
lost time and lost motion. 


Through his experiments he found oiling, greasing, test- 
ing spark plugs, adjusting coil units, carburetors, brakes, 
and many other little things which would keep a car in 
tip-top running order all the time, and washing and clean: 
ing them, that they might look attractive at the same time, 
could be done at a very reasonable figure. 


He went after customers on the basis of those figures. 
He sought them through personal solicitation. He be- 
sought them through personal letters to “treat their 
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tions, Adjustment, Greasing and 
Washing at Low Rate 


By J. A. WEBB 


Fords right.” He used newspaper space and telephones, 
and got a good business.- But he was not satisfied. He 
knew there were hundreds of Ford owners who were dis- 
pleased with their machines because they were not getting 
proper service. 


Then he realized it was an old trait of human nature “to 
get the most of anything possible for the least possible 
cost.” He had been going after the service business with 
a flat charge for greasing and oiling and another charge 
for washing and cleaning, and still another for inspec- 
tions, etc. 


He decided to combine a dozen items of service in one 
bunch, all the items necessary to keep cars going ina 
manner satisfactory to the owners, and set the price per 
month so low that a Ford owner just could not pass it up. 


As a result he organized what is known in San Antonio 
as the Yantis Service Club. Members of this club paid a 
flat rate of $3 a month and forgot their troubles. That 
was more than sixty days ago. With the announcement 
of the Service Club plan the Ford owners began to line 
up. The membership in the club now is past the 350 mark 
and is growing daily. There is every reason to believe it 
will reach the 750 mark by the middle of summer. 


Members of the Club are pleased with the service they 
get. The Yantis Motor Company is making a profit on 
the service performed at $3.00 a month and it is making a 
much greater profit on the repair work which comes as 4 
result of the regular detailed mechanical reports of condi- 
tions of cars of the club members. 


Here is what the owners of Ford vehicles in commercial 
service, and this includes all kind of Ford trucks, get 
TWICE MONTHLY for a flat charge of $3.00: 


Oil and grease entire car, including grease in rear 
axle. 
Drain and refill crank case (charging for oil used). 
Clean and oil timer and inspect wiring. 
Test spark plugs and wiring. 
Test and adjust coil units. | 
Drain sediment bulb, drain and adjust carburetor, 1! 
necessary. ; 
Examine all four wheels, including alignment of fron! 
wheels. 
8. Tighten rear wheels on axle ONCE each month. 
9. Test storage battery, fill with distilled water and test 
and adjust connections. 
10. Free wrecker service any time, from anywhere in the 
city limits to Yantis Service Station. 
11. Written detailed mechanical report of condition 0 
car furnished owner or person in charge of equip 
ment when desired. 
Here is what a membership in the Yantis Service Clu) 
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at $3 


entitles the owner of a Ford passenger car of any year or 
model to every month for the flat charge of $3.00: 


1. Thoroughly oil and grease car all over, including 
grease in the rear axle. 


2. Drain and refill crank case (charging for oil used). 

3. Clean and oil timer and inspect wiring. 

4. Test spark plugs, test and adjust coil units. 

5. Drain sediment bulb, drain and adjust carburetor, if 
necessary. 

6. Inspect and adjust low speed, brake and reverse 


bands. 


7. Test storage battery, fill with distilled water, inspect 
and adjust connections. 


8. Wash car and steam or otherwise clean chassis 
TWICE MONTHLY. 


9. Free wrecker service, any time, from anywhere in 
eity limits to Yantis Service Station. 


10. Furnish written detailed mechanical report of condi- 
tion of car at any time requested. 


A glance at the above items of service for the flat 
charge of $3.00 a month will reveal the reason for the 
popularity of the Club plan. The passenger vehicle owner 
could not expect to get his car washed and chassis cleaned 
TWICE MONTHLY for $3, much less having it thorough- 
ly greased and all parts inspected and adjusted. The Ford 
owner realizes he is getting more than is coming to him, 
if he “parcels out” his service and he gladly accepts the 
bargain. 

In the above schedule it will be seen the service for com- 
mercial vehicles is just about twice what it is for the pas- 
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Form of contract used by Yantis Motor Co., Ford dealer, 
in connection with monthly service plan. The perforated 
receipt at the right goes to the customer 


‘enger car. That is because Yantis believes the commer- 
lal car needs more attention, and because most of the 
service to these cars can be done at night. 


The Yantis Motor company enters into a contract with 
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a Month 


g 056 


mr.ceorge He Smith rorp Sedan  yvear_23 
ADDRESS__4816 Broadway 


IS A MEMBER OF 














“THE YANTIS SERVICE CLUB” 





AND IS ENTITLED TO THE PRIVILEGES ON THE REVERSE 


OF THIS CARD SO LONG AS DUES ARE PAID 
BROADWAY 
& FOURTH 


Membership card issued to each owner signing up for 
monthly service 








YANTIS MOTOR COMPANY CROCKETT 
**THE HOME OF PERSONAL SERVICE": 6700 





the Ford owners for this service for a period of six 
months. 

The contracts for service and membership cards are 
numbered serially. The company retains the contract, 
the customer getting a receipt and a membership card 
showing exactly what service he is to get each month. 
The contract may be voided for failure to make monthly 
payments and the membership cards are not transferable. 

The regular detailed mechanical report of conditions of 
cars, furnished on request, is a feature which means a 
great deal of work for the Yantis Shop. This report calls 
attention to the things which should be done “for your 
Ford’s sake” and as a general rule the club member has 
the things done when called to his attention. 

In this connection the Yantis company makes it plain 
that ‘“‘mechanical reports” show “car in perfect condition” 
about as often as “valves need grinding,” “carbon should 
be removed,” “bearings adjusted” and so on. The me- 
chanics do not “find trouble” just to be doing, but they 
report it when found if the customer asks about it. And 
the Yantis company has found the majority of its Club 
Service members want a detailed report every month. 

If the detailed report shows something should be done 
to the car in addition to the service covered by the $3 
charge, and the members fail to have it done in proper 
time, the records of the Yantis company shows that fact 
and the way is left open to get in touch with the customer 
to see if he does not want it done before a serious repair 
job develops. 

Through the Club Service Plan the Yantis Company; has 
found it is in closer touch with actual conditions of Fords 
in San Antonio and because of that is better prepared to 
offer proper allowances in trades for new cars. Since the 
company does not confine its Club Service plan to owners 
of cars it sold, but extends membership to all Ford Own- 
ers, it is not only extending its service department opera- 
tions to customers of other Ford dealers but is paving the 
way to selling some of these owners new Fords when the 
time comes. \ 
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This sign at each of three headlight testing stations caused more 
than 5,000 motorists to bring their cars in for inspection 


By B.S. BROWN 


HE Kansas City Safety Council, with the hearty 
cooperation of the trade, put over a highly success- 
ful “Safer Lights Campaign” May 24 to 28. More 
than 5,000 cars were tested. 

The most significant result of the campaign, however, 
is the fact that a large number of garages have installed 
the A. A. A. headlight testing chart, have installed equip- 
ment for making repairs on headlight and tail light parts, 
and have bought stocks of parts and accessories. It is 
said that heretofore there has been only one real testing 
and light servicing station in Kansas City. This is the 
station of the Cowie Electric Co., a wholesale concern that 
has for several years specialized in automotive electric 
service and wholesale distribution of equipment and 
accessories in the electric field, for automobiles. 


Mr. Cowie was one of the most aggressive workers in 
behalf of the campaign to arouse attention to the subject 
of automobile lights, and to persuade the garage and 
service establishments to install testing and servicing 
equipment. His position was that these two items should 
be cared for by the service stations that are in constant 
contact with the public—and that if the garagemen did 
so equip themselves, a very much larger amount of atten- 
tion would be given to the subject of lights. 


The plans for the campaign really started with a 
meeting of the Automotive Trades Association, the organi- 
zation of independent service stations, early in May. At 
this meeting, talks were made by headlight specialists, 
explaining the tests on lights, and also demonstrating and 
instructing on the servicing of lights. The garagemen 
were urged to equip their shops to give service; and also 
were urged to begin at once talking to their customers 
about the necessity of attention to lights. 


The campaign consisted in the maintenance of three 
testing stations, the testing of lights of all who came, 
and the promotion of interest in the subject. At each 
station, an A. A. A. testing chart was set up, on a frame, 
and lines were painted on the pavement where the car 
was to stand. The hours of testing were 7:30 to 11, 
each of the five nights. Six men were in attendance 
at each station, to test, and to give the tokens due. Those 
whose lights were approved, received a windshield sticker ; 
others received cards on which the defects were indicated. 
A total of 5,067 cars came for the test; of these, the 
lights were approved on 1,671. The defects noted were 
classified in the reports as follows: 
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W eek’s Campaign for Better Lighting 
Under Auspices of Kansas City 
Safety Council Shows De- 
fects and Brings Busi- 
ness to the Trade 








ECENTLY the Kansas City trade co- 
operated with the Safety Council in a 
“Safer Lights Campaign” resulting in a big 
benefit to the safety movement and sub- 
stantial benefit to the trade. Safety and 
Servicing go hand-in-hand. The accom- 
panying article gives details of the “Sdfer 
Lights Campaign.” You will find it imter- 
esting and tt passes along an idea to other 
automotive centers. 
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Representatives of the Safety Council visited many 
garages during the week, to observe whether service was 
being sought. They found that every garageman who was 
visited had had calls for such service. 


To spur up the campaign, the Safety Council sent out 
20 of its members May 26, to watch for defective lights. 
These reported license numbers of 549 cars, which showed 
the following defects: both headlights out, 14; one head- 
light out, 101; no tail light, 346; no lights, 20; excessive 
glare or bright, 68. 

Cards were sent to recorded owners of license numbers, 
showing the defect noted, and courtesously suggesting 
that the owner have the errors corrected. The responses 
were interesting. Many apologized, by telephone, excus- 
ing themselves as having just left the theater, or having 
soon after turned on lights; some thought the card notice 
was some kind of summons, and asked where they were 
to appear; others said that the observation had been 4 
mistake, as their lights were always correct. More tha 
fifty of the 549 either called up the Safety Council offices, 
or called in person, to explain. 


The most substantial net result, indicating the future 
attention to headlight service in Kansas City, was in 
the installation of testing charts and servicing equipment 
by the garagemen. None of these had had such facilities 
previously. Heretofore, they had given only casual at 
tention to headlights, usually making repairs when the 
defect was obvious—and using for the purpose any tools 
that were handy. The charge for headlight service Wa 
included among the items for other service. 
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AT TIME OF TEST 
SAFER LIGHTS CAMPAIGN 


ie 
WYSAS city sareTy CONS 


Only one out of every three cars submitting to the test was 
give this official O. K. of its lighting equipment 


Now, however, headlight testing and service has a spe- 
“lal place in the schedule, it is a special operation, and 
10 work is done on headlights unless the car is placed 
in the testing section. A charge of 75 cents is made 
or testing; which includes focusing. Repairs and sup- 
plies are charged for extra. A bent bracket may be 
‘traightened, or one minor operation, may be included. 
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Testing and adjusting headlights by a chart set up in a dark street 


It takes about half an hour, garagemen are saying, to 
test and focus, the charge of 75 cents being, therefore, 
normal. Garagemen are also installing special tools for 
bracket bending, glass cutting, and for other headlight 
service. They are also stocking up with reflectors, lamps, 
and so forth. They are suggesting to each service cus- 
tomer that he have his lights tested, and corrections made 
if defects are found. They are learning the various 
more or less serious faults that lights may develop. They 
are acquiring skill in selling their service. 

The larger garages, which have a score or more cars 
coming every day for service, report that they are getting 
several testing jobs every day. 

The follow-up is thus being carried on by the garage- 
men themselves; it being assumed that the service depart- 
ments of dealers have already been giving attention to 
lights. 

But another even more significant follow-up has been 
instituted by the Safety Council. It has proposed a 
municipal testing station, perhaps located in a shed on 
city property, attended by two men, where cars may be 
tested for brakes and for lights. It is also suggested that 
traffic officers be authorized to notify owners whose lights 
show defects, to come to such station for a test. 
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This neat and substantial building houses the service 
business of Mr. Collins without burdening him with too 
much overhead 
A corner of the machine shop in George Collins’ Service 
Station. Good equipment helps him turn out speedy 
work at a profit 


Former Service Manager Builds Up 
Important Maintenance Business 


Send Every Customer Away Satisfied, Is the Slogan 
of Shop Where Orderliness Prevails 


By WILLIAM J. JOHNSON 


N all the years that George T. Collins was service man- 
| ager for the Hartford, Conn., Cadillac distributor, one 

big idea constantly recurred to him. He analyzed his 
situation. He visualized years ahead, regarded his place 
in the picture from every angle. And the result is that 
two years ago he launched out determined to win by all 
odds. He threw up what many would term a very desir- 
able job to go on his own. 

Mr. Collins took over a new service building on the 
outskirts of the city. It was just the sort of establish- 
ment he had pictured to himself in the days gone by. 
Everything was new and clean, just the way he. liked 
to see a building look, bright as a new whistle. 


Necessarily when he entered business for himself he let 
it be known that Cadillacs were his speciality. He had 
always made it a point to do every job just as good as 
it could be done, right the first time, in fact, all of which 
was really appreciated by owners. Therefore he was 
well equipped with a large personal following when he 
began his own business. | 


From the first each job handled was sent out as per- 
fectly as possible. The shop has been busy ever since and 
quite naturally the word of mouth advertising has been 
of worth to him since one Cadillac owner very obviously 
told the next fellow and so on. So well did Mr. Collins 
put the Cadillacs in order that owners of other makes 
began to come to him all of which was pleasing. And 
though he may prefer to work on Cadillacs he meets the 
owners of other makes on common ground with the result 


that the business is expanding to a gratifying extent. 

Mr. Collins is an Al mechanic and he is quite at home 
juggling figures. Every job has his personal attention 
and from beginning to end he sees all work through. 
Necessarily he surrounded himself with efficient assist- 
ants and the force works in thorough harmony and each 
worker takes a personal interest which means that the 
completed work is satisfactory to the car owner. 

One of the best assets the establishment has is the neat 
appearance of everything. ‘The work benches are never 
cluttered and everything is kept in its place. The im- 
pression gained by one entering the station for the first 
time is cleanliness, the absence of a dirty, messy slippery 
floor. 


The Cadillac specialist does a big business in brake 
adjusting and relining and for the convenience of cus 
tomers and to speed up operations he carries a full stock 
of relined bands. If a Cadillac owner desires to have his 
car in 45 minutes he is sure to get it. 


From the beginning the matter of credit was closely 
guarded. The Cadillac specialist discounts his bills, and, 
as a matter of fact he has few of them. His custom }5 
eagerly sought by the selling fraternity because he is 4 
good risk. 


It is a fair assumption that Mr. Collins is quite happy 
in his work and there is something to look forward 
from day to day. His success in his chosen field has at 
tracted much attention. The slogan of the organization !§ 
“Send the owner on his way satisfied.” 





The complete story of the Summer Convention of the Automotive Equipment Association, 
being held this week at Montreal, will appear in the June 24th issue of Motor AGE. 
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As many as 200 can be ac- 

commodated in dining room 

of Philadelphia automobile 

dealers. Many dealers meet 
here daily at lunch 


How Association Serves 


Neseniny r wa 
eree t Le he ae A ' er "al 


Above: Reception room 
in Philadephia Automobile 
Dealers’ Association quar- 
ters. Left: W. H. Metcalf, 
executive secretary of Phil- 
adelphia Automobile Deal- 


ers’ Association, at his desk 


Philadelphia Dealers 


Daily Luncheons in Own Club Rooms Bring Members Together for 
Valuable Informal Discussion of Trade 
Conditions 


By K. H. LANSING 


r NHE first anniversary of the Philadelphia Automo- 
bile Trade Association’s moving into its present 
commodious and handsome quarters at Broad and 

Qlive streets, was coincident with its annual meeting. 
This center of the city’s automotive interests, in which a 
number of allied erganizations hold: monthly business ses- 
sions, social diversions and daily luncheons where matters 
of vital importance to the industry are discussed inform- 
ally, has brought about, through the members’ pride in it, 
increased business, and a more perfectly developed good 
will and understanding. 


Since the association moved into its new quarters, the 
daily attendance at the luncheons has been greatly in- 
creased. Car jobbers talk with car dealers, since, under 
the revision of the bylaws, a new element, that of retailers, 
has been admitted, and accessory and tire jobbers and 
dealers discuss problems with tire men and all groups 
interchange opinions. The result has been a greater 
Volume of sales than ever before and, at the annual meet- 
ing, reports of the various committees showed the most 
Prosperous year in the history of the organization. 


According to the report of the secretary, Walter G. Her- 
bert, the membership showed an increase of 32 over the 
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preceding year, being 184, divided as follows: Active 
members, 438; dealer members, 42; associate members, 41, 
and contributing members, 58. 


The report of the treasurer, J. E. Gomery, showed the 
association to be in an exceptionally strong financial con- 
dition and the annual show committee’s report indicated 
the growing importance of the industry. The 1926 show, 
held in January, had an attendance of upwards of 85,000 
paid admissions, surpassing the record of any show in the 
organization’s history. The executive secretary, W. H. 
Metcalf, takes a deep interest in these affairs and has been 
in no small degree responsible for promoting the popular- 
ity of the headquarters. The trade association has become 
actually the clearing house for business conditions in the 
local industry and many an idea, born here, comes to frui- 
tion in business contracts and profits. 

J. G. Roberts is president, and Ralph W. Cook, vice 
president. 

The new quarters provide a luxurious reception room, a 
spacious dining room, accommodating at table 200 and af- 
fording room for 350 at a general meeting; well equipped 
executive offices, a board room and a thoroughly up-to- 
date culinary department, with prompt service. 
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Miller Racing Cars 
Offered in Two Types 


Front W heel Drive of 91% Inch Model Lists at $15,000 and Rear Wheel 
Drive at $10,000—Engine Develops 154 h. p. 
at 7,000 R.P.M. 


By A. H. PACKER 


WO type of Miller race cars of the 
90.2 cu. in. displacement type are 


available, one being the conven- 
tional rear wheel drive car, the other 
the front wheel drive type in which the 
engine is reversed in the frame. The 
prices of these cars are $10,000 and 
$15,000, respectively, exclusive of revenue 
tax. 

The engine sells separately for $6,000 
and is of the eight-in-line type, four 
cylinders being cast in each block. Com- 
bustion chambers are _ semi-spherical. 
Valves are overhead, driven by two cam- 
shafts, operated by ball bearing mounted 
gear train at the front of the engine. 
There are two valves per cylinder. A 
supercharger is supplied as_ regular 
equipment, it also being included on the 
120.8 cu. in. engine which sells at the 
same price. 

The crankshaft is counterbalanced, 
turns on five main bearings and weighs 
46 pounds. The piston weight, less 
rings, is 4% oz., the weight of a complete 
piston and rod assembly being 19 oz. 
The weight of the engine is 330 pounds, 
or 2.14 pounds per horse power, the 
maximum power developed being 154 
h.p. at 7,000 r.p.m., or 1.7 H. P. per cu. in. 


The material in the crankshaft is 
Agathon alloy steel made by the Central 
Steel Co., while Chrome Vanadium steel 
made by the United Alloy Steel Co. is 
used in such parts as front axle ends, 


The new Miller model 91 racing car with conventional rear axle drive. 








Front wheel drive Miller racing car, with Harry A. Miller, the builder, standing 


steering knuckles, steering pins, timing 
gears, connecting rods, valve tappets, 
drive shafts, axle shafts, transmission 
shafts and transmission gears. Parts of 
this character are machined from solid 
billets or blocks of steel in most cases. 


Ball bearings used are New Departure; 
ignition, Robert Bosch magneto; plugs, 
Champion and A. C.; shock absorbers, 
Hartford; wire wheels, Rudge Whit- 
worth, Wire Wheel Corp. of America; 
piston rings, Perfect Circle. 


In holding the chassis weight down to 
1,400 pounds it is interesting to note the 
way the weight of the various parts is 


Peter 


DePaolo, driver, standing, and his small son seated in car 
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being 37 in. 


distributed. The complete transmission, 
for example weighs but 50 pounds. The 
complete rear axle weighs 170 pounds, 
including torque tube and brakes; the 
front axle weighs 100 pounds; the steer- 
ing gear 15 pounds, and the body 76 
pounds. 

The front and rear drive cars have 
identical engines, while the chassis have 
a number of points in common. In each 
car the weight per horse power is 9 





Horse Power Speed 
Data for Model 91 
Miller Engine 


100 H. P. at 5,000 r.p.m. 
118 H. P. at 5,500 r.p.m. 
136 H. P. at 6,000 r.p.m. 
150 H. P. at 6,500 r.p.m. 
154 H. P. at 7,000 r.p.m. 











pounds, weight per cubic inch displace- 
ment of engine is 15 pounds; wheelbase, 
100 inches; tread, 52 inches; height at 
frame 18 inches; depth of frame ? 
inches; water capacity 4% gals., tire size 
30x5 in. 

Advocates of the front wheel drive will 
find it interesting to compare some of the 
dimensions and specifications hereln 
the two cars differ. The overall length 
of the front wheel drive car is 149 inches 
as compared with 146 inches of the 
standard type. The height at radiator 
is % in. greater on the front whee! drive, 
Height at cowl is 45 I. 
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TABLE OF WHEEL, ENGINE AND PISTON SPEEDS 
7 OF MILLER RACING CARS 
2 14 Piston Speed 
- 2 M. P. H. Wheel R. P. M. Engine R. P. M. Ft. per Min. 
5 0 100 1120 5322 2661 
E 110 1232 5850 2925 
r 120 1341 6380 3190 
120 125 1400 6650 3325 
130 1458 6925 3462 
a 
%100 job. This placing of the driver down this is the greatly increased size of the 
S near the road gives a sense of security gasoline tank which is 34 gals., instead 
2 as well as actually lowering the center of 25 gals., as on the rear wheel drive 
: of gravity of the combination weight of car. 
car and driver and with the pulling effect Some interesting facts about the In- 
of the front wheel construction accounts 





si0n, 








5000 6000 
ENGINE RP. M. 


Power curve of new Miller racing 
engine with 90.2 cubic inches piston 
displacement 


TOOO 


instead of 38% in. as on the rear drive 
car. 

A most significant dimension is the seat 
height which is 18 in. on the conventional 
car and only 11 in. on the front drive 


for the precision with which Dave Lewis 
at the recent Indianapolis race nego- 
tiated the turns. 

The low seating probably explains the 
difference of frame width which is 20 
in. on the front wheel car and 18 in. 
on the other, for the driver literally sits 
down between the frame side rails. The 
oil tank capacity is slightly reduced on 
the front wheel drive car, being 4% gals. 
instead of 5 gals., but compensating for 


dianapolis race are brought out in a race 
car catalog issued by the builder, Harry 
A. Miller, Inc., 2652 Long Beach Ave., 
Los Angeles, California. Referring to the 
200 laps around the 2% mile oval it is 
shown that each wheel turns 336,000 
times, that the engine revolutions are 
1,596,600 and that in each engine there 
are 6,386,400 explosions. No question but 
that the car winning under the impact 
of those six million jolts must be built 
right and driven right. 





Charging Rate Controller 
for Any Generator 


HOSE who drive over our highways 
are impressed with the number of 


The cars which operate with their headlamps 
nds, turned on during the day time. This is 
the apparently a foolish procedure, but all 
Cer who are familiar with motor cars know 
y 76 that it is done to prevent overcharging 

the battery. Practically all generators 
have today are provided with third brush ad- 
have justment which can be changed to in- 
= crease or reduce charging rate, but the 
is 


— 
d 





average individual does not take the 
time to go to a battery shop or electrical 
shop and have the necessary adjustment 
made. Again he may be touring for only 
two or three days at the end of which 
time he may have to have the rate in- 
creased again. It many cases this neces- 
sitates expert knowledge of the generator 
construction or a special wrench or both. 
As the winter season comes on there is 
also need for changing the charging rate 
and when the engine has been cranked 
for a great many revolutions and has 
finally started it would help a great 


New Peerless 





Taxicab 





Photograph shows new de luxe taxicab model on the Peerless 6-80 chassis which 
has just been added to the line. Several unusual features are incorporated in the 
design of this model. An electric latch on the doors of passenger compartment 
connected with a tell tale light on instrument board indicates to the driver when 
doors are not securely fastened. For fine weather driving, the collapsible cabriolet 


top can be lowered by the driver in a short time. 


The interior of the cab is 





— deal to replace the current used if the finished throughout in leather upholstery and interior appointments include arm 
charging rate could be temporarily in- rests, smoking case, buzzer, switch to call driver’s attention, dome light and hand 
place- creased. rails. Between the driver’s compartment and passenger there is a safety glass 
base. A device which takes care of these con- partition provided with a sliding section 
‘ht at ditions is being placed on the market 
me 5 by the Bridwell Generator Control, of - 
e size Dumas, Ark. This device consists of a 
rheostat mounted on the cowl board and 
e will operated by means of a dial similar to contains a fibre block through which are of the variation in generator output will 
of the 4 Small dial on a radio set. Two wires two brass screws. The field connection be produced by the operation of the 
rerelD lun from the rheostat down to the gen- is removed from the third brush and _ rheostat on the cowl board. With this 
length frator and are connected in such a way’ attached to one of these screws and a_ device it is said that a range of charg- 
inches that the current through the field circuit connection is made from the other screw ing current from zero up to 20 amp. may 
yf the Must flow through the rheostat as well to the third brush. The third brush is’ be obtained without disturbing the nor- 
diator 4S being controlled. by the third brush. then moved in the direction of rotation mal regulating characteristics of the 
drive, On the Ford generator outfit a special as far as it will go to give maximum generator. The price of the Ford outfit 
(5 in. Commutator cover is furnished which possible charging current, so that all is $5.00. 
Age @ /e 17, 1926 21 








New Company Making Huffman Trucks 


~ Announces 7wo New Models 


WO new truck models are now in 

production by the Valley Motor 

Truck Co. of Elkart, Ind., successor 
to the Huffman Brothers Motor Co. 

The new models are the EH with a 
carrying capacity of 3000 pounds, listing 
at $1890, and the BC with a carrying 
capacity of two to two and one-half tons, 
listing at $2295. 

The model EH uses a four cylinder 
Hercules OX engine with 4 in. by 5 in. 
bore and stroke, rating 25.6 hp., and de- 
veloping 45 hp. at 2200 r.p.m. 

The model BC uses a four-cylinder 
Continental S-4 engine with 4% in. by 
41%4 in. bore and stroke, rating 28.9 hp., 
and developing 50 hp. at 2200 r.p.m. 

Standard wheelbase is 132 in. on the 
EH model and 140 in. on the BC model, 
but longer chassis may be had in either 
model at additional cost. Pneumatic 
tires 33 by 5 are furnished on the lighter 
model and solid tires 34 by 4 in front 
and 34 by 7 in rear are on the heavy 
model, but pneumatic tires may be had 
on the latter model at extra cost. 

The personnel of the new company 
manufacturing Huffman trucks is headed 
by Louis Poncher, president and general 
manager. Other officers are B. E. Smith, 
vice-president; S. T. Smith, secretary, 
and L. C. Smith, treasurer. M. E. Hoshaw 
is in charge of the sales department and 
R. E. Chiddister of the engineering de- 
partment. 


One Bolt Mounts and Locks 
New Type Rim 


ESS than one minute’s time is re- 
* quired to demount and replace an 
automobile rim with tire on a new 
wheel and rim assembly manufactured 
by the Kaplan Wheel Company, Detroit. 
One bolt only is employed on the rim, 
this accomplishing the drawing up of the 
rim on the felloe and the final locking. 
This new wheel assembly is equally 
adaptable to artillery, wire or disc 
wheels, according to the manufacturers, 
and on a production basis the new wheels 
can be produced with comparatively few 
changes in present equipment and at no 
increase in the cost of manufacture. 

It is claimed also that the new device 
gives a better balanced wheel, provides 
a more rigid locking and has a cleaner 
appearance than the present type of 
wheels and rims now in use. 


To demount one of the new rims from 
its wheel, it is necessary only to make 
a few turns on the single bolt, pull on 
the rim at the locking device and lifting 
the rim off the wheel to clear the valve 
stem in the usual manner. Mounting is 
accomplished in a similar manner. 
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New Huffman 


truck model EH 





Operation of the Kaplan wheel will be 
understood more readily by referring to 
the photo-diagram. As the rim in its 
proper relative position is lifted on to 
the wheel, inclined wedging mémbers 


A 














F 


New Kaplan rim, operation of which 
is explained in accompanying text 


A and F enter grooved surfaces G and L 
on the felloe. At the same time, convex 
inclined surfaces B and E enter corre- 
sponding concave inclined surfaces on 
felloe. 


The fixed locking bolt C on the wheel 
moves both the threaded nut K _ and 
wedging member H backwards to final 
locking position. The bracket J with 
inclined guides raises the wedging mem- 
ber H bringing the rim to a fully locked 
position on the felloe. It is the patented 
contours and inclines on the felloe and 
rim which keep the rim tightly in place 
and held firmly against the rear flange 
of the felloe. 


ee ee 


For Cleaning Plate Glass 


[HE practically universal use of plate 

glass for the windows and windshields 
of automobiles, where its lustre and free- 
dom from distorting flaws have proved a 
distinct advantage from both the artis- 
tic and utilitarian point of view, has 
given rise to many queries as to the best 
way of cleaning and polishing this type 
of glass. 

The windows and windshields should 
first be washed on the inside with luke- 
warm water applied with a chamois skin. 
Neither soap nor any chemical should 
be used. On the outside of the glass 
the following solution should be applied 
with a soft cloth after the dirt has been 
removed with lukewarm water and the 
chamois: Pulverized whiting, 1 oz. de- 
natured grain alcohol, 1 oz., liquid am- 
monia, 1 0z., and water, 1 pint. 

If the solution is allowed to dry and 
is then rubbed off with a polishing m0- 
tion of a soft, dry rag, the glass will be 
left spotlessly clean and with a brilliant 
polish. 
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Rex Offers Convertive 
Coupe Body for Fords 


Fords is a recent addition to the 
line made by the Rex Manufactur- 
ing Co. of Connersville, Ind. 


With the new body, the five following 
positions of the top are available: top up, 
with windows in place; top up, windows 
entirely removed; top down, windows in 
place, acting as wind deflectors; top 
down with windows removed, giving the 
standard sport roadster appearance, and 
the last position, with top and windows 
entirely removed, resulting in a speedy, 
distinctive roadster. 

The body is of light, staunch construc- 
tion, built with leather fabric heavily 
padded over a strong frame of metal 
channel filled with wood. Colors are in 
a variety of two-tone contrasted effects, 
with door handles, locks and landau iron 
hinges heavily nickeled. 


[ro Rex convertible coupe body for 





Rex Convertible Coupe body for Fords with top down 





Brake Booster Used on White “53” Bus 


| N y ITH the object of reducing the 
physical effort required to oper- 

ate the service brakes and make 

for uniform application, all the smaller 
“53” bus chassis manufactured by the 
White Company are now equipped with 


B-K vacuum booster brakes. 


The accompanying photograph shows 
the Bragg-Kleisrath Corp. booster cylin- 
der attached to the side frame member 
just to the rear of the cross member Car- 
rying the emergency brake mechanism. 
In line with the addition of this unit, 
there have been no other mechanical 
changes on the White “53” chassis and 
installation of the booster brake neces- 
sitated changes in the length of the brake 
rod only. 

Westinghouse air brakes are continued 


as standard equipment on the larger 
or “50-A” bus chassis. 





Number Plates Designed to 
Foil Thieves 


A NEW type of automobile serial 
number plate which cannot be 
removed or changed without plainly 
Showing that it has been tampered with 
has been, known as the Fedco System, is 
how being used on Chrysler cars. The 
humbers are worked out in two metals, 
one copper and the other a white metal. 
The number plate is affixed to the instru- 
ment board of the car at the factory and 
is attached to two screw plugs in such 
a Way that if an attempt is made to re- 
Move it, it will tear, leaving portions of 
the digits adhering to the heads of the 
blugs. The plugs are so attached to the 
iustrument board as to be practically 
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This view shows the installation of the B-K vacuum booster brake installed on 


the White “53 


” bus chassis 





irremovable. The Fedco System also 
works in connection with a national de- 
tective agency to which owners are in- 
structed to report the theft of cars equip- 
ped with these plates. 
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The illustration above shows how 
Fedco number plates are worked out 
to make the changing or marring of 
the plate difficult without detection. 


North Ohio Employes Take 
On Group Insurance 


Sixty-eight employes of the North 
Ohio Motor Co., Cleveland, have arranged 
for the adoption of a group life insurance 
policy for a total protection of $105,000. 

The policy, which was placed by the 
Prudential Insurance Company of Amer- 
ica, is of the contributory type, with the 
employes themselves paying a part of 
the premiums and the North Ohio Motor 
Company assuming the remainder of the 
cost. Workers will be protected in 
amounts varying from $1,000 to $3,000. 
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Spring Action Works Siegrist 
Chassis Lubricator 


Y a device which utilizes the action 
B of the springs while traveling over 
uneven roads to operate the reser- 
voir pump of a strictly automatic chassis 
lubrication system, the human effort 
necessary to cause the chassis to be 
lubricated periodically, has been elimi- 
nated completely. Except to refill the 
reservoir twice a year for ordinary driv- 
ing, the oiling of the chassis and the 
amount of lubricant delivered to each 
moving part is automatic. 

This new system of chassis lubrica- 
tion, patented by the inventor, Geo. R. 
Siegrist, research engineer, Detroit, 
Mich., is‘-now being offered to passenger 
car and other automotive manufacturers. 
It is necessary that the present types 
be incorporated in the chassis at the time 
of manufacture although it is planned 
eventually to develop a model suitable 
for the replacement trade. 

The outstanding feature of the pump- 
ing mechanism, apart from the automatic 
application, is the fact that oil is deliv- 
ered to the moving parts of the chassis 
only at such times as lubrication is 
actually needed at these points. 
the car is running on a smooth road 
minor deflections of the springs do not 
cause the pump plunger to be operated 
but when a jolt or bump is encountered 
or the car is riding over rough roads a 
predetermined amount of oil is forced to 
each point with each major deflection 
of the springs. Thus it will be seen 
that in the course of a day’s driving very 
little lubrication would be required if the 
car is on paved roads whereas the 
chassis would be adequately lubricated 
when there is a constant movement of 
the parts as would be expected when the 
car is driven over bad roads. 


When — 


Fig. 1 shows diagramatically the gen- 
eral arrangement and the relationship 
between the spring and pump. The brass 
tubular reservoir approximately 4% in. 
in diameter by 5 in. high and holding 
one quart of oil is attached to the side 
rails of the chassis and located prefer- 
ably under the hood where it is readily 
accessible. In the link which connects 


the spring with the pump lever there is 
a sliding joint which is so adjusted as 
to allow normal travel of the spring with- 





Exterior view of the Siegrist reser- 
voir which is attached to the chassis 
side rail 





























AT RIGHT: Side view of the Siegrist 

automatic chassis lubricator reservoir 

showing method of attaching the reser- 

voir to the chassis frame and the con- 

nection between the pump and chassis 
spring 


BELOW: Diagram shows installation 
of the Siegrist automatic chassis lubri- 
cator reservoir. A sliding joint in the 


link which connects the spring with 

lever operating the pump allows oil 

to be forced to moving parts of chassis 

only when a bad jolt is transmitted to 
the springs 























out operating the pump. Contact is 
made with the plunger lever only by a 
predetermined movement of the spring 
which forces the oil to the various parts 
to be lubricated. From the outlet of the 
pump, the piping and connections follow 
the principle employed on the plunger 
type of central reservoir systems. 

Inside the base of the reservoir, which 
is a brass casting, the plunger mechanism 
is located. As will be seen from Fig. 2 
the connecting link between the spring 
and reservoir is attached at one end to 
the lever operating the plunger. The 
loaded steel piston is of the conventional 
type controlled by a check valve at the 
main outlet point and operated by a steel 
“S” shaped lever attached to the cross 
shaft carrying the lever arm. The base 
is so constructed as to act as a sump 
with a removable screen incorporated 
immediately below. 


The quantity of lubricant delivered by 
a given plunger is, of course, dependent 
upon the amount of deflection of the 
spring. This can be varied by adjust- 
ments provided on the connecting link. 
Provision is made in the design to allow 
varying sizes of plungers to be _ used 
according to the amount of oil to be 
delivered. 


—_—_— —_—_—__—— 


Bills Dropped from Airplane 
Help Used Car Sale 


Originally scheduled as a four day sale 
of used cars, Wentworth & Irwin, dis- 
tributors of Nash cars, at Portland, Ore- 
gon, were obliged to continue the “show” 
for a full week. Much of the interest 
was traced to bills dropped from an air- 
plane the day the “show” opened. Each 
bill returned to this company was valued 
at $10 in the purchase of a used Car. 
The bills were scattered not only in 
Portland but in all surrounding towns. 
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Simplified view showing plunger 
mechanism, links and leverages of the 
Siegrist automatic chassis lubricator 


' 
; 
| [ 
































24 


Motor ./\ge 





Jun 


Novelty in Steel 






A STEEL ELEPHANT was 
one of the features of the 
parade that opened the 
Sesqui-Centennial Exposi- 
tion in Philadelphia. It was 
built, as the picture shows, 
by Edward G. Budd Manu- 
facturing Co., makers of 
automobile bodies. 
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ALL FIRMS USING NASH CARS in San Francisco 
HOW SERVICE IS CARRIED to. the — by the were given a lot of free advertising when the Pacific 
air- Hancock Tire Co. - oe — periodically in- Nash Motor Company painted a _ with their trade- 
Rach spec Ss res 1 as sO e anteiliei 
ilued 
car. 
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>. 
CHANNING POLLOCK, playwright, 
uses his Reo sedan as a traveling 
office while riding to and from his 
Long Island homes. 


FIRST ONE ACROSS the new Willamette 
River Bridge in Portland, Ore., was Edward 
E. Cohen, manager of the Oldsmobile Com- 
pany of Oregon who drove to the top of one 
— of the bascule sections before it was lowered 
to traffic. 
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Some New Ones In Accessories 


Ash Receiver and Flag Holder 

ODEL 65 ash receiver is the latest 

product of the Thordox Mfg. Co., 
410 N. Hermitage <Ave., Chicago. A 
drawer type receptacle for ashes, which 
is easily emptied is provided and in 
addition there is a clip which holds a 
package of cigarets and another which 
retains a box of matches. It is easily 
attached to the dash in such a manner 
that it will not rattle and is made of 
nickel plated brass. Price, $1. 


This company also offers the trade its 
Thordox Flag Holder which clamps over 
all radiator caps with or without tem- 
perature indicators. It holds from one to 
five flags and is of non-rust nickel plated 
brass. List price, 50 cents. 


G-E Tungar Trickle Charger 
CHARGER said by the producers to 
supply current into-a radio battery 

just fast enough to compensate for the 
energy drawn off and supplying that cur- 
rent while the radio set is in operation, 
has been developed by the General Elec- 
tric Company. It is of the type known 
as the trickle charger and its trade name 
is the G-E Tungar Trickle Charger. 
This charger may be used 24 hours a day 
as it does not disturb reception except 
on very sensitive sets. If the owner pre- 
fers to disconnect the charger during 
reception it is merely necessary to pull 
out the plug connecting with the house 
lighting circuit. 

Most storage battery manufacturers 
now offer a small low capacity battery 

















intended for trickle charging and a bat- 
tery of this type is, of course, better for 
use with the trickle charger. 

The Tungar Trickle Charger has four 
taps, which provide three different low 
rates and a W%-ampere boosting rate. 
This is said to make it possible to ob- 
tain the exact rate required for any par- 
ticular set. 


New Bull Dog Accelerator 
HINGED-TYPE rubber pedal is seen 
on a new Bull Dog Foot Accelerator 

for Fords, made by the W. H. Thomas 
Mfg. Co., Spencer, Iowa. The new fea- 
ture is said to give restful foot action. 
The new type Bull Dog Accelerator does 
not supercede the type having the round 
pedal. The only difference between the 
two types is in the pedal construction. 
Model A is the one with the round style: 
rubber pedal. Model B is the one with 
the new hinged type rubber pedal. 





A Marquette Combination for Fords 


‘[ IRE carrier, fender guards, bumper 

and a trunk combination in a new 
model are offered for Fords by the Mar- 
quette Manufacturing Company, St. Paul, 
Minn. The item is designated in the com- 
pany’s catalogs as No. T-3 and T-4, the 
former being for Fords of 1925 serials 
and earlier and the latter for 1926 Fords 
only. The trunk is all-steel with two 
Corbin locks of nickel-plated brass, 
equipped with toggle pressure catches. 
It measures 36 inches in length by 16 
high, with width at bottom 15 inches and 
width at the top 9% inches. Black 
enamel finish. The trunk is water, dust 
and rattle-proof. The bumper is “T” 
shaped and of strong steel, the fender 
guards being heavily nickeled with bars 
of 1%4 inch steel. The tire carrier holds 
the tire out of the way and out of sight 
under the bumper and trunk. List price 
$34.50, for both models No. T-3 and T-4. 


G-H Valve Stem Keys 
COMPLETE line of valve stem keys 
is now being manufactured by the 

G-H Tension Ring Co., 8 E. Mt. Royal 
Ave., Baltimore, Md. These keys are 
made in various types for use in drilled 
or slotted valve stems. For the Job- 
bing trade a counter carton has been 
prepared containing an assortment of 
100 of each of the 30 different styles and 
sizes. 


Lewis Rubber Shock Eraser 

N the Lewis Rubber Shock Eraser, 

manufactured by the Columbia Tire 
Corporation, Portland, Oregon, is an 
installation which departs sharply from 
the conventional types of shock absorb- 
ers. The Columbia Tire Corporation’s 
product consists of a strong rubber 
strap varying in measurements for the 
different types of cars and is basically 
designed to give maximum shock absorb- 
ing results for different car weights. 
Each set is provided with arms and 
brackets made to fit any type of auto- 
mobile, which assures ease of installa- 
tion. The illustration shows frame and 
axle installation. On nearly all car 
models the Lewis Rubber Shock Eraser 
is not visible. The rubber compound of 
which the device is made is said to resist 
heat, grease and oil at all times. The 
list price for three unit to four unit 
equipment for light cars is $13.50 to $17 
per set, prices ranging slightly higher 
for heavier cars. 





Asaweo Brake Lining 


SAWCO brake lining is of the so- 

called folded and stitched variety and 
is manufactured by the Asbestos Spinning 
and Weaving Corp., 16 Beaver St., New 
York. No rubber is used in the filler, the 
asbestos cloth being impregnated under 
pressure with a heat resisting compound 
and is stitched with brass wire rivets, 
which is said to aid in the dissipation 
of frictional heat. The lining is said to 
be impervious to moisture and will main- 
tain the same coefficient of friction 
throughout its life. It is also claimed 
that the lining will not squeak or chat- 
ter, nor scar the brake drums. 

















Lewis Rubber Shock Eraser 

















G-H Valve Stem Keys made in different 
types for drilled or slotted stems 
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Oil at Crank Pin Turns 
The Corner 


Q.— Two months ago we had a Cole 8, 
1923, car come into our garage with bear- 
ings burned out. The crankshaft pin at 
the No. 2 connecting rod was plugged with 
a brass plug and we want to know if 
the Cole Motor Company every built a 
ear Where the crankshaft hole was sup- 
posed to be plugged in this manner. 
Would also like an oiling diagram of the 
Cole 8, 1923 model.—Red Star Garage, 
Hebron, Ohio. 

We are showing the oiling diagram 
which is correct for the 1923 Cole as 
originally built. It was found in some 
cases however, that the pressure lubri- 
cation combined with the centrifugal 
effect of the rotating crankshaft caused 
an excessive flow of oil from the main 
bearings to the crank pin and permitted 
an excessive amount of oil to be thrown 
from the connecting rod bearings on the 
uy stroke. This resulted in throwing a 
lot of oil into the cylinders which in 
sme cases made it possible for too much 
dil to get into the combustion chamber. 
To overcome this condition it was recom- 
mended to service stations in the field 
that the direction of oil coming out of 
the crankpins be reversed. We are 
showing a sketch indicating the manner 
in Which this was accomplished. Where 
the oil hole came out of the crank pin 
mother hole was drilled right straight 
through the center of the pin. 


A brass plug was then used to prevent 
il coming out at the place where the 
wo holes meet so that the only opening 
(ithe No. 1 crankpin for example would 
le on the underneath side of the pin 


On Dealers 


Problems 








when the pin in question is at its top 
position. It is possible that this instruc- 
tion has been misunderstood and that the 
original hole was plugged without an 
additional plug being drilled. If this 
should be the case the connecting rod 
in question would of course, be starved 
of oil and would then burn out. You 
doubtless understand that with pressure 
lubrication it is not permissible to fit 
the bearing as tightly as is possible with 
splash lubrication. The connecting rod 
bushing used is of the babbitt lined 
bronze backed type. The connecting 
rods are of two kinds, one of which has 
a forked end which contains this bronze 
backed bushing. This bushing is not 
adjustable and should be replaced when 
excessive wear takes place. The blade 
rod which bears on the outside of this 
bushing is adjustable. It should never 
be adjusted tightly however, but should 
always have a clearance of .002 inches. 
You might find it advisable to check the 
oiling system by forcing oil through the 
pipe which normally leads from the gear 
pump to the crankshaft. Oil should drip 
in equal amounts at all bearings. 


ee ee 


BOOKS ON THE GAS TURBINE 

Q.—Where could I get literature or spe- 
cial books on combustion turbine motors? 
—Harry Fagan, Cottonwood Falls Garage, 
Conttonwood Falls, Kansas. 

About the two best known books on 
gas turbines are the ones by Suplee and 
the other by Hans Holzwarth. Both are 
published by the J. C. Lippincott Com- 
pany, Washington Square, Philadelphia, 
Pa. 
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Oiling diagram of 1923 Cole as shaft was originally built 
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New Clutch Disc Needed 
On This Truck 


@.—-I have a model A C Mack truck, 
1924, and would like to know whether 
there is any adjustment on the clutch as 
it slips on a hard pull.—E. W. Brion, 
Liberty Garage, Liberty, Tioga County, 


Pa. 

There is no adjustment except the ad- 
justment of the clutch brake which 
should be set to have a gap of %& in. 
when the pedal is released. If the clutch 
slips it probably needs to be renewed. 
The old clutch can be used with a new 
disc which should be obtained from the 
nearest Mack service station. 
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Change in Cole crankshaft prevents 


over oiling 


CAUSE OF VALVE SQUEAK 


I notice in Moror Ace of March 4th on 
page 25 an article entitled Warped Valves 
Will Squeak and Stick. 


Your answer may be right, but in most 
cases this trouble is caused by the 
valve being ground in and sunk too deep 
in the cylinder head. This necessitates 
an adjustment which lowers the push rod 
end of the rocker arm and raises the 
valve end of rocker arm. The operation 
of the rocker arm then puts a side thrust 
on the valve which makes the stem 
squeak when it rubs against the guide, 
this being especially true if the owner 
neglects to properly lubricate the valves. 
In earlier model Nash cars there was a 
spacer under the rocker arm shaft, but 
this is omitted on the car in question. I 
often recommend placing a one-half inch 
S. A. E. plain washer under shaft either 
above or below rocker arm support. It 
is also essential to place the valve cover 
on properly with holes on exhaust side 


of engine. In following this rule we 
have had no come-backs.—California 
Reader. 
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Here Is a Small Sales and 
Service Garage with Scheme 
for Enlargement 


Q.—We are about to build a small 
garage, described as follows: The width 
can be anywhere from 28 to 34 ft. with 
a length of 80 ft. It is to be built of 
either brick or tile or concrete blocks, 
with a showroom in front. It is to be 
only one story, with no basement. There 
is no alley, so the entrance will have to be 
all from the front. A small office should 
be included in the building. The building 
will be used for sales and service on new 
cars mostly. Will you draw for us a 
plan for a garage of this sort, using your 
judgment as to the best width, arrange- 
ment of doors, construction of roof, win- 
dows, ete.—McDermid Auto Co., Rice Lake, 
Wis. 

Note:—At the time of receiving this let- 
ter we wrote the McDermid Auto Co., 
pointing out the inadvisability of building 
a garage on an inside lot as small and 
as narrow as this one. Later they ad- 
vised us that they had secured a lot 66 
by 132 ft. and wished to place upon it a 
building equivalent to 32 by 80 ft. with 
possibilities of enlargement. 


This lot will be very much superior 
to the one you originally intended to use. 
We have sketched in roughly with dotted 
line the possibility of using this space 
in its entirety and have also made a 
layout 51 by 59 ft. which is about the 
equivalent of what you originally in- 
tended to build. This leaves a double 
driveway along the side of the building 
into the rear yard from which cars may 
enter the shop. This may seem a little 
bit awkward, but is in reality a much 
more economical use of the space than 
as if we placed a doorway at the side 
of the building. 

The arrow indicates the future en- 
trance which will then replace a window 
at the side in order to preserve the park- 
ing space along the wall, immediately 
back of the passageway. The opposite 
side of the garage can then have two 
rows of cars giving the layout very good 
storage capacity. 

You might prefer the shop at the side 
in place of the double row of cars, with 
a row of folding doors separating it from 
the aisle. 

We have spaced the trusses over the 
present building so that when more are 
added the layout will be uniform and 
the distance apart will be the same from 
front to the extreme rear. 

You will undoubtedly use the yard for 
storage, so that the limited capacity of 
two or three cars, depending upon the 
size of the office and stockroom, will not 
matter greatly. 

We have suggested a display window 
for accessories and a showcase for them 
in front of the office. 

With a solid wall on one side of your 
building and the windows on the other 
side, you will in no way interfere with 
the fire regulation mentioned. When the 
future extension is made it will probably 
have a solid wall all the way around. 
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You will be oblidged to get your light from 
skylights almost exclusively. A small 
skylight over the present shop would 
avoid the necessity of installing windows 
in the temporary wall. 
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When the shop is moved to the rear end of the lot part of the space that is 
now used for shop may be used for garage and the front half can be added to 
the showroom and offices 
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LEGAL QUESTIONS ANSWERED 


By Wellington Gustin 





VALIDITY OF A SIGNED ORDER 

Q@.—A traveling man told us that a 
written signed order is no good if the 
party ,.wants to refuse to take the car 
even whether he pays money down or not. 
Our legal advisor tells us that written 
signed order holds good and the party 
has to take the car regardless of whether 
he paid any money down or not. The 
dealer can hold him to the order and 
resell the car and the party that signed 
the order has to pay the balance, or 
else the dealer can take judgment against 
the party that signed the order. Please 
let us have your advice.—Herbel Bros., 
Sawyer, Wis. 

The advice of your traveling man is 
wrong. Your legal advisor is right. Of 
course a purchaser of a motor car may 
refuse to accept delivery, but he does so 
at his own loss. A party has a right 
to break nearly every kind of a contract 
he may execute, with a few exceptions 
as where a court of equity will take 
jurisdiction to decree a specific perform- 
ance, notably in deals involving real 
estate, but one who breaks his valid con- 
tract must bear the damage caused by 
his breaking same. 

The amount of damage is a matter of 
much dispute, but a bona fide resale is 
one way of establishing the loss and 
damage. Then, of course, you may con- 
sider the car sold as the property of the 





= aaa - 


purchaser, and if delivery cannot be 
made, then consider it as in your posses- 
sion for benefit of the purchaser. After 
judgment is had you may seize the car 
through the sheriff and sell, the balance 
to be collected from the purchaser. A 
point to remember in .all cases where 
values deteriorate is that damages are 
determined as of the date of the break 
of contract. 


MUST FILE LIEN IN ILLINOIS 

Q.—Will you kindly give us some in- 
formation on the lien laws of Illinois 
or other means of collecting money after 
a car has left our possession, other than 
suing.—Wright Garage, North Chicago, Ill. 

Where the car has left your possses- 
sion you still have a lien upon same for 
repairs made, for material and for stor- 
age furnished, but to preserve the lien 
you must file your claim for lien with 
the recorder of your county within 60 
days of completion of the work or de- 
livery of the repaired or stored car t0 
the owner. This lien is given by statute 
in Illinois. The lien is superior to any 
lien subsequently created against the car. 
You may foreclose at any time upon this 
lien after proper notice is given to the 
owner. 
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Spark Plug Points Must 
Be Magnetized 


Q.—I have a 1915 model Ford that pulls 
the spark plug gaps together in less than 
2900 miles. This car runs fine till the 
spark gaps close. The car was recently 
overhauled and it now has the fifth set 
of plugs and it has made about 900 miles. 
The parts are genuine Ford except the 
piston rings. I have raised the head and 
put on two gaskets to be sure that the 
valves did not hit them. I have used 
five different sets of plugs and no relief. 
Can you suggest something that would 
help to remedy the trouble. Have checked 
everything and cannot find anything that 
might cause it. I use 59% test gas and 
the engine does not run hotter than any 


Ford. I use zero test high grade oil.— 
John Conner, Dupont Garage, Dupont, 
Ohio. 


You do not state the make of spark 
plugs used and as the plugs themselves 
are the probable seat of the trouble we 
would not venture a diagnosis until you 
inform us of the make and model of 
the plugs used. If possible also send us 
one of the plugs which we would like to 
examine to note whether there is any 
indication of detonation. In the mean- 
time if such a condition actually exists 
you might experiment by using a high 
test gasoline, benzol or gasoline com- 
pound to see whether it will eliminate 
the trouble. 


Reversing Magneto Rotation 


Q.—Will you please tell me the way to 
change a Bosch magneto of DU4 type 
from right to left hand so it will work 
successfully on a Dodge Brothers car. 

The best method for making this 
change is to secure the left hand breaker 
arm assembly and to change the mesh- 
ing of the small and large gear of the 
magneto to the mark L to take care of 
the reverse rotation. It is possible to 
reverse the rotation by using the right 
hand arm but this method is not recom- 
mended as it causes the bumper to strike 
the cam in a direction for which it was 
not designed. 

Q.-—-How could I make a cheap magneto 
charger for a Ford magneto. I have 110 
Volts 60 eycle A. C. for lights. Can I 


se this current to charge with as I can 
reduce this to 4 volts, 7 volts or 11 volts. 


You cannot charge the magneto mag- 
Nets with A. C. current. Two 12 volt 
storage batteries will act very nicely and 
4 method for doing the actual charging 
Was covered in Motor AGE several times 
In the past six months. 





SELL TWO SPRINGS INSTEAD OF ONE 
_Q—We have been wondering if you 
could furnish us with information in re- 
sards to automobile springs for automo- 
biles and trucks. 
*-. want to know what make of spring 
bil . Original equipment on each automo- 
© and truck. The reason is this: each 
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time we put a spring on a car it will 
either make the car set higher on one 
side and lower on the other side and 
sometimes on the side that the new spring 
is put sets higher and sometimes lower. 
There is another thing about replacement 
springs and that is, sometimes you get 
a spring that has more leaves than the 
original equipment and sometimes not 
enough leaves. Therefore the different 
spring manufacturers tell us that they 
have 65 per cent of the original equip- 
ment and when you get one of their 
springs it either has not enough and 
sometimes too many leaves, and some- 
times makes the car set lower or higher. 
We of course realize that the old springs 
might not have as much tension as the 
new one but it does not vary in the same 
way. 

If you can give us a list of the names 
of the springs of the original equipment 
we would appreciate same.—A. W. Fabra 
Auto Supply Company, Magnolia & Laurel, 
Beaumont, Texas. 

Although it is impossible for us to tell 
you definitely the names of companies 
supplying original equipment on springs 
we do know that the bulk of the business 
is done by a very few firms. Our guess 
is that not more than four spring com- 
panies supply over 90 per cent of the 
original equipment. 

In addition to variation of specifica- 
tions regarding diameter of the spring 
eyes and etc., you will find that there is 
a great variation in the material used in 
the leaves or plates of the springs. A 
good rule to follow when installing re- 
placement springs is to sell two new 
springs instead of one. 


HOP KINKS 


That have been Found Useful 


Support for Electric Solder Iron 


A large cotter pin is cut off about % in. 
from its end and fitted around an electric 
soldering iron between handle and point. 
This provides a good rest for the iron when 
laid aside or when heating up. It permits 
keeping the point clean and lessens the 
chance of falling to the floor—Donald Mce- 
Lean, 15706 Grovewood Ave., N. E., Cleve- 
land, Ohio. 
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Readers of Motor AGE are invited to 
submit ideas that they have found useful 
in doing some particular service job in the 
shop in a better or quicker way. For each 
one published $2.00 will be paid. When- 
ever possible the idea should be accom- 
panied by a sketch or diagram from which 
a drawing can be made. 





What Is New Navy 
Gasoline? 


@.—Would like to have some informa- 
tion on gas. What is navy gas and what 
are its specifications?—Staples Motor Com- 
pany, Harrisonburg, Va. 

Navy gas is a gasoline built to what 
were once Navy specifications which have 
since been changed. The latest set of 
specifications set down by the Navy are 
as follows for gasoline. The first initial 
to come off at 140 degrees fahrenheit, 
20 per cent at 220 degrees, 50 per cent 
at 284 degrees, 90 per cent at 374 degrees 
with an end point of 437. The tempera- 
tures and percentage as given have to do 
with the temperature at which certain 
percentages of the fluid which is being 
refined is carried off in the form of gaso- 
line. 


Q.—What is new Navy gas and what 
are its specifications? 


New Navy gas specifications are the 
same as those listed in answer to ques- 
tion one. 

Q.—What is the origin of the term? 


Has it any connection with the U. 5. 
Navy? 


Yes. Navy gas originated in the Navy. 
Obtaining Gasoline Specifications 


Q.—Some states have a law that no gas 
can be sold in said state that does not 
meet certain specifications. What are 
these specifications? 


Specifications may be secured from 


Bureau of Mines, Bulletin No. 323. 
Q.—Does Navy gas meet the require- 
ments of such laws? 


Yes. 

Q.—Under what specifications do the 
Standard Oil Company, the Texas Com- 
pany and the Gulf Company make the 
bulk of the gas which they market? 


Equal to Navy specifications usually. 

Q.—Why is it that the companies do 
not advertise their grades and specifica- 
tions, but instead advertise only their 
own name. 


Perhaps the greatest reason for doing 
this is that gasoline specifications do not 
mean anything to the average mind. The 
gravity of the gasoline does not give any 
index of the quality or of its effect in 
the performance of an engine. The 
specifications that really give the char- 
acteristics of any gasoline are too tech- 
nical for the average layman and their 
publication by the various gasoline pro- 
ducers would lead to misunderstanding. 


IN THIS CAR ONLY 


Q.—Is there any car other than the 
Dodge Brothers that the transmission 
when in high, no other gears are in mesh, 
if so, please give me the name of said 
cars. 


Although we have no record covering 
this point of design, we know of no 
other American car which makes use of 
the countershaft throwout device. This 
of course refers to stock cars and you 
are probably aware that nearly all race 
cars are equipped in a manner similar 
to the Dodge. 
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Clearing Up Electrical T roubles — 

















Amperes Alone Do Not 
Determine Capacity 


Q—Am I correct in assuming that in a 
100 ampere hour battery there are 100 
amperes in each cell? How are the am- 
pere hours figured?—Claussen Auto Re- 
pair, Ogden, Iowa. 

The ampere is a term which tells how 
fast the current is flowing and not how 
much electrical energy the battery is 
capable of giving out. You might have 
a small battery and a large one and 
either battery would be capable of light- 
ing up a single headlamp. However, the 
small battery may begin to run down 
after 10 hours use and the large one 
might begin to run down after 20 hours 
use. In this way you can see that it is 
not only the current, but also the time 
that measures the quantity of electricity 
or the amount of energy available from 
the battery. 

When we rate a battery in both am- 
peres and time, or in the term usually 
used, ampere hours, we have a fairly 
definite means of comparing one battery 
with another. If, for example, a 6-volt 
battery is rated at 100 ampere hours, 
then it means that each cell is capable 
of giving out 5 amperes for approximate- 
ly 20 hours. When we figure on the 
power available, however, we have to 
also consider the voltage, so that the 
whole battery can give out 100 ampere 
hours at 6 volts, while a single cell could 
give out 100 ampere hours but at a volt- 
age which would be only 2 instead of 6. 
When a battery is rapidly discharged it 
has less ampere hour capacity and runs 
down sooner, than if it is slowly dis- 
charged. This is primarily due to the 
fact that the chemical action takes place 
too fast for the material below the sur- 
face of the plates to give out much 
energy. A battery rapidly discharged, 
however, will in a short time be capable 
of giving out some more current. 


CHANGING BRUSHES? WHY NOT 
SELL COMPLETE REPAIR JOB? 


Q.—Would like to have complete in- 
structions as to the best and easiest way 
of installing new brushes on a Dodge 
zenerator. What special tools are needed? 
Do not publish but send reply by mail.— 
Pennsylvania Reader. 

As we are not publishing your name 
we know there will be no objection to 
printing this question as it may be of 
interest to some of our readers. No spe- 
cial tools are needed, although in gen- 
eral we do not recommend changing 
brushes only. This is for the reason 
that by the time brushes are badly worn 
down and need replacing it is also ad- 
visable to take the -machine apart and 
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inspect it and see if any leads are badly 
rubbed and see if the commutator needs 
to be turned and the mica undercut. A 
machine which has run until the brushes 
are worn out is usually full of carbon 
dust and the whole machine should be 
washed out in gasoline and dried care- 
fully. If an attempt is made to change 
the brushes while the machine is on the 
car the chain should be loosened by tak- 
ing off the inspection cover over the 
chain, loosening the set screw which 
holds the eccentric collar and loosening 
the big nut which also clamps this collar. 
It would also be advisable to back off 
the Vee blocks which support the motor 
generator. With the chain loose the ma- 
chaine could then be rotated and one 
brush at a time changed. It is import- 
ant to replace the black third brush with 
another black one and to put yellow 
brushes in the main brush holders. The 
brushes are the same size so that the 
only thing you have to go by is the 
color in getting the brushes in the right 
place. In working on brushes a button- 
hook is a handy tool to use in lifting 
the springs and in pulling the brushes 
out. Aside from this and a screwdriver 
you need hardly any tools. In the Sales 
and Service Reference Number of Moror 
AGE, dated May 6, 1926, there was an 
article on timing chains which gave a 
number of illustrations of the Dodge 
motor generator, showing how the chain 
is taken care of. This information might 
also be of assistance on a job such as 
yours where you wish to change gener- 
ator brushes. 
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Loud Speaker Open Circuit 
Armature Test 


Q.—In testing armatures for opens us- 
ing telephone receiver from bar to bar 
how many watts should be sent through 
when using alternating current? Would 
be possible to use a Baldwin loud speaker 
unit to make this test without injuring 
it?—Albert Levett, Topeka, Kansas. 

It is desirable to have the alternating 
current adjustable by means of a rheo- 
stat or transformer. Another method is 
to place the armature in a growler and 
then use the connection from the phone. 
In some growlers two taps are available 
so that stronger or weaker indications 
may be obtained. We do not believe 
there is any danger of damaging either 
telephone receivers or a Baldwin loud 
speaker unit used for this purpose. How- 
ever, if the alternating current or the 
growler intensity is variable, it can be 
changed so as to get a good indication. 
If the average indication obtained at a 
pair of commutator bars is too loud then 
the current should be reduced and if it 
is difficult to hear the indication then 
the current should be increased until 
a definite signal is obtained. 


YELLOW CAB ELECTRICAL SYSTEM 


Q. Publish internal wiring diagram of 
North East generator as applied to Yellow 
Cabs and trucks, also show intérnal wiring 
of voltage regulator and cutout for same 
generator.—B. Perini, 1236 Montgomery 
street, San Francisco, Calif. 


All of the information requested is 
given on the diagram which is published 
in accordance with your request. 
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Electrical Device Feeds 
Fuel to Carburetor 


().—I would like some information on 
the new motor pulse used instead of a 
vacuum tank. Would also like the name 
of the manufacturer.—Wayne C. Wright, 
Siloam Springs, Ark. 


We are showing a cross sectional view 
of this device which is a bellows type 
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of pump operated by means of electro 


magnetism and is known as the Auto- 
pulse rather than motor pulse. 


Referring to the sectional view the coil 
spring No. 14 operates to hold tungsten 


contact No. 11 up against another con-- 


tact not shown in this illustration. The 
coil spring also pushes up on No. 10 
which is an armature or flat iron plate 
and this in turn holds the bellows in the 
closed position. The device is connected 
electrically to the coil terminal on the 
ignition switch. For this reason when- 
ever the ignition switch is turned on the 
device is connected. Current will then 
flow through the winding and through 
the contacts. The magnetism thus pro- 
duced pulls the armature or flat plate 
No. 10 down, expanding the bellows. 
This draws gasoline in through the open- 
ing at the left. Further motion of the 
armature or flat plate No. 10 snaps the 
contacts open and breaks the circuit. 
The spring No. 14 then starts to com- 
Press the bellows and drives the gaso- 
line out to the carburetor through open- 
ing No. 1 at the right. The spring is 
SO designed as to maintain the correct 
sasoline pressure at the carburetor. As 
the carburetor uses gasoline the bellows 
Will close until the contacts again com- 


June 17, 1926 


Clearing Up Ele 








ctrical Troubles 








plete the circuit and the stroke is re- 
peated. About 5,000 strokes are made to 
one gallon of fuel at the rate of 800 to 
1000 per minute, maximum capacity. It 
is manufactured by Ireland & Mathews 
Mfg. Co., of Detroit, Mich. 


—— 


A. C. ONLY FROM FORD MAGNETO 


Q.—I have a Ford touring 1914 equipped 
with Atwater Kent ignition and A. C. No. 


975 plugs. How far apart should the 
plug points be set? 
.025 in. 


Q.—What is the proper valve tappet 
clearance? 


From .015 to .025 in. 

Q.—We have never had lights. We took 
out the Ford coil when we put on the 
Atwater Kent system. Is there any way 
to use the old Ford ignition system for 
charging batteries provided we put the 
Ford coil back on?—Colorado Subscriber. 

We assume that you mean the magneto 
field coil which is inside the flywheel 
housing. This would have to be replaced 
in order to get electrical energy from 
the Ford engine. This current is alter- 
nating and is not suitable for charging 
a battery. From time to time chemical 
rectifiers have been placed on the market 
but to the best of our Knowledge these 
are not very efficient. If you wish lights, 
we would suggest replacing this coil and 
then using the standard Ford wiring 
which takes a connection from the mag- 
neto terminal to a switch, from the 
switch to the right hand lamp, and from 
the right hand lamp to the left hand 
lamp, in which the circuit is grounded 
which completes the path for the elec- 
trical current. This system requires 9 
volt bulbs in each lamp. 





The Extra Spark Makes 
Little Difference 


Q.—I am a mechanic for the Yellow Cab 
Company of this city and also have a 
garage of my own as a side line. We 
have a car that has bothered all of us. 
It is a Revere 1921, chassis No. 1525. 
Engine is a Rochester Duesenberg No. 
2262. I would like a wiring diagram of 
this car.—Eugene F. Arnold, 105 N. Me- 
chanic St., Alliance, Ohio. 

The diagram is published in accord- 
ance with your request, the electrical 
units being Bijur, with ignition furnished 
by a Bosch magneto. 

Q.—We are installing a two spark mag- 
neto on it and would like to know 
whether we need battery ignition also for 
quick starting. 

It is not necessary if the magneto is 
in good condition and if the engine turns 
over at a fair rate of speed. However, 
if you want to have easy starting when 
engine turns very slowly as it would in 
winter with a battery partly discharged 
would suggest you install an impulse 
type of coupling. 

Q.—What do you think of boring the 
port plugs out for metric plugs and would 
there be any difference in the spark ob- 
tained with these plugs as compared to 
the regular plugs? 

The metric plug is smaller than the 
% in. S. A. E. so you would have to 
bush the present holes and bore and 
tap out new ones. There would be no 
object in doing this as far as we can 
determine. We also have some doubt as 
to whether you will get very much in- 
crease in power by using two sparks. 
Where engines operate at very high 
speed there is some advantage in having 
two sparks in the cylinder. The increase 
in power, however, does not usually ex- 
ceed 2 per cent. 
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Wiring diagram of 1921 Revere (from Standard Manual) 
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Enlarged Program in Behalf of Radio | | 


Industry Announced 


New President of Manufacturers’ Association Outlines 
Plans to Improve Merchandising and Production 


Manufacturers’ Association at At- 

lantic City a program of enlarged 
activities in behalf of the radio industry 
was decided upon. The association’s new 
president, Arthur T. Haugh, vice presi- 
dent of King-Buffalo, Inc., has outlined 
the new program as follows: 

“The board of directors expect to hold 
a meeting in Buffalo at which the stand- 
ing committees will be nominated and 
the program for the year outlined. We 
plan to increase the dues to a sum com- 
mensurate with the responsibilities borne 
by the Association and the services it 
renders to its members. 

“One of the most important changes 

that is being made is the provision for 
associate memberships which will give 
recognition to an engineering class of 
associates and a merchandising class of 
associates. The executives have been 
. well-represented on previous occasions 
but with the increasing value of the as- 
sociation’s work neither the technical 
man nor the sales manager should be 
deprived of the benefits of the organiza- 
tion. 

“The broadcasting committee will con- 
cern itself with protecting the public 
from any monopoly of the air and I believe 
will take a stand in favor of broadcast 
advertising supporting both the free and 
the paid broadcasting programs. 

“The broadcasting committee will also 
support efforts to secure legislative guar- 
antees of freedom of the air both from 
a ‘political and a monopolistic stand- 
point. They will support efforts to get 
legislation to secure a fair price as 
author’s compensation for musical num- 
bers and will support a National Radio 
week which shall have for its object 
radio tests which are capable of con- 
sumation at this stage in the development 
of the art. The National Radio Week 
should tie up closely with the New York 
annual radio banquet so that both events 
will serve to start off the season with 
a rush. 

“It will be the purpose of the mer- 
chandising committee to establish a re- 
search bureau at headquarters to aid 
manufacturers in procuring authorative 
data for their guidance in laying out pro- 
duction and sales. We believe that this 
is one of the most important activities 
of the Association and if properly or- 
ganized, this bureau can do much to stop 
over-production with the consequent 
evils of dumping and distress merchan- 
dise. 

“This committee will also support the 
‘truth in advertising’ movement. It will 
define the legitimate field of advertising 
as applied to radio industry and use its 
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ARTHUR T. HAUGH 


President Radio Manufacturers’ Association 


influence to see that radio advertising 


generally is confidence-building advertis- 


ing. 

“The merchandising committee will in- 
vestigate and give Association sanction 
only to those local radio shows which 
are conducted for the direct benefit of 
the industry and not merely for a pro- 
moter’s profit. They will also attempt 
to cut down the number of program and 
special edition advertising schemes which 
manufacturers and dealers are continu- 
ally being called upon to support. 

“It is the intention of the patent com- 
mittee to maintain and extend its patent 
activities and to provide an authorita- 
tive patent index for the radio industry. 

“We expect to have a standard prac- 
tices committee which will set up stand- 
ard practices for the radio industry util- 
izing first of all the standard practice 
work of previous committees in engineer- 
ing organizations, amplifying this as 
much as may be necessary for the radio 
business. 

“The show committee will make it its 
business to support two national shows, 
one in New York and the other in Chi- 
cago. It will also sanction the San Fran- 
cisco show in co-operation with the radio 


interests of that section. It will recom- 
mend that the national shows be open 
certain mornings for jobbers and open 
other mornings for dealers to avoid the 
congestion which is inevitable when the 
consumer public and the jobbers see the 
show at the same hours. The show com- 
mittee will also suggest a spring trade 
show at convention time to be operated 
by the Association, to be restricted to 
manufacturers, jobbers, and _ dealers. 
This show will do much to set the styles 
and facilitate early buying on the part 
of the distributors. 


“We will have a legislative and public 
relations committee to keep in touch 
with all state and national legislative 
bodies, to originate legislation for the 
benefit of the radio industry and to co- 
operate with other bodies on legislative 
matters. 


“The new administration of the Asso- 
ciation is just getting under way and 
the program that we have outlined is 
merely a tentative one and there will 
no doubt be many other problems that 
present themselves, but these are mat- 
ters of first importance as they now ap- 
pear. 


“We believe the radio industry has 
passed through the hectic and hysterical 
stage and is now on a firm business 
basis. We believe that radio manufac- 
turers have learned very rapidly not only 
from those in their own line but from 
the past experiences of others and we 
see the industry as one having tremend- 
ous resources and vitality, under all of 
which is a solid foundation of common 
sense. Radio has long ago become a pro- 
cess of development. There are no 
longer revolutionary inventions or dis- 
coveries being made in this field any 
more than in the automobile field and 
while every manufacturer expects to 
make a better product, the fear of any 
epoch-making invention upsetting the 
radio business has long ago passed by 
the industry.” 


Long Distance Telephone 
Efforts Sell Tires 


Salesmen of one of the western 
branches of nationally known tire com- 


‘pany recently spent a day in coverins 


their territories by long distance tele- 
phone. Out of 145 tire dealers called, 6§2 


bought $4000 worth of goods. The 149 
calls cost $127.70. 

Four days previous to the placing ol 
these calls special delivery letters had 


been sent out requesting each dealer to 
check his stock and be prepared [or 4 
long distance inquiry. 
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NEW FACILITIES FOR THE SHOP 


Milburn Type J-Jr. Torch 

Consistent with the demand for a small 
welding torch for work not requiring the 
usual standard torch, The Alexander Mil- 
burn Company, Baltimore, Md., has per- 
fected the Type J-Jr. Torch. The torch 
uses the same tips as are supplied with 
the standard larger torches and is adapt- 
able to all classes of welding. 

Due to its light weight, it is untiring 
to operate continuously. The quality of 
its work has been highly satisfactory. 

The supermixing of the gases through 
a standardized system of multiple mix- 
ing assures a complete intermixing of 
the gases and a uniform flame, it is 
claimed. The seats of the tips are flat, 
with annular grooves coinciding with 
those in the head, the gas passages enter- 
ing through the annular grooves or rings 
which separate the gases. The construc- 
tion of these seating surfaces allow lat- 
eral expansion of torch head and tip 
without distortion and the seats are very 
easily refaced. 

The J-Jr. is 18 in. long, weighs 25 
ounces and is furnished with three weld- 
ing tips adaptable to a wide range of 
welding. 

Grand Rapids Universal Grinders 

The Gallmeyer & Livingston Co., 
Grand Rapids, Mich., has redesigned its 
Grand Rapids No. 1 Universal cutter and 
tool grinder to provide for a self con- 
tained motor drive, eliminating overhead 
work. This machine has a % h. p. motor 
mounted in the base and belted through 
the column to the grinding wheel spindle. 
A 1/12 h.p. motor is built into the head- 
stock for cylindrical and internal grind- 
ing. Machine swings work 9% in. in di- 
ameter up to 20 in. wide. Longitudinal 
movement of 15 in., transverse movement 
of 7 in. and a vertical movement of 6% 
in. is provided. 


Saving Office Space in Automotive 
Establishment 


A recent addition to equipment avail- 
able for use by automotive firms is the 
Combination Tu-dor Lymetco Cabinet. 
Where space is limited in the office or 
on the showroom floor, this good-looking 
cabinet holds the office supplies, adver- 
tising material and five or six hats and 
coats with ease. It is made entirely of 
steel, with special wood finishes if 
ordered, and will last a lifetime. 


This is one of six space-saving Lymetco 
Steel Cabinets made for automotive of- 
fices by the Lyon Metallic Manufacturing 
Co., Aurora, Ill. Others are the Desk-hi, 
Counter-hi, Wondor, regular Tu-dor, Li- 
flat and the Lymetco Steel Table. 























Milburn Type J-Jr. torch 





H. & B. Master valve head grinder 

















H. & B. Tools 

The H. & B. Tool Co., Indianapolis, 
Ind., is specializing on engine valve 
equipment. One item consists of an auto- 
matic feed valve lathe in which a valve 
face is dressed by turning a handle which 
feeds the cutter across the valve face. 
The price is $12.60 and $13.20 west of 
the Rocky Mountains. 

The Master valve head grinder also 
has an automatic cross grinding feed. 
A very slight turn of an adjusting nut 
increasing the grinding feed. The angle 
dial reads from 30 deg. to 60 deg. The 
price is $25.00 and $26.90 west of the 
Rocky Mountains. 

In the H. & B. Presto reamer set the 
cutter operates on the same principle as 
a plane, being controlled and kept from 
digging in or chattering by the one in 
which it operates. The set consists of 
three reamers taking up to 24 in. seats, 
is in., % in. and x in. pilots, handle and 
bar. The price is $12.00 and $12.60 west 
of the Rocky Mountains. 

The Universal valve lathe has a car- 
riage feed. The high speed steel cutter 
has a diamond shaped point and set to 
cut freely and anyone can resharpen the 
cutter by grinding the underside of the 
cutting end. hey are self centering. 
Price $7.00 and $7.35 west of the Rocky 
Mountains. 

The Presto lathe is for cast iron valve 
heads up to 133 in. It is held in the hand 
while the other hand turns the crank. 
A half turn of the clamping nut locks the 
valve in place and the feed screw is 
self locking. Price $1.75 and $1.85 west 
of the Rocky Mountains. 

The Presto Junior reamer made espe- 
cially for Ford and Fordson valve seats, 
is made with a knurled adjusting nut 
for adjusting the cutter to cut the cor- 
rect depth. It is self locking. Price is 
$1.15 and $1.20 west of the Rockies. 








(Above) H. B. Presto lathe 
(Below) H. & B. reamer set 
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(Above) H. & B. automatic valve lathe. 


(Below) Universal valve lathe 
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Attacking the Used Car Problem 


(Continued from page 13) 


each other. We believe our used car department is the 
heart of our business, as on it most certainly depends 
new car sales, and even more so, the profit at the end of 
the year. So now instead of hunting a way to get rid 
of the used car evil we have taken it into the family and 
concentrated on it.” 


That certainly is the sane course. You can not run 
away from the used car conundrum. It is here. It is 
going to stay until it is licked and assimilated happily 
in the family circle. 


Almost every angle of the used car problem turns us 
back to the necessity of a proper book keeping system. 
Along this line a leading automotive merchant who points 
to bad used car management as one of the outstanding 
initial mistakes offers the following comment: 


“Careless used car trading on sales of new cars is 
one of the things which most often brings about failure 
—because of a lack of the proper book keeping system 
which will tell the dealer at the end of each month what 
he has made or lost on each transaction.” 

Another letter disposes of the same item in these words: 

“There is little use trying to run a business of this 
kind without a book keeping system in which used car 
transactions are segregated from other transactions. We 
were some time finding this out but by installing the right 
bookkeeping method we got on the right track, or at 
least a better track, regarding used cars. The right book 
keeping system is not all that is necessary but I would 
say that the right book keeping system, plus sensible 
trade-in allowances and the nerve to stand by your guns 
regardless of what other dealers are doing is what it 
takes to win out.” 


Such words as “nerve” and “courage” are found con- 
spicuous in the comment of different dealers on the sub- 
ject of used cars. 


For example, here is an excerpt from an exceptionally 
progressive organization’s letter in which the company’s 
president says: 


“We were, like many other thousands of dealers, guilty 
of careless used car trading and you of course are aware 


in one way. That is by courage and a very up-to-the- 
minute knowledge of the used car market. We feel that 
while we are a long way from being perfect on this score 
now that we have made considerable progress.” 

Then we get this from another high class dealership: 


Not Afraid to Say “No” 


“Your item No. 3, entitled ‘Carless Used Car Trading’ 
was quite applicable to us in the earlier days. Carelessness 
through ignorance would, no doubt, cover the reason. 
Our used car losses have diminished consistently from 
year to year and we are very pleased to say that during 
the past few years we have been able to show the used 
car department as being in a happy condition, due to 
one thing—we have learned what a used car is worth to 
us and have developed the courage of our convictions to 
say ‘no’ at the right time.” 

Somewhat along the same line a dealer who is held in 
high regard by the trade remarks: 

“Question No. 3 ‘Careless Used Car Trading’ was where 
we made our most serious mistake. Will say at this time 
that the only way we have solved the used car problem 
is through the fact that we are realizing more and more 
each day that a used car is worth only what the public 
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wil pay for it. Hence, we have been buying our used cars 
for some time as a cash transaction.” 


The same thought in another way is found in this one: 

“Appreciation of what a used car is worth, and bought 
at a figure so the resale will not show a loss to be made 
up by other departments (another call for the proper 
accounting system) is the sore spot and will be hard to 
correct so long as a great many dealers endeavor to sell 
cars costing $800 in a profitable market as $600 cars.” 


Make Fast Turnovers 


Hooking up with the thought just set forth is the 
following: 


“When a dealer learns that it costs 15 to 20 per cent 
to handle a used car and that they do not increase in 
value by sitting on the floor, that used cars should be 
bought on a basis so as to sell them at a profit, keeping 
the stock turned at least every 60 days—the problem 
will have been solved. The slogan ‘Buy ’em right’ can 
still be rightfully applied to the used car business.” 


Note that the dealer just quoted says the used car 
stock should be turned at least every 60 days. In view of 
which this excerpt is interesting: 


“We did not turn our used car stock fast enough. Cars 
would age and depreciate before turning them. Used car 
stock should be turned every 30 days.” 


In this connection it might be said that one of the com- 
mon mistakes is permitting used cars to accumulate with 
no special effort to move them until the stock reaches an 
alarming height. The pressure should be steady. Keep 
them moving. 


One of the most important angles of the problem is 


touched upon in a number of the letters received, the 
following extract being a good specimen: 


“The worst condition today in the automobile business 
is the practice of a good many dealers in selling used 
cars on from 10 to 25 per cent down payment, and in 
some cases no down payment. No credit investigation 
of purchaser and from 10 to 15 months terms are sad 
mistakes. That is from six to eight months too long. 
From six to eight months is a long enough period on 
the average run of used cars and 10 to 12 months on 


that this is a very bad fault and can only be corrected ° the very best ones selling for around $1000 to $1200.” 


Right here let it be said that the used car policy of 
the National Association of Finance Companies prescribes 
a down payment on used cars of not less than 40 per 
cent of the cash price or 37 per cent ofthe time price, 
including accessories, and time extension of not more 
than 12 months. This policy represents the deliberations 
of leading finance companies, bankers, car manufacturers 
and other conferring factors in the industry. The idea 
is sanity and safety. Depart from the laws of safe and 
sane crediting in either used car transactions or new car 
transactions and all other fine precautions have gone for 
naught. The used car problem will not be solved by 
gambling’ methods. 


_ ee 


Pyroxylin Painting in a New Orleans Shop 


(Continued from page 11) 

has joined him since the establishment of the business, 
has had ten years experience. Mr. Oustalet, like Mr. 
Boyle, is a young man, being only twenty-five years old. 

The company has been located in its present quarters 
since August, 1925, having started in a two-room shop 
down town. It has 250 square feet of floor space and 
employes upward of 50 men. Between 60 and 75 cars 
are usually in process of painting. 
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Purchasing Power and Saturation 


HOSE who talk of the automobile saturation point 

| might be interested in figures issued by the Na- 

tional Industrial Conference Board, Inc., showing 

that in mere population growth during the past five years 

the United States has acquired more consumption power 

for new potential markets than if she had taken into her 

confines the entire population of Canada or Australia and 
New Zealand combined. 

On the basis of the 10,229,000 estimated additional 
population in the past five years, and if this number com- 
prises proportionately as many gainfully employed persons 
as did the total population shown by the 1920 census, the 
increase in the gainfully employed would number about 
3,965,000. At the lowest accepted calculation of average 
actual earning per gainfully occupied persons, this popu- 
lation increase would represent an approximate increase 
in national purchasing power of more than $5,500,000 
per year. 

Annually the total purchasing power of the American 
people has increased considerably more because of the 
generally reduced cost of living, and the resultant higher 
“real” earnings since 1920 leave a greater margin of sur- 
plus after the purchase of the necessities of life. 

In the five years ending with 1925 the per capita rate 
of increase in individual savings banks deposits was 55 
per cent, comparing with 40 per cent in the previous five 
vears. Life insurance policies in force per capita increased 
from 115 to 209 per cent and building and loan associa- 
tions assets per capita increased from 120 to 210 per cent. 


eee ee 


Every science demands intelligent analysis and persistent 


effort. Running a dealership happens to be a business 
science, 


hee ee 


In the Line of March 


VERY year finds the automotive trade to have 
kK advanced still further in its possession of handsome 

business homes. Looking about us in all cities and 
in small towns there is one emphatic impression—that 
irom the standpoint of attractiveness and pleasing pres- 
ence leading automotive establishments compare very 
iavorably with the better looking business institutions in 
their respective communities. In many instances they are 
features of outstanding beauty on their streets and in 
their towns. 

Thoroughfares in metropolitan centers which once were 
tringed with structures of mean and drab character are 
now lined with automotive homes that materially enhance 
the tone of the picture. 

Corner lots which once were overgrown with weeds 
and littered with rubbish are occupied by filling and other 
service stations characterized very often with a high order 
of ornamental skill. 

This is one of the things the trademen have done for 
the communities in which they live and do business and 
it 1s a contribution to public happiness of which those 
responsible for the transformation can feel justly proud. 

And still we see the tendency to beautify the automotive 
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establishment move upward. The man who some years 
ago said the limit in this progress had passed the practical 
stage will have to recheck the situation. There is no 
visible sign that the end is yet in sight. 

There is a limit, of course, to embellishments that the 
individual dealer should attempt. What would be practical 
in one case might not be practical in another. But the 
general procession demands marchers who are willing to 
go the limit of sane business judgment in buildings and 
show rooms which, at least, are neat and unoffending 
to the eye. The dealer who is unable to build the home 
he might desire can always “slick up” the one he has 
and present what he can afford to present as effectively 
as possible. 





A new car discount means nothing until the trade-in and 
cost of doing business have been computed. 





“Appearance” in the Used Car 


HE colony of automotive merchants believing 1n 

the merchandising appeal of brighter and well done 

repaint jobs is obviously growing and numbers of 

instances have been observed wherein dealers following 

this practice on a large scale are amply repaid in profits 
on used car sales. 

One progressive member of the trade who turns out 
cars in a variety of striking color effects and enjoys an 
exceptionally free used car movement gives to the argu- 
ment a different turn than we usually hear. 

“Appearance,” he says, “with respect to the new car is 
generally agreed to be one of the foremost merchandising 
factors. Since manufacturers have tended more to the 
use of colors in body finishes a demand for such finishes 
has developed which the industry could not now well 
ignore. Many owners have demonstrated that they prefer 
brighter color effects in new cars and it is only logical 
that used car prospects in the same numerical proportion 
will be more tempted by the used car which is attractively 
painted and more or less toned up in colors. If appear- 
ance is a factor in the salability of new cars it is bound to 
figure considerably in the salability of used cars. At least 
such has been my experience. I want a used car to go out 
of my place looking as much like a new car as practical 
accomplishment will permit. Pride of ownership is some- 
thing you must not overlook in selling any kind of a 
motor vehicle.” 

Apart from the question often arising as to how far 
a dealer should go in reconditioning or repainting cars 
of questionable value there is a thought here commanding 
attention. That same element of “apearance” which helps 
sell the new car will help sell the used car and there is 
little doubt but the trade has not taken full advantage 
of the demand for brighter repaint jobs. The used car 
which an owner will not be ashamed to park alongside 
a snappy new car owned by his neighbor is one for which 
a buyer always is waiting. 


-_-- ~~ 


When Barnum made his famous crack about the American 


people he was thinking of the circus—not an automotive 
establishment. 
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SMALL FIRMS HOLDING OWN 


Normal Seasonal Trend 
Shown Through Industry 





Accessories and Service Parts 
Volume Still Advances 
with Equipment Spotty 


NEW YORK, June 16.—The auto- 
mobile and allied industries are 
showing the normal seasonal trend. 
Both production and sales of new 
cars are gradually declining, but 
the level is still high enough to 
cause general satisfaction. 

From a production standpoint 
the car industry offers a most un- 
usual spectacle. It is, of course, 
generally known that all companies 
are not sharing equally in the sales 
gains that have been made this year 
over last. But there is a mistaken 
impression that the large-volume 
producers have nearly all gained at 
the expense of the small companies. 
The fact is that most of the great- 
est advances in percentage volume 
have been made by comparatively 
small producers who have products 
with a strong individual appeal. 

With the big companies differing 
widely in production rates in rela- 
tion to plant capacity, the business 
of the equipment makers is like- 
wise spotty, some being approxi- 
mately on the level of last year’s 
volume at the corresponding time, 
and others operating nearly double. 

In accessories and service parts 
the trend is still upward, in line 
with the seasonal tendency toward 
more use of the cars in service. 





Hudson Reduces Prices 


DETROIT, June 14.—Hudson and Essex 
cars are now at the lowest price levels 
in the company's history, following re- 
ductions which range from $30 on the 
Essex coach to $100 on the Hudson 7-pas- 
senger sedan. The new schedule brings 
the Essex coach to $735, the Hudson 
coach to $1095, the Hudson brougham to 
$1395 and the Hudson 7-passenger sedan 
to $1550; all prices f. o. b. Detroit. This 
reduction came at the end of a five-month 
period in 1926 in which Hudson-Essex 
buyers broke all records in their de- 
mands for these cars. The January-June 
period saw 114,500 cars shipped from the 
plant, or practically 17,000 in excess of 
the 1925 period—the record-holding sea- 
son up to date. At the same time these 
figures became available, it was stated 
also that the retail sales for May had 
reached 33,500 cars. 





Oakland Managers Meet 


PONTIAC, Mich., June 14.—An unique 
feature of the annual meeting of the 
district managers of the Oakland Motor 
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Car Co., which was held here several 
days ago, was that the managers, in- 
stead of the factory executives, conducted 
the various sessions and led the discus- 
sions. The meeting attracted the 22 dis- 
trict managers who are in charge of the 
respective number of sales districts for 
the company in the United States. While 
the visitors were in charge of the meet- 
ings, factory executives sat in on the 
sessions, and besides giving suggestions, 
also absorbed many ideas from the men 
in the field. 


-—- ee 


AC Plans Supercharger 


FLINT, Mich., June 14.—The AC Spark 
Plug Co. announces that it is developing 
a supercharger with which it expects 
that greater speeds will be obtained from 
the new 91% inch racing engines. Work- 
ing on this device for the AC company 
are F. N. Nutt,, engineer in charge, and 
R. Cozette, a French engineer. Peter 
DePaolo, race driver, recently visited the 
AC factory to inspect the new super- 
charger. 


New Overland Soon 


TOLEDO, June 14.—Willys Overland, 
Inc., announces it is shortly to bring out 
a new, light four-cylinder car which will 
be directly competitive with Ford and 
Chevrolet. A general announcement, it 
is expected, will be made about July 1. 
The new model will follow the European 
style of construction and will be capable 
of high speed, low in construction, and 
will travel much farther on a gallon of 
gasoline than present cars, it is declared. 


Continental Reports Earnings 


DETROIT, June 14.—The Continental 
Motor Corp., had an increase in surplus 
of $1,011,761.64, the statement for the six 
months ending April 30, indicates, and 
profits from operations for the period of 
$2,016,441.53 before depreciation, interest 
charges and taxes. After deducting 
taxes, depreciation, etc., $1,011,578.06 is 
available for dividends. Cash on hand 
and in banks is listed at $4,065,150.40. 
Inventories amounted to $7,142,466.20 and 
accounts receivable $2,137,194.02. The 
ratio of current assets to current liabili- 
ties amounts to 5.7 to 1. The statement 
shows a surplus account of $10,656,036.51. 


Johann to Expand - 


EVANSVILLE, Ind., June 14.—Plans 
have been formulated by the Johann 
Manufacturing company, Morgan avenue 
and Read streets, builders of commercial 
truck bodies, to adopt a standard line of 
commercial body production according to 
William Johann, manager. Data is being 
gathered for a catalog for national dis- 
tribution. The company will probably 
go in extensively on Chevrolet com- 
mercial body construction, it was said. 
Contemplated building expansion at the 
plant, which will include a building ad- 
dition costing about $25,000 has been 
postponed until the fall, Mr. Johann said. 


Dodge Deliveries Gain 

DETROIT, June 14.—Deliveries of new 
cars by Dodge Brothers dealers last 
month ran approximately 70 per cent 
ahead of May, 1925, said E. G. Wilmer, 
president of Dodge Brothers, Inc. 

“Factory shipments to dealers in the 
United States for the four weeks ended 
May 25 totaled 33,451 cars and trucks, 
Such dealers’ deliveries to their retail 
customers during that period exceeded 
factory shipments by 3282 cars. In fact, 
dealers’ deliveries to retail customers 
have exceeded factory shipments each 
week for the past ten weeks. 


Bowser Sells Plant 


MILWAUKEE, June 14.—S. F. Bowser 
& Co., Inc., Ft. Wayne, Ind., is disposing 
at private sale of all the machinery and 
equipment of its Milwaukee works, orig- 
inally known as the Richardson-Phenix 
Co., lubricating devices. Some time ago 
it was deemed advisable to transfer the 
Milwaukee operation to the main works, 
and now the machine tools, nickel-plating 
and miscellaneous shop equipment is be- 
ing sold. The Bowser company acquired 
the Richardson-Phenix Co. in 1923. 


-_--——— 


Willys Reports Big Demand 


TOLEDO, June 14.—Willys-Overland 
Co. reports unfilled orders on its model 
“70” Willys-Knight as in excess of 5000. 
Total production on all models is now 
at the rate of 1500 daily. Expansions 
are being made to its main factory build- 
ings here and at Pontiac and Elmira to 
permit of increased schedules. 


-------— 


Flint Greets Sloan 


FLINT, Mich., June 14.—Flint business 
men hear General Motors officials tell of 
plans for new industry to be placed here. 
Complete details on page 41. 


oe 


Studebaker Paper Gains 


NEW YORK, June 14.—Industrial Ac- 
ceptance Corp. shows an increase of 
84.39 per cent in the volume of Stude- 
baker dealers’ paper handled during the 
first five months of 1926, compared with 
the same period in 1925, according to 4 
statement issued by Arthur J. Morris, 
president of Industrial Acceptance. 





Fisher Reports Earnings 

NEW YORK, June 14.—Fisher Body 
Corp. and subsidiaries for the quarter 
ended March 31 report net earnings of 
$12,593,322 after expenses and deprecia- 
tion. Net income after interest and 
federal taxes was $10,710,068, equal to 
$4.45 a share on 2,400,000 shares of $25.00 
par stock. 


a 


Oakland Expands Plant 
PONTIAC, Mich., June 14.—Gigantic 
program of plant expansion is started al 
Oakland and Pontiac plants. Complete 
details on page 38. 
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AS GENERAL OUTPUT DECLINES 








World Production Given 


WASHINGTON, June 14.—The United 
States accounted for 87 per cent of the 
4,763,428 automobiles manufactured dur- 
ing 1925 in the six leading motor vehicle 
producing countries of the world, accord- 
ing to completed revised figures just re- 
leased here by the Automotive Division 
of the Department of Commerce. This 
country accounted for 4,154,269 passen- 
eer cars, While the other five countries 
—Canada, France, Italy, the United King- 
dom and Germany—produced the remain- 
ing 13 per cent. 

During 1925, the revised figures fur- 
ther show, the United States accounted 
for but 61 per cent of the combined ex- 
ports of these six countries, which 
amounted to 498,427 automobiles. 

In 1924 United States automobile ex- 
ports were 55 per cent of the combined 
leading countries, shipments amounting 
to 320,390 passenger and freight automo- 
biles. 


————-——-—— 


G. M. Enters Cleveland 


CLEVELAND, O., June 14.—Dissolu- 
tion of the Fisher Body Corporation, 
voted by shareholders this week, leaves 
the big Coit road plant of the company, 
heretofore known as the Fisher Body 
Ohio Company, without a name. The 
Fisher Body Corporation owns all of the 
stock of the Fisher Body Ohio Company. 
The parent company voted dissolution 
after selling its property and assets to 
the General Motors Corporation, taking 
an exchange of shares in payment. The 
Fisher Body Ohio property therefore is 
owned now directly by General Motors 
and the big motor producing corporation 
for the first time owns a plant in Cleve- 
land. 


-_-- ~-——— 


Jordan Makes Long Tour 


CLEVELAND, O., June 14.—Thirty 
days of constant traveling with 27 nights 
On the sleepers through all the states 
north of the Mason and Dixon Line, and 
including the Pacific Coast, is the ex- 
perience of Edward S. Jordan, president 
of the Jordan Motor Car Company, who 
has just completed a trip covering all 
the principal cities in the country, where 
meetings of Jordan dealers and salesmen 
have been held. 
Mr. Jordan brings back an optimistic 
View of the general business situation 
aid a very favorable outlook for most 
of the automobile manufacturers. 
. “Business generally,” he said, “is good 

, 0 Spite of the feeling which was engen- 
dered when a more conservative policy 
of production was established by the au- 
tomobile industry in March. 

“There is only one explanation for the 
curtailment which followed the excess 
Production of the winter. That can be 
“xpressed in a few words. There is a 
limit to credit selling. It happened that 
‘ome of the manufacturers exceeded the 
Possibilities of their dealers in handling 
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trades and time paper, but the reaction 
to this over-expansion of credit selling 
took place in time to avoid serious con- 
sequences. 

“Now business is moving along at a 
normal rate and most satisfactorily.” 


a 


Franklin Has Heavy May 

SYRACUSE, N. Y., June 14.—Only 
twice in 25 years has Franklin’s May 
business exceeded the volume attained 
last month, according to a statement is- 
sued by the Franklin Automobile Co. 
Shipments last month exceeded every 
May in the quarter century that Frank- 
lin has been doing business with the ex- 
ceptions of 1920 and 1923. Deliveries 
also ran ahead of all years excepting two. 





May Postal Receipts Gain 


Over Last Year 


WASHINGTON, June 14.—Postal 
receipts, regarded by the Department 
as indicative of current business, 
show a gain of 3.89 per cent in May 
of this year, compared with May of 
last year, the Post Office Depart- 
ment announced this week. The re- 
ceipts are from 50 industrial cities, 
totaling $2,985,128 in May this year 
and $2,873,363 in May a year ago. 











Chevrolet-Ohio Expands 


TOLEDO, June 14.—The Chevrolet Ohio 
Motor company has purchased additional 
frontage of about 400 feet on Maplewood 
avenue adjoining its present plant and 
preparations are being made to build an 
addition to the plant this summer. The 
expansion is a part of the general $10,- 
000,000 expansion plans of Chevrolet and 
the work in Toledo will probably require 
an investment of $500,000 in building and 
equipment. 


ooo 


Yellow to Expand 

EAST MOLINE, Ill., June 14.—Expan- 
sion of the East Moline plant of the Yel- 
low Sleeve-Valve Engine works is ex- 
pected to follow eventually the increase 
of the capital stock of the Yellow Truck 
and Coach Manufacturing company, ac- 
cording to Louis Ruthenberg, general 
manager. He attended the meeting at 
which the proposed increase was dis- 
cussed and upon return to the local plant 
stated that while the new issue may not 
have an immediate effect it will result 
in eventual expansion of the plant. There 
are now 785 employes at the East Moline 
unit and an average of 700 motors has 
been built during the last year, which 
represents nearly capacity production. 


-— — -— 


Durant Boosts Discounts 
NEW YORK, June 14.—Durant Motors, 
Inc., has increased its dealers’ discount 
on Star cars effective June 1, according 
to announcement by Colin Campbell, 
vice-president. 


May Best Stutz Month 


INDIANAPOLIS, June 14.—Shipments 
by Stutz Motor Car Co. of America, Inc., 
in the first five months of the year were 
in excess of 2250 cars with a net operat- 
ing profit of approximately $340,000, ac- 
cording to F. E. Moskovics, president. 
May was the leading month for the com- 
pany to date with shipments totaling 
700 cars and profits of about $225,000. 
Losses were incurred in the first two 
months of the year owing to heavy ex- 
pense incidental to starting production 
of the new vertical 8 line. 

For the year ended Dec. 31, 1925, the 
company reports net loss of $1,660,385, 
which compares with net loss of $517,567 
in 1924. Net sales for 1925 totaled $2,- 
420,336, as against $2,347,887 in 1924. 
The heavy loss in 1925 was ascribed to 
the charge against of operations of $1,- 
000,318, which included the entire devel- 
opment and engineering expense on the 
new car introduced in 1926; obsolescence 
of inventories and equipment used in 
manufacture of discontinued models; 
losses on old purchase commitments, and 
reserves to provide for losses to be sus- 
tained in liquidating branches. 

The balance sheet as of Dec. 31, 1925 
shows total assets of $5,579,247, and 
profit and loss surplus of $2,277,620. 

N. A. C. C. to Supply Facts 

NEW YORK, June 14.—The directors 
of the National: Automobile Chamber of 
Commerce are appointing a committee of 
five or six truck manufacturing members 
to provide ways and means to insure 
that all the facts about motor vehicle 
common carriers, especially trucks, are 
presented at all congressional hearings 
on the Cummins bill and other measures 
designed for federal regulation of buses 
and trucks. 

This subject was discussed to a con- 
siderable extent by the truck members 
at this meeting, and various views were 
presented as to the proper means for 
providing truck manufacturing represen- 
tation in the hearings. 

The truck members authorized the 
Chamber’s insurance committee to con- 
fer with officials of the Underwriters’ 
Laboratories in an attempt to reach an 
understanding regarding the method by 
which the underwriters are now oOffer- 
ing a 10 per cent discount in fire insur- 
ance rates on commercial cars which 
have met certain conditions. 


Renault Has Fire 

PARIS, June 3 (By Mail).—Fire de- 
stroyed one of the buildings of the Re- 
nault factory, covering an area of 860,000 
square feet, and caused damage esti- 
mated at $400,000. 

Paige Shipments Gain 

DETROIT, June 14.—May shipments 
by Paige-Detroit Motor Car Co. totaled 
4909, a gain of 6 per cent over April. 
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Oakland Begins Gigantic 
Program of Enlargement 


Two Plants Will Be Expanded 
to Almost Double Their 
Present Capacity 


PONTIAC, Mich., June 14.—The Oak- 
land Motor Car Co. factories here will 
be practically doubled in size as a result 
of a gigantic enlargement program just 
announced by A. R. Glancy, president of 
the company. The extensions will in- 
crease the total investment in the com- 
pany from $25,000,000 to $50,000,000. De- 
cision in the matter was reached at a 
meeting of the executive committee of 
the General Motors Corp. here, June 1. 

Work will be started at once on a com- 
plete new automobile factory to cost $5,- 
000,000 and to be devoted exclusively to 
the manufacture of the Pontiac Six. It 
will have a daily capacity of 1,000 units. 

Erection of the new factory will make 
the present buildings which embrace two 
complete automobile plants under one 
roof, now used for both Oakland and 
Pontiac Six production, available ex- 
clusively for Oakland Six production. It 
will have a daily capacity of 600 cars. 

The new Pontiac Six factory will be 
built directly across from the present 
Pontiac plant of the Fisher Body Corp. 
which supplies bodies for both Oakland 
and Pontiac Sixes. The Oakland ex- 
pansion will call for concurrent expans- 
ion of the present Fisher Body plant at 
Pontiac, and also other plants supplying 
Oakland with axles, steering gears, 
transmissions etc. 

According to present plans the new 
Pontiac factory .will be ready for pro- 
duction by Jan. 1, 1927. It will give the 
Oakland Motor Car Co. an annual capac- 
ity for 400,000 units. 

The Oakland dealer organization, since 
last August, has enjoyed a record of ex- 
pansion that is outstanding in the in- 
dustry. During the past 10 months more 
than 1,500 new dealers have contracted 
to sell Oakland and Pontiac automobiles, 
and, since January 1, new dealer agree- 
ments have been written at the rate of 
nearly 200 a month. 


—_—- ——_— 


Jordan in Baltimore 


BALTIMORE, June 14.—Edward S. 
Jordan, president of the Jordan Motor 
Car Company, was a visitor to Baltimore 
recently where he was the guest of the 
Scott Motor Car Company, Jordan dis- 
tributor. He was the honor guest at a 
luncheon given at the Southern Hotel 
where he addressed members of the Scott 
organization and the associate dealers. 


oo ——--—— 


Fisk Reports Earnings 

CHICOPEE FALLS, Mass., June 14.— 
Fisk Rubber Co. and subsidiaries report 
for six months ended April 30, 1926, net 
income of $2,124,593 after depreciation, 
interest and Federal taxes, equivalent 
after allowing for dividend requirements 
on the 7 per cent first preferred, 7 per 
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cent first preferred convertible and 7 per 
cent second preferred stocks, to $1.60 a 
share earned on outstanding 811,827 
shares of no par common stock. This 
compares with $2,037,261 or $1.68 a share 
on 797,892 shares of common outstanding 
in six months ended April 30, 1925. 


od 


Axel C. Hansen Dies 


SEATTLE, Wash., June 14.—Axel C. 
Hansen, manager and partner in the 
Stewart Warner Products Service Sta- 
tion, with offices in Seattle and Tacoma, 
died at the Seattle General Hospital after 
a brief illness. He was prominently 
identified with the city’s automotive in- 
dustry for 13 years, as well as with civic 
affairs, being an active member of the 
Seattle Chamber of Commerce, Rotary 
and Arctic Clubs. He was born in 
Racine, Wis., July 28, 1881, and is sur- 
vived by his widow, Agnes; a son Wil- 
liam. 


eerie 


Hudson Sales Gain 


DETROIT, June 14.—Hudson-Essex 
sales in Wayne county, during May, ex- 
ceeded 1,000 ‘cars, and, according to 
Aaron DeRoy, distributor, were larger 
than those of any other six cylinder line 
and were surpassed only by the two low- 
est priced fours. For the five months 
up to June 1, Wayne county buyers have 
purchased more than 3,800 cars, or about 
900 more than for the similar period, 
last year. 


Speedway in Receivership 


WASHINGTON, June 14.—Receivers 
for the Baltimore-Washington Speedway, 
Inc., owners of the automobile racing 
track at Laurel, Md., half-way between 
here and Baltimore, were appointed fol- 
lowing the filing of a bill on behalf of the 
Prince Construction Company for a bal- 
ance of $28,500 on the contract purchase 
price. Total cost of the speedway, de- 
clared to be the fastest board track ever 
built, was $400,000. Mechanics liens of 
approximately $170,000 have been filed 
against the property, according to the 
bill. 


we ee 


Takes Kissel Distribution 


HARTFORD, Wis., June 14.—The Kis- 
sel Motor Car Company announce the ap- 
pointment of the Kissel-Cincinnati Co., 
as their distributor for Cincinati and 
vicinity. The Kissel-Cincinnati Co. is a 
new company recently incorporated for 
the sole purpose of handling the Kissel 
line of cars. G. Usher Finn, who is gen- 
eral manager, has been a popular figure 
in Cincinnati automobile circles for many 
years, having previously been connected 
with distributors of high grade cars. 


ce 


San Francisco Show Planned 

SAN FRANCISCO, June 14.—The elev- 
enth annual Pacific Automobile Show 
will be held in the Municipal Auditorium, 
this city, February 5 to 12, inclusive, 
1927. This was decided at a meeting of 
the directors of the Motor Car Dealers’ 
Association of San Francisco. The gen- 
eral manager for the show, which is held 
under the auspices of the association, 
has not been named. 


Corrected Figures Show 
Lockhart’s Speed Higher 


Checkup Gives Winner of In- 
dianapolis Race Time of 
95.88 Miles an Hour 


WASHINGTON, June 14.—Official fig- 
ures showing the average speed of the 
leading cars finishing in the Memoria] 
day race at Indianapolis May 31, as 
issued by the Contest Board of the Amer- 
ican Automobile Association, make slight 
corrections in the figures announced im- 
mediately following the race. The aver- 
age speed of the winning Miller car 
driven by Frank Lockhart was 95.88 
m.p.h., instead of 94.63 as announced at 
the close of the contest. All cars were 
flagged on the winner’s 160th lap, com- 
pleting 400 miles. 

Following this race Harry Hartz had 
the leading position for the A. A. A, 
championship with 1740 points, and 
Peter DePaolo, 1925 champion, was sec- 
ond with 1250 points. 

Points were awarded for the Indian- 
apolis race as follows: 























J EET 800 
2. Hartz 420 
3. Woodbury 22 
4. Comer 68 
> DePaolo 70 
6. Elliott 37 
a I ieee 35 
S. Hepburn 18 
®% Duff 15 
10. Shafer — 7 





The official results were compiled by 
Val Haresnape, manager of the contest 
board; W. D. Edenburn, official repre- 
sentative of the contest board, and 
Chester S. Ricker, director of timing and 
scoring for the Indianapolis Speedway. 





Union Buys Blackledge 


_ ALBION, Mich., June 14.—The Union 
Steel Products Co., of Albion, has pur- 
chased the business and good will of the 
Blackledge Manufacturing Co., of Chi- 
cago. For a number of years the Black- 
ledge company has been identified with 
the marketing and developing of “Velvet” 
shock absorbing devices, and during the 
last two years has developed and sold 
a recoil control, known as “Velvet Recoil 
Control” for cars with balloon tires and 
lighter weight springs. Merging of the 
two companies will provide greater mal- 
ufacturing facilities. 


Gets Neutrowound Agency 


CHICAGO, June 14.—The Automobile 
Supply Co., one of the largest automotive 
wholesale houses in Chicago, has takel 
over the exclusive distribution of the 
Neutrowound radio receiving sets in the 
Chicago territory. 


Takes Illinois Territory 
ST. LOUIS, June 14—C. C. Zap ha 
been promoted to territory representative 
for G. M. Berry, Inc., Chrysler distribu: 
tor and will travel through eastern MIs 
souri and southern Illinois. 
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G. M. Managers’ Stock in 
1925 Earns $4,633,535 


Sloan Says Results More Than 
Justify Formation of 
Group 


NEW YORK, June 14.—The annual re- 
port of the Managers Securities Co. 
shows that the amount earned under its 
contract with General Motors Corp. for 
the calendar year 1925 was $4,633,535.16. 
After Federal taxes there remained $4,- 
002,306.96 out of which there were paid 
to stockholders four regular dividends 
of $120,000 each with the balance of $3,- 
522,306.96 credited to Class A surplus. 

The E. I. duPont de Nemours Co., larg- 
est General Motors stockholders, in 1923 
made possible the organization of the 
Managers Securities Co., whereby im- 
portant G. M. executives would ulti- 
mately own about one-tenth of outstand- 
ing G. M. common through ownership of 
Managers Securities stock. Managers 
Securities Co. purchased from the duPont 
concern 662,500 shares of G. M. common 
at $60 per share with $8.80 cash to be 
paid by the managers for this stock and 
the balance over a period of eight years. 

Alfred P. Sloan, president of General 
Motors, says that results have more than 
justified the duPont company’s belief that 
the managers working under this plan to 
make their own G. M. holdings more 
valuable would enhance the earning 
power of G. M. stock. 

“The success of General Motors under 
the guidance of these managers,” Mr. 
Sloan adds, “has resulted in large earn- 
ings, large dividends to G. M. stockhold- 
ers, and in turn the more rapid liquida- 
tion by the managers of the deferred 
payments than was originally contem- 
plated even on the most optimistc basis.” 





Peerless Dealers Meet 


CLEVELAND, O., June 14.—A 400 per 
cent increase in sales of Peerless auto- 
mobiles in northern Ohio territory last 
April a year ago was reported here this 
week by Lawrence G. Peez, Cleveland 
factory branch manager, at a banquet of 
110 Peerless dealers, distributors and fac- 
tory officials at the Wade Park Manor. 
Cities represented included Cleveland, 
Buffalo, Youngstown, Dayton, Toledo and 
Pittsburgh. Short talks were made by 
factory officials including Edward Ver 
Linden, president. 


Ethyl Sale Expanded 

NEW YORK, June 14.—Arrangements 
for expanding the distribution of ethyl 
Sas for sale in combination with gasoline 
throughout the United States are now 
being made by the Ethyl Gas Co. Ethyl 
sasoline is now being sold by distrib- 
utors which were under contract with the 
Ethyl Gas Co. for the sale of ethyl gas 
before sales were suspended pending the 
INvestigation by the Surgeon General’s 
department, the report of which was 
favorable to the sale of this gas. Ethyl 
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gasoline will be sold in different sections 
under the names of the distributors in 
those sections, but in practically all cases 
the words “with ethyl” will be added to 
the name of the gasoline advertised by 
the distributor. 


= -- —  --- 


Two Elected Directors 


BRISTOL, Conn., June 14.—Ambitious 
employes of the New Departure Mfg. Co. 
were given proof at the recent stock- 
holders’ meeting of the success it is pos- 
sible for them to attain, when two who 
rose from the ranks were elected direc- 
tors of the company. They were Charles 
M. Gearing, manager of the Meriden di- 
vision, and Sidney E. Stockwell, manager 
of the Hartford division plants. 





Soper Heads Distributor 
Division of Federal Co. 





Frank P. Soper 


DETROIT, June 14.—Announce- 
ment is made by M. L. Pulcher, 
president and general manager, 
Federal Motor Truck Company, of 
the advancement of Frank PP. 
Soper to the position of sales man- 
ager of the distributor division of 
that company. Mr. Soper is one of 
the oldest members of the Federal 
sales organization, having been 
with the company for 12 years and 
serving in the capacity of assistant 
sales manager since 1917. 











Gade Co. Reorganized 


IOWA FALLS, Ia., June 14.—The Gade 
gasoline engine, which has been on the 
market the last quarter of a century, has 
been taken over by a new corporation 
of which Fred W. Hibner, for many years 
associated with the old owners, is sec- 
retary and manager, and plans are being 
made to adopt an aggressive distribution 
policy. Dr. R. M. Smith heads the new 
concern as president; S. J. Osgood is 
vice president and W. S. Walker, treas- 
urer. 


Kirkland Addresses 400 
St. Louis Accessory Men 





A.E.A. Speaker Stresses Need 
Of More Adequate Dis- 
play of Goods 


ST. LOUIS, June 14.—Henry Kirkland 
of Chicago, assistant merchandising 
director of the Automotive Equipment 
Association, decried the tendency of auto- 
mobile repair and accessory establish- 
ments to put the most interesting exhib- 
its of their places of business in the rear 
and place their offices in front, in an 
address to some 400 automotive acces- 
sory dealers, garagemen and automobile 
dealers at a meeting in the auditorium 
of the St. Louis Chamber of Commerce 
last week. The meeting was held under 
the auspices of the Automotive Accessory 
Association of St. Louis. 


Robert E. Lee, secretary of the Auto- 
motive Accessory Association, introduced 
the newly elected president of that body, 
George H. Niekamp of Beck and Corbitt, 
and L. A. Safford, vice-president of Mc- 
Quay-Norris Mfg. Co. and a director of 
A. E. A., presided. 


Kirkland’s subject was “Making More 
Money Motor Merchandising,’ and the 
slogan “Ask ’Em to Buy,” originated by 
the A. E. A. He told of the motorist 
driving into a filling station who asked 
for an air pressure gage to test his tires 
and was loaned one with a block of 
cement attached to it so he couldn’t take 
it away instead of being handed a new 
one nicely put up with a price tag at- 
tached. 


“The most interesting sight is a human 
being in action,” Kirkland said. “But 
instead of putting his presses and other 
equipment in front of his establishment 
for the public to see the automobile man 
puts his offices in front and places his 
more interesting exhibits in the rear.” 


Seated at the speakers’ table were 
some of the leading jobbers of St. Louis, 
including Fred Campbell of the Fred 
Campbell Auto Supply Co.; Walter C. 
Hecker of the Curtis Pneumatic Ma- 
chinery Co.; Stuart Campbell of the 
Campbell Iron Co.; William L. Niekamp, 
Beck & Corbitt; Lawson Henry, Author- 
ized Motor Parts Corporation, and Walter 
T. Mills, Auto Parts Co. 





Carolina Revenue Gains 


RALEIGH, N. C., June 14.—During 
May a total of $614,398.31 was collected 
by the state revenue department in auto- 
mobile licenses, gasoline, and automobile 
titles taxes, swelling the total amount 
collected from these for the first eleven 
months of the present fiscal year to 
$11,668,392.22, according to a statement 
siven out by the department. This is 
more than one and one-half million dol- 
lars in excess of the amount collected 
from the same sources during the entire 
preceding fiscal year when collections 
totalled $10,130,486.33. 
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Twelve Entries Are in 


For French Grand Prix 


Race Will Be 310-Mile Speed 
Test This Year, Shortest 
Distance in History 





PARIS, May 31 (By Mail).—Having 
united only 12 entries, the annual French 
Grand Prix race, on Miramas track, near 
Marseilles, June 27, will not be run in 
heats and finals, as originally announced, 
but will be a 310 mile speed test start- 
ing at 2 o’clock in the afternoon. This 
is the shortest distance ever adopted for 
the French race. 

Miramas, which is a 3 1/10 mile track 
having a certain resemblance to Indian- 
apolis, will have a couple of U-shaped 
loops, built at the end of each straight- 
away, thus obliging the competitors to 
drop from maximum to about 30 miles 
an hour twice per lap. This change was 
made at the last moment, but it has not 
aroused any objections on the part of 
the competitors. 


Talbot, Delage, Bugatti and Sima- 
Violet, the four competitors, are all 
presenting entirely new cars. Talbot 


and Delage will race with supercharged 
straight eights. Bugatti will race with 
his present type of 132-inch straight 
eight having a reduced stroke to bring 
it into the 91%-inch class. The crank- 
shafts on these cars being built up jobs, 
the change is a comparatively easy one. 
A supercharger probably will be added. 
Sima-Violet will race with a _ four- 
cylinder double flat twin two-stroke 
having a rotary distributor. The cars 
have been designed to take a super- 
charger, but owing to lack of time it is 
quite probable that this will not be used 
in the French Grand Prix. 

To complete the program, which is 
somewhat light with only twelve cars, 
the French Grand Prix will be preceded 
on the morning of June 27 by a light 
car and cycle car race for engines of 
1,100, 750 and 500 cc. Late in the eve- 
ning of the same day the start will be 
given the six day race for the Ansaldo 
Cup. 

Toledo Employment Gains 

TOLEDO, June 14.—Employment in 
Toledo automotive plants reversed the 
tendency of the last three weeks and 
made a gain during the closing week 
of May. There are now 29,974 workers 
employed as against 28,944 at the same 
time a year ago in 51 reporting plants. 


Urge Apprentice Training 
WASHINGTON, June 14.—A warning 
that a shortage of skilled workmen will 
continue to exist unless a more concerted 
effort is made by employers to train ap- 
prentices is sounded in a pamphlet on 
“Apprenticeship” just issued by the De- 
partment of Manufacture of the Chamber 

of Commerce of the United States. 


AO 


NEW 


Automotive Literature 


MILBURN WELDING AND CUTTING 
APPARATUS. A miniature catalog of 
torches, tips, regulators, generators and 
complete repair outfits issued by the 
Alexander Milburn Co., Baltimore, Md., 
and sent free on request. 





BALL AND ROLLER BEARING 
DATA. Catalog No. 201 has been issued 
by United Motors Service, Inc., giving 
the bearings, by manufacturer’s number, 
used at various points in 29 makes of 
cars. In the last four pages of the book 
is a list of New Departure and Hyatt 
bearings by numbers together with the 
makes and models of cars in which those 
numbers may be used. In the car list 
the points are given at which particular 
bearings may be used. The book is 
available to the trade from _ various 
branches of United Motors Service, or 
from the company’s offices at Detroit. 





OPERATION, USE AND PURPOSE of 
Ev-Ri-Test. <A ‘booklet devoted to the 
subject of making tests on the electrical 
equipment of the automobile, with spe- 
cial reference to the use of the Ev-Ri- 
Test portable testing device. Published 
and distributed by Weidenhoff, 4354 
Roosevelt Road, Chicago, Ill. 





RELATION OF ROAD SURFACES. 
This is a bulletin issued by the State 
College of Washington, Pullman, Wash., 
containing the second progress report of 
tests conducted to determine the amount 
ot wear on tires caused by various types 
of road surfacing. All tests were con- 
ducted on three types of roads, concrete 
and bituminous concrete paving, crushed 
basalt and water worn gravel. 





Strong Celebrates 10th Year 


DETROIT, June 14.—E. T. Strong, 
general sales manager of the Buick 
Motor Company, completed 10 years in 
that capacity June 1. Mr. Strong’s first 
job was with the McCormick Harvester 
Co., setting up farm implements. Real- 
izing that there was a big future in the 
automobile business, he sought and ob- 
tained a connection with the Buick Motor 
Company as a special traveller. He was 
appointed general sales manager of the 
Buick Motor Company in June, 1916. 
Under his direction the Buick sales or- 
ganization has marketed 1,360,259 Buicks, 
which is 84 per cent of all the Buicks 
sold since the company was founded. 


Willys Dealers to Meet 

EVANSVILLE, Ind., June 14.—Repre- 
sentatives of more than 32 Willys-Knight 
and Overland dealer agencies supplied 
through the Bennighof-Nolan company 
will leave here in two special rialroad 
coaches for Chicago to attend the mid- 
west Willys-Knight and Overland deal- 
ers’ meeting to be held at the Drake 
hotel, Chicago, June 18. The meeting 
will bring together dealers from this sec- 
tion, and the Chicago, Decatur, IIl., Mil- 
waukee, and Davenport, Ia., districts. 


Service Executives Plan 


To Meet with N.A.C.C. 


Three-Day Session in Detroit 
Will Be Addressed by 
Many Producers 


DETROIT, June 14.—Factory branch 
and distributor service executives will 
hold a three-day session in Detroit, at 
the Book-Cadillac hotel, June 15-17, un- 
der the auspices of the National Auto- 
mobile Chamber of Commerce. Various 
means of improving service for pas- 
senger car, truck and bus users, will be 
the principal topics. 

Alvan Macauley, president of the 
Packard Motor Car Co. and chairman 
of the committee in charge, will preside 
at the opening meeting Tuesday morning, 
while Harry M. Jewett, president of the 
Paige-Detroit Motor Car Co., will be in 
charge, Wednesday. 

A feature of the meeting will be a 
trip to the General Motors proving 
grounds, at Milford. 

Local arrangements are in charge of 
W. M. Warner, Cadillac Motor Car Co., 
chairman; B. G. Koether, General Mo- 
tors Corp.; John Squires, Chrysler Corp.; 
H. N. Davock, Packard Motor Car Co.; 
C. E. Salisbury, Hupp Motor Car Corp.; 
K. A. Moore, National Automobile Cham- 
ber of Commerce. 

The following are listed as speakers: 
R. Harry Croninger, vice-president, 
Yellow Truck & Coach Manufacturing 
Co.; A. R. Sandy, General Motors Corp.; 
Walter C. Boynton, Automotive Daily 
News; J. Howard Pile, United Motors 
Service; M. C. Horine, Mack ‘Trucks, 
Inc.; H. N. Davock, Packard Motor Car 
Co.; A. B. Cummer, vice-president, Auto- 
ear Sales & Service Co.; F. A. Bonham, 
Durant Motors, Inc.; G. W. Brogan, 
G. W. Brogan, Inc.; L. T. Hanford, Paige- 
Detroit Co. of New York; E. L. Richards, 
Automobile Protective & Information 
Bureau. 


Mooney Back in U. S. 

NEW YORK, June 14.—J. D. Mooney, 
president, General Motors Export Co., 
who recently returned from a European 
trip, left in company with other execu- 
tives of the company on a trip to Gen- 
eral Motors plants and will return to 
New York about June 18. Mr. Mooney 
spent four months surveying conditions 
in England, France, Spain and the Near 
East, including Egypt, Turkey and Pal- 
estine. 


-——— 


West Wins Tenth Prize 
LOS ANGELES, June 14.—Frank West, 
star salesman of the Paul G. Hoffman 
Company of Los Angeles, Studebaker 
distributors, won second place in the 
Spring Sweepstakes of the Studebaker 
Corporation for the western zone. He 
was only 200 points behind the leading 
man when the judges called the contest 
closed. This is the tenth prize that West 
has won in national sales contests siaged 

by the Studebaker Corporation. 
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Sloan Tells Flint New 
Industry to Be Started 


More Than 1000 Business Men 
Hear Plans of General 
Motors Corp. 


FLINT, Mich., June 14.—The Buick 
Motor Co. will increase its production 
schedule July 1 and the General Motors 
Corporation is planning still greater de- 
velopments here of a different nature, 
Alfred P. Sloan, Jr., president of the 
corporation, told 1,000 Flint business 
men who tendered General Motors Cor- 
poration an appreciation dinner here, 
tonight. 

The announcement practically affirms 
a rumor persistent here for some time 
that General Motors is planning to give 
Flint a new industry. Definite announce- 
ment on the nature of the corporation’s 
plan will be made soon. 

Reviewing how General Motors was 
born in Flint some 20 years ago, Mr. 
Sloan outlined the corporation’s growth, 
its possibilities today, and predicted that 
the automotive industry will continue to 
experience good business’ throughout 
1926. 

Retail sales in April were 136,000 units 
and the first 20 days of May indicated 
that the month would equal, and it is 
not at all unlikely if it will exceed April, 
he said. 

Harry H. Bassett, president and gen- 
eral manager of the Buick Motor Co., 
reiterated Sloan’s announcement, declar- 
ing to his fellow townsmen, “You have 
had a veiled promise made to you which 
ought to satisfy you for the present—I 
believe we have a wonderful growth 
ahead of us.” 

Charles F. Barth, vice-president and 
general manager of the Chevrolet Motor 
Co, said his company expects to let con- 
lracts before the end of the week for 
hew factory buildings which will be 
hecessary for Chevrolet to increase its 
production a third by January 1. 

John J. Raskob, vice-president of the 
Corporation and chairman of the finance 
committee, vigorously defended the in- 
stalment plan of merchandising motor 
cars. 

Charles S. Mott, vice-president of the 
corporation, three times mayor of Flint, 
Was given a tremendous ovation when 
he was called on for a few remarks. 
Other corporation executives present 
Were: John Pratt, vice-president in 
charge of accessories; L. R. Beardslee, 
secretary of the executive committee; 
Charles Fisher, Donaldson Brown, Fred 
J. Fisher and Arthur G. Bishop, vice- 
presidents of the corporation. 


Franklin Contest Near Close 

SYRACUSE, N. Y., June 14.—Although 
July 1 is the date for Franklin salesmen 
to attain the rank of captain in the 25th 
‘iliversary contest, organized along 
army lines, scores of salesmen already 
have reached the goal and in some cases 
lt is expected men will accomplish a 
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business volume in the first six months 
of the year which originally was fixed as 
the year’s quota. 

I'ranklin’s total 1926 business, as meas- 
ured by retail deliveries is running ahead 
of the corresponding period last year, 
and 1925 was the greatest year in the 
firm’s history, covering a quarter of a 
century. 

Among individual salesmen who have 
attained high rank in the contest are: 
Charles F. Fox, New York, lieut. colonel, 
L. J. Toepfner, Columbus, Ohio, lieut. 
colonel; R. N. Forsythe, Riverside, Cal., 
lieut. colonel; Ray Drew, Aurora, IIl., 
lieut. colonel; W. J. Newhouse, Newark, 
N. J.,. E. J. Walker, Jr., Flushing, N. Y., 
A. B. Chapman, Johnstown, N. Y., W. B. 
Ward, Jersey City, Paul G. Murray, Lan- 
caster, Pa., R. J. Rems, Allentown, Pa., 


W. F. Knebel Ashville, N. C., all majors. 


Effect Merger of Four 
Large Equipment Makers 


Martin Goldman to Serve New 
Corporation as Merchan- 
dising Sales Director 


NEW YORK, June 14.—With announce- 
ment of the resignation of Martin Gold- 
man from the vice-presidency and gen- 
eral managership of the Forest Electric 
Co., of Newark, N. J., comes news of 
the merger of four large service shop 
equipment makers into the newly 
organized General Equipment Corp., 
chartered under the laws of Michigan. 

Mr. Goldman becomes merchandising 
sales director of the new corporation. 

In the merger are the Forest Electric 
Co., maker of battery chargers, tools, etc., 
Dearborn Equipment Co., of Kalamazoo, 
repair shop labor saving tools., Hempy- 
Cooper Co. of Kansas City, rebabbitting 
equipment—and the Allen Electric Co., 
of Detroit, making electrical testing 
equipment. General offices will be in 
Kalamazoo and manufacturing will be 
consolidated there in the Dearborn plant 
and in a factory to be erected. 

The Allen plant at Detroit will be used 
as a testing laboratory. The Hempy- 
Cooper and Forest plants will be closed. 

The executive personnel will be made 
up principally of officers of the merged 
companies. 


—_—---— -— 


Tech Honors Three 


AKRON, June 14.—At a meeting of the 
board of directors of Massachusetts In- 
stitute of Technology recently, Paul W. 
Litchfield, ’96, president of the Goodyear 
Tire & Rubber Company, Alfred P. Sloan, 
Jr., ’°95, president of General Motors 
Corp., and John R. Macomber, ’97, presi- 
dent of Harris Forbes & Co., were elected 
as members for a five year term. In 
addition to these three men, it happens 
that Gerard B. Swope, ’95, president of 
General Electric Company, Irenee Du- 
Pont, ’97, president of the DuPont Com- 
pany, and Roger Babson, the business 
ecnomist, were all students at Tech at 
the same time. 


Revenue from Michigan 


Gains Almost 20 Million 


First Ten Months of Fiscal 
Year Show Ohio Second 
in Federal Receipts 





WASHINGTON, June 14.—Out of $98,- 
199,079.22 in internal revenue receipts 
from automobiles and motorcycles during 
the first 10 months of the fiscal year 
1926, the state of Michigan contributed 
$72,139,057.46 as compared with $54,935,- 
725.389 paid by Michigan during the first 
10 months of the 1925 fiscal year out of 
a total of $72,608,173.45, the Treasury De- 
partment announces. 

Ohio ranks second to Michigan in this 
type of receipts for the first ten months 
of the 1926 fiscal year with $7,210,320.77 
and Indiana third with $6,585,147.65. 
What is noteworthy, however, the statis- 
tics reveal, is that Wisconsin, by standing 
fourth, approximately doubled the re- 
ceipts this state paid during the first 10 
months of the 1925 fiscal year, paying 
$5,517,165.75 in the 1926 period as com- 
pared with $2,627,399.51 in the 1925 pe- 
riod. 

The total recepits from “automobile 
trucks and wagons” for the first 10 
months of the 1926 fiscal year were $6,- 
565,174.58 of which Ohio and New York 
furnished $2,670,166.93 and $1,399,167.81 
respectively. The total from this class 
in the first 10 months of 1925 was $6,- 
160,429.76. 

Ohio holds its lead of 1925 in the col- 
lections from “tires, parts or accessor- 
ies” for the first 10 months of the 1926 
fiscal year, accounting for $5,935,082.47 
of this sum as compared with $5,986,- 
788.72 which this state paid during the 
1925 fiscal period. 





New Kellogg Compressor 

ROCHESTER, N. Y., June 14.—The Kel- 
logg Manufacturing Co. has brought out 
a new compressor called the Bull Dog. 
This compressor is equipped with all the 
usual Kellogg features, such as the self- 
cleaning check valve, air cleaner and 
muffler and automatic control. The mo- 
tor is of one-third horse power and the 
tank has a capacity of 30 gallons. The 
compressor is completely equipped and 
carries 20 feet of hose. The Kellogg 
Bull Dog is offered for sale at $169, 
which ruts a high grade compressor 
within reach of the small garage, filling 
station or service station. 


——— 


Ford Back from Europe 


NEW YORK, June 14.—Returning from 
Europe with Mrs. Ford, Edsel Ford said 
that the Ford Motor Co. sold approxi- 
mately 200,000 automobiles and 35,000 
tractors in Europe last year. About 18,- 
000 of the tractors were purchased by 
Russia, where Mr. Ford says, the natural 
evolution of the automobile business is 
first with the tractor, then the truck and 
then the passenger car. He also expects 
that tractor demand will increase greatly 
in France. 
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TRADE ASSOCIATION 


REGRINDERS CHANGE NAME 


Association Will Be Known as Automo- 
tive Engine Rebuilders 


NEW YORK, June 14.—Returning 
from the recent third annual conven- 
tion held in Indianapolis, R. C. McWane, 
secretary, said that the National Motor 
Regrinders & Rebuilders Association had 
changed its name to Associated Auto- 
motive Engine Rebuilders aS more ex- 
pressive of its nature and purposes. 

The 14 local associations also will use 
this new name but will be regarded as 
sections of the national association. 

The convention developed consider- 
able discussions of the increasing tend- 
ency of engine rebuilders to become en- 
gine parts jobbers. 

In discussing motor truck cost and 
maintenance records, H. G. Odmer, of 
Automotive Maintenance Co., Detroit, 
quoted from Chilton Class Journal Co. 
publications. 

E. C. Chalfant, executive vice-presi- 
dent of the National Standard Parts As- 
sociation, discussed co-operation among 
automotive trade associations, and other, 
papers included T. H. Hill, of Norton 
Co., on cylinder and wheel regrinding; 
Joseph Pflum, of Heald Machine Co., on 
past, present and future of regrinding, 
and H. W. Knapp, of McQuay-Norris 
Mfg. Co., on merchandising automobile 
engine rebuilding parts. 

These officers were elected: Pp. W. 
Young, Eagle Machine Co., Indianapolis, 
president; H. W. Lahmann, Buckeye Re- 
grinding Co., Cincinnati, vice-president; 
William A. Baker, Will A. Baker Co., 
Chicago, treasurer, and R. C. McWane 
was re-elected secretary. | 





Columbus Tire Men Organize 

COLUMBUS, June 14.—The Tire Mer- 
chants’ Association of Columbus, re- 
cently formed by 50 of the leading tire 
distributors and.dealers of Columbus, 
has completed the organization by the 
election of Russell B. Clark of the Clark 
Tire Co. president, L. J. Wickersham of 
the Wickersham Tire Co. vice-president 
and M. R. Hatch of the Independent 
Tire Co. secretary-treasurer. These offi- 
cers with Russell Paul, J. P. Renevaugh, 
Edward Wells and Carl Lauer constitute 
the board of directors. The next meet- 
ing will be held early in June. 





LeQuatte Resigns from I. A. M. A. 


DES MOINES, Iowa, June 14.—T. W. 
LeQuatte, secretary-manager of the Iowa 
Automotive Merchants’ Association, has 
resigned to accept a position as adver- 
tising manager of ‘‘Farm Life,’”’ published 
at Spencer, Ind. Mr. LeQuatte was 
formerly advertising manager of ‘“Suc- 
cessful Farming’ and is a past vice- 
president of the Associated Advertising 
Clubs of the World. His successor for 
the association work has not yet been 
chosen. 





N. Carolina Meet Planned 


RALEIGH, N. C., June 14.—The board 
of directors of the North Carolina Auto- 
motive Trade Association, in called meet- 
ing here, selected Wrightsvile Beach, N. 
C., as the place for the summer conven- 
tion of the association, which will be 
held August 9-10. Henry Masten, of 
Winston-Salem, president of the associa- 
tion, presided at the conference and ap- 
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pointed a committee which will arrange 
the convention program. 

Membership of the committee follows: 
Joseph G. FitzSimons of Charlotte, 
chairman; Hoke Baggs of Winston- 
Salem, G. J. Faulkner of Asheville, Roy 
Spence of Goldsboro, Henry W. Cutchin 
of Rocky Mount, Sidney G. McMillan of 
Wilmington, C. H. Rawls of Raleigh, A. 
M. Worth of Durham, and H. W. Cham- 
blee of Greensboro. 

The dealers of this state are more 
strongly organized than at any time in 
the history of the industry, Mr. Masten 
said, and particularly at this time, when 
the association’s members and non- 
member dealers are in need of remedial 
legislation, do they realize that a strong 
organization is necessary. 





Hold Annual Outing 


EVANSVILLE, Ind., June 14.—More 
than 100 dealers, salesmen and service 
men of dealer organizations comprising 
the Evansville Automobile Dealers’ As- 
sociation attended the annual all day 
outing of the association. A steamer 
was chartered ‘for a day on the river 
with dinner and a program of sports at 
a point on Green River, Ky. John W. 
Walton, president of the Lincoln Motor 
company; and Walter A. Schnake, presi- 
dent of the Schnake Motor company, 
comprised the committee on program. 
Distributor and dealer organizations 
which were represented are the Fellwock 
Auto company, Cadillac, Reo, Oakland 
and Pontiac distributor-dealer; Lincoln 
Motor company, Buick; Hartmetz Broth- 
ers, Dodge-Graham; Evansville Flint 
company, Flint; A. L. Maxwell company, 
Ford and Lincoln; Eckler Motor Com- 


pany, Ford; Graulich Auto' Sales 
company, Chrysler; Phillips-Dishman 
company, Studebaker; Bennighotf-Nolan 


company, Willys-Knight and Overland; 
Wabash Valley Motor company, Hudson 
and Essex; General Chevrolet Sales com- 
pany, Chevrolet; and Schnake Motor 
company, Franklin. The officers of the 
Evansville Automobile Dealers’ Associa- 
tion are E. E. Nolan, president; Willis 
M. Copeland, vice-president; and Harry 
A. Lang, secretary-treasurer. 





N. A. D. A. Holds Meetings 


HARRISBURG, Pa., June 14.—The 
National -Automobile Dealers’ Associa- 
tion sponsored two sales conferences, 
held in the Knights of Columbus hall 
recently, which were participated in by 
all Harrisburg dealers as well as dealer 
organizations in central Pennsylvania. 
H. D. Bullock and A. R. Kroh, sales 
and merchandising specialists of the N. 
A. D. A., addressed the meetings, their 
subjects being “Finance and Manage- 
ment,” “Sales and Salesmen,” ‘Used 
Cars and Dealer Profits.”’ 





Memphis Dealers Meet 


MEMPHIS, June 14.—One of the 
events ushering in the summer season 
in Memphis and attended by over 400 
automobile dealers, was a meeting spon- 
sored by the Automotive Equipment Asso- 
ciation here recently. Harter B. Hull, 
president of the Memphis Automobile 
Dealers’ Association, and other men 
prominent in the trade gave talks. After 
reviewing many elements entering into 
the automobile, Mr. Hull closed his re- 
marks with a few words on ‘Profits in 
Accessories.’’ 


ACTIVITIES 


SERVICE MANAGERS MEET 


Kellerman Says Shop Just as Important 
as Salesroom 


ST. LOUIS, June 14.—Sales and sery- 
ice are on an equal basis as essentials 
of the well balanced automobile estab- 
lishment, Joseph N. Kellerman, sales 
manager of the Hudson-Frampton Motor 
Car Co., Hudson and Essex distributor, 
told 72 service managers at the regular 
meeting of the Service Managers’ Bureau 
of the St. Louis A. D. A. 

The more service managers acquire 
the sales slant, Kellerman said, the bet- 
ter service executives and service men 
the managers would become. 

“The inefficient, careless and poorly 
run service department,’’ Kellerman said 
“can drive away more customers through 
the rear door than the new car Sales- 
man can bring in the front door. Until 
seven or eight years ago little attention 
was paid to the service department by 
automobile dealers as a factor in new 
car sales and proprietors of many big 
automobile establishments overlooked 
the fact that it frequently required as 
much sales ability to sell the customer 
on the justice of a large repair bill, 
which he was averse to paying, as to sell 
the same man a new car.’’ 

George D. Carter of Black & Decker 
Mfg. Co. explained the proper and the 
improper use of automotive machinery 
and tools manufactured by his firm. The 
service managers asked him many ques- 
tions which he answered. 





Plan State Co-operation 


ALBANY, N. Y., June 14.—Lewis G. 
Stapley, general manager of the Empire 
State Automobile Merchants’ Association, 
has called a meeting in Albany of local 
dealers’ organizations in all sections of 
the state as the first step in a program 
to bring about closer co-operation be- 
tween the state and local organizations. 
Among the problems to be discussed will 
be used cars and automobile financing 
and selling methods. The state associa- 
tion also plans to publish a monthly pa- 
per to be distributed free among all 
automobile dealers in New York. 





Niekamp Heads Accessory Men 


ST. LOUIS, June 14.—George H. Nie- 
kamp of the Beck & Corbitt Iron Co. 
was elected president of the Automotive 
Accessory Association of St. Louis at its 
annual meeting recently. Niekamp suc- 
ceeds Dan F. Hyland of the Stewart 
Warner Co., who was elected to the 
board of directors. 

Other officers elected were Frank 
Quan, of Fred Campbell Auto Supply 
Co., vice: president; J. K. Courim of 
Black & Decker; G. G. Giese, Autoquip 
Corporation; Charles A. Marien, H. & H. 
Machine and Motor Parts Co., directors. 

Robert E. Lee was elected secretary 
and treasurer for the eighteenth suc- 
cessive time. 





Litchfield Made Director 


AKRON, June 14.—Paul W. Litch- 
field, president of the Goodyear Tire & 
Rubber Co. has been elected a director 
of the Rubber Association of America, 
succeeding to the vacancy created by 
the death of G. M. Stadelman, formerly 
director and first vice-president of the 
association, and former president 0 
Goodyear. 
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Dave Lewis Wins Flag 
Day Race at Altoona 





Miller Front Drive Averages 
112 Miles an Hour for 
250-Mile Distance 


ALTOONA, Pa., June 13.—Dave Lewis, 
who has followed the racing game since 
early in the 90’s and the oldest driver 
on American tracks, yesterday was the 
winner of the third annual Flag Day and 
the Sixth Automobile Championship 
event over the Altoona speedway mile 
and one-quarter board track. His aver- 
age speed was 112 miles an hour. 

Lewis piloted a Miller front drive ma- 
chine and covered the 250-mile course in 
2 hours and 13 minutes and 24.61 seconds. 
Lewis won only by a scant margin over 
Norman Batten of Brooklyn, N. Y., who 
finished second in 2 hours, 13 minutes 
and 28.11 seconds. Batten drove a Miller 
special. 

Captain John F. Duff of London, Eng- 
land, piloted a Miller special to third 
place. Frem Comer, with a Miller spe- 
cial, came in fourth. The others finished 
in the following order: 

Fifth, Eddie Hearne, Locomobile Jr. 8; 
sixth, Bennett Hill, Miller special; 
seventh, Frank Elliott, Miller special; 
eighth, Pete DePaolo, Miller special; 
ninth, Bob McDonough, driving for Ralph 
Hepburn, Miller special; tenth, Ben 
Jones, Abell special. 

The leadership of the contest swung 
time and again as the speed wagons tore 
around the spacious board oval but Lewis 
and Batten, making a nonstop run, won 
the prized positions. There were 17 
starts and but 10 of the number finished 
the race. 

The race meeting was the inaugural 
board track event for motor cars, 
equipped with the 91.5 cu. in. piston dis- 
placement motors and was marked by the 
largest entry list of drivers and ma- 
chines in board track history, elimina- 
tions being held to select the official 
starting cars. 

A crowd, estimated at 75,000, checked 
the performance of the nationally promi- 
nent drivers. All speed records at the 
local race are original board track 
records, being established for the first 
time with the new 91.5 cu. in motors. 

Those who failed to finish the race in- 
cluded: 

Dan O’Brien, who was forced out of 
the contest in the 9th lap; Jack Foley, 
lith lap; Earl Devore, 17 lap; Harlan 
Fengler, 60th lap; Earl Cooper, 66th lap; 
Cliff Woodbury, 121st lap; Harry Hartz, 
123rd lap. 


Plan Radio Show 


LOS ANGELES, June 14.—The fourth 
annual National Radio Exposition has 
been definitely announced for September 
9 to 11 at the Ambassador Auditorium, 
Los Angeles, by J. A. Hartley, general 
Chairman of the exposition committee. 
The following committee has been ap- 
bointed to serve with Hartley: F. D. 


June 17, 1926 








Coming Motor Events 











Automobile Shows 





1927 NATIONAL SHOWS 
New York Jan. 8-15 
Chicago Jan. 29-Feb. 6 











Chicago Nov. 8-13 
Show and convention, Automotive 
Equipment Ass’n, Coliseum. 


Chicago Nov. 15-19 
Show and convention of the Na- 
tional Standard Parts Ass’n, Hotel 
Sherman. 

Denver, Colo Aug. 3-6 
Automobile Show, Civic Center. 

Fargo, N. Dak July 12-17 
State Fair, State Fair Grounds. 

New York Sept. 10-17 
Exposition, Radio Exhibition Corp. 
New York Sept. 13-18 
Madison Square Garden, Radio 

Manufacturers Ass'n. 












































Races 
Altoona, Pennsylvania Sept. 6 
Atlantic City, N. J July 17 
Atlantic City, N. J Sept. 25 
Charlotte, N. C Aug. 23 
Dallas, Texas Nov. 11 
Los Angeles, Cal Nov. 25 
Salem, New Hampshire July 6 
Salem, New Hampshire Oct. 12 
Conventions 
Automotive Equipment Assciation, 


Coliseum, Chicago Nov. 8-13 


National Association of Automobile 
Show & Association Managers, 
Drake Hotel, Chicago July 27-28 

National Standard Parts Association, 
Hotel Sherman, Chicago........ Nov. 15-19 

National Tire Dealers Association, 
Inc., Memphis, Tenn Nov. 16-18 

Society of Automotive Engineers, 
Transportation and Service Meet- 
ing, Boston, Mass. Nov. 16-18 














COMING FEATURE ISSUE OF CHILTON CLASS JOURNAL PUBLICATIONS 


September 30—Automotive Industries—Annual Production Issue 








Hutchinson, A. H. Meyer, W. D. Scott, 
L. E. Taufenback, L. J. Smith, C. A. 
Stone, J. W. Boothe, C. H. Mansfield, and 
A. G. Farquharson. Waldo T. Tupper has 
been elected general manager for the 
show. 


Cars to Be —— at 
St. Louis Exposition 


ST. LOUIS, June 14.—New models of 
closed and open cars will be displayed 
by members of the St. Louis Automobile 
Dealers’ Association as an exhibit in 
connection with the St. Louis Industrial 
Exposition to be held on the flying field 
in Forest Park, Sept. 4 to 19. As produc- 
tion of 1927 models starts in most 
automobile factories on August 1, the 
exposition will provide an excellent op- 
portunity to display the cars to the 
public. 

The automobile exhibit will be con- 
ducted just as the regular automobile 
show is. It will be a separate division 
of the exposition. Cars, trucks and 
trailers will be shown in three large 
decorated tents. 

Robert E. Lee, manager of St. L. A. 
D. A. will be manager of the exhibit. 
He will be aided by an advisory com- 
mittee consisting of Edward Weber of 
the Weber Motor Car Co., Guy W. Oliver 
of the Oliver Cadillac Co., and Walter H. 
Vesper of Vesper-Buick Automobile Co. 


o-- - 


Mexico to Drop Tax 

MONTEREY, Mexico, June 14.—Wide- 
spread protest against the 10 per cent 
sales tax imposed on automobiles and 
accessories by the Mexican government 
has resulted in a statement by the min- 
ister of finance that a decree will be 
issued immediately by President Plutarco 
Elias Calles abrogating the tax. In lieu 
of the sales tax the import duties on 


automobiles and accessories are to be 
divided into three classes. Automobiles 
valued at $1000, manufacturer’s price, 
will pay an additional import duty of 
2.5 per cent, those valued at $1650 will 
pay 5 per cent import tax and those above 
this valuation will pay 10 per cent tax. 


ee He 


Georgia Titles Increase 


ATLANTA, June 14—A tangible idea 
of the healthy condition of the automo- 
tive industry in the south may be ob- 
tained from the fact that the Georgia 
Motor Vehicle Department reports a total 
registration of pleasure cars for the first 
five months of the year—January to the 
end of May inclusive—amounting to 201,- 
153, the first time in the history of the 
state that passenger car registration has 
reached 200,000 for the first half of a 
year. Truck registration reached 28,- 
355 for the same period, also a new rec- 
ord in Georgia. The gain in revenue over 
last year for the first five months ex- 
ceeded half a million dollars, the report 
shows, in spite of the fact that 1925 
proved the previous best year in the de- 
partment’s history. 


ee ee 


Denies Panama Rubber Plan 


NEW YORK, June 14.—Alexander 
Lyle-Samuel, a member of the original 
group which obtained the concession, 
says the Panama Corp., Ltd., concerning 
whose concession Panama Senator Borah 
seeks information from the state and war 
departments, is not interested in rubber 
growing or military base in Panama. 
The corporation is interested only in 
mining, he adds, and the British govern- 
ment is in no way connected with it. 
In reply to the congressional suspicion 
that the concession was asked for in 
order to grow rubber, Mr. Lyle-Samuel 
insists that the corporation has no in- 
terest in rubber and that any rubbber 
expert would know that rubber cannot 
be grown on the concession. 
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Prices and Weights of Current Passenger Car Models 











SHIP 
WT. PASS. BODY STYLRE. PRICE 


AUBURN “4-44” 


enti 5-p Touring $1,145 
Seaiiiiiaie 5-p Roadster 1,145 
iit sia Coupe 1,175 
hontebiad 5-p Sedan 1,195 
*g- 66”’ 
2850 4-p Sport- ne 1,395 
2860 6-p Tourin 1,395 
anne 3-p Soupe 1,445 
3020 5-p Brougham 1,495 
3070 5-p Sedan 1,695 
3070 = oo. Wanderer 1,745 
**8-gR" 
(129 in. W. B.) 
3180 4-p Sport-Roadster 1,695 
3200 6-p Touring 1,695 
ii cat 3-p Coupe 1,745 
3380 5-p Brougham 1,795 
3450 5-p Sedan 1,995 
ees Wanderer 2,045 
oo a we B.) 
sniatinnss 7-p 2,495 
BUICK Pras “6”? 
2845 2-p Roadster $1,125 
2955 5-p Touring 1,150 
3020 2-p Coupe 1,195 
3150 5-p 2 d. Sedan 1,195 
3110 4-p Coupe 1,275 
3230 5-p 4d. Sedan 1,295 
*“‘Master’”’ 
(120 in. W. B.) 
3350 2-p Roadster 1,250 
3515 5-p Touring 1,295 
3670 5-p 2d. Sedan 1,395 
3765 5-p Sedan 1,495 
(128 in. W. B.) 
3570 4-p Sp. Roadster 1,495 
3635 5-p Sp. Touring 1,525 
3805 3-p Country Club 1,765 
3855 4-p Coupe 1,795 
3940 5-p Brough, Sedan 1,925 
40256 7-p Sedan 995 
CADILLAC 
“314” Standard Line 
(132 in. W. B.) 
4110 5-p Brougham $2,995 
4125 4-p Victoria 3,095 
4040 2-p Coupe 3,045 
4210 5-p Sedan 3,195 
4315 7-p Sedan 3,295 
4380 7-p Imperial 3,435 
Custom Built 
(132 in.) 
4065 2-p Roadster $3,250 
(138 in. W. B.) 
4125 7-p Touring 3,250 
4100 5-p Phaeton 3,250 
4300 5-p Coupe 4,000 
4300 5-p Sedan . 4,150 
4400 .7-p Suburban 4,285 
4450 7-p Imperial 4,485 
CASE 
J. 1. C. 
3260 3-p Roadster $1,840 
3290 5-p Touring 1,885 
3470 5-p Sp. Youring 2,160 
3640 5-p Seda ,690 
3650 5-p nl 2,590 
“oy 
3950 7-p Touring 2,225 
4320 7-p Sedan 2,975 
CHANDLER 35°" 
3090 2-p Roadster $1,695 
3085 5-p Sport Touring 1, 545 
3223 7-p Tourin 1,645 
3498 5-p 20th C’y Sedan 1,590 
3309 5-p Brougham ’ 
3526 5-p Met. Sedan 1,895 
3594 7-p Sedan 1,995 
3594 7-p Berline 2,096 
CHEVROLET a” 
1780 2-p Roadster $510 
1875 5-p Touring 510 
2030 2-p Utility Coupe 645 
2130 5-p Coach 645 
2215 5-p Sedan 735 
enenanas 5-p Landau Sedan 765 
CHRYSLER “58” 
2265 2-p Roadster $890 
2300 5-p Touring 845 
2405 2-p Club Coupe 895 
2510 5-p Coach 935 
2570 5-p Std. Sedan 995 
**60”"" 
2575 6-p Touring $1,075 
2545 Roadster 1,145 
ee Coupe 1,165 
2780 5-p Coach 1,195 
2840 5-p Sedan 1,295 
79°" 
2805 4-p Roadster $1,625 
2785 5-p Phaeton 1,395 
2895 5-p Coach 1,395 





SHIP 
WT. PASS. BODY STYLB. PRICE 
CHRYSLER (Continued) 
3060 5-p Sedan 1,545 
2935 4-p Royal Coupe Re 695 
2995 5-p Brougham 1,745 
3085 5-p Royal Sedan 1,795 
3090 5-p Crown Sedan 1,895 
80” 
(185% in.*) 
3775 5-p Phaeton 2,495 
3730 4-p Roadster 2,595 
4105 5-p Sedan 3,095 
ae mn?) 
4015 4-p Co 2,895 
(198% ‘in.*) 
4225 7-p Sedan 3,195 
4260 7-p Sedan Lim, 3,595 
*Overall length. 
CLEVELAND “31” 
2415 5-p Touring $945 
2565 5-p Tour's DeLuxe 1,025 
2520 3-p Coupe 1,035 
2695 5-p Sedan 1,090 
2795 5-p De Luxe Sedan 1,250 
664399 
2800 5-p Touring »145 
2975 5-p Sp. ee 1,295 
2915 3-p Cou 1,225 
3145 5-p icaae 1,345 
CUNNINGHAM 
‘V6 
4500 4-p Sp. Touring $6,160 
4600 7-p Touring ;550 
4700 4-p Coupe 7,600 
5000 6-p Limousine 8,100 
DAGMAR 
“6-70” 
3750 4-p Roadster $3,500 
3800 4-p Sp. Tourer 3,500 
3700 4-p Phaeton 3,500 
4200 4-p Petite Coupe 4,500 
4200 4-p Petite Sedan 4,600 
4500 4-p De Luxe Coupe 4,750 
4700 5-p Sedan , 
4800 7-p Sedan 4,750 
6G. 60”? 
3150 5-p Touring 1,785 
3100 2-p Roadster ,985 
3200 4-p Sp. Touring 1,985 
3500 5-p Sedan 2,445 
DAVIS 
$699°9 
2660 4-p Roadster $1,495 
2915 5-p Legion, Tour, 1,495 
3000 5-p Sedan 1,595 
3060 5-p Imperial Sedan 1,795 
#6939 
2325 5-p Touring $1,285 
2500 5-p Sedan 1,285 
2450 3-p Coupe 1,285 
DIANA “St. 8” 
2995 5-p Roadster $1,795 
2995 5-p Palm Beach 
Roadster 1,995 
3170 5-p DeL Brougham 1 995 
3275 5-p De Luxe Sedan 2,195 
3160 5-p Cabriolet 2,095 
3640 7-p Sedan (135 in 
W. B. 2,695 
3640 7-p Berline Sedan 2, $95 
iitiniets 5-p Town Car, 
DODGE BROTHERS 
2448 2-p Roadster $ 795 
2538 2-p Special Roadster 845 
2567 5-p Touring 795 
2642 5-p Spec. Tourtes 845 
2497 2-p Sport Roadster 880 
2617 4-p Sport Touring 880 
2589 2-p Coupe 845 
2632 2-p Spec. Coupe 895 
2811 5-p Sedan 895 
2883 5-p Spec, Sed. 945 
2920 5-p Del, Sedan 1,075 
DUESENBERG 
Straight ‘3 
3920 2-p Roadster tT 
3970 4-p Roadster T 
3700 5-p Phaeton $6,650 
3980 4-p Sp. Phaeton T 
4115 5-p Sedan tT 
4500 7-p Sedan T 





tManufacturers do not quote 


list prices. 


DU PONT 
3300 2-p 
3550 5-p 
3800 7-p 
3550 5-p 
DURANT 
2300 5-p 
2380 - 
2450 - 


“J” 
Roadster $2,600 
Touring 2,600 
Touring 2,750 
Touring Sedan 3,400 
A-22 
Touring $ 730 
Spec. Touring 805 
Coupe 825 
Spec. Coupe 875 
Sedan 880 
Spec. Sedan 995 








SHIP 
WT. PASS. BODY STYLB. PRICE 
ELCAR 
$4.55” 
2560 5-p Touring $1,095 
seein 4-p Roadster 1.295 
2900 5-p Coach 1,195 
acre 3-p Coupe 1,295 
2779 5-p Sedan 1,395 
‘Gg. 65” 
“ie 5-p Touring 1,295 
ensue -p Roadster 1,495 
2779 5-p Coach 1,395 
epaeenes 3-p Coupe 1,495 
2900 5-p Sedan 1,595 
“8-81 
saeuintens 4-p Roadster 2,315 
enenien 7-p Touring 2,265 
3000 3-p Coupe 2,195 
se 4-p Coupe 2,095 
aeieieae 5-p Sedan 2,265 
4050 7-p Sedan 2,765 
ESSEX 
2290 5-p Touring ......... 
2455 5-p Coach 735 
FLINT 
$67 ~-18" 
2497 5-p Coach 1,085 
2500 5-p DeL. Coach 1,185 
“B-60” 
2683 4-p Roadster 1,395 
2708 5-p Touring 1,285 
seein 4-p Coupe Roadster 1 ,495 
3093 5-p Sedan 4d, 1,525 
2933 5-p Brougham 1,525 
‘““E-80” 
(120 in. W. B.) 
3139 4-p Sport Road, $1,945 
3189 5-p Touring 1,695 
3310 4-p_ §p. ee 1,945 
3414 4-p Cou ,045 
3529 5-p Sedan 2,195 
(130 in. W. B.) 
3294 7-p Touring ...... 
3649 7-p Sedan 2,395 
FORD 
Without Starter and Dem, — 
1526 2-p Runabout $29 
1557 ith Balloon Tires 335 
1607 5-p Pa ning 310 
1640 With Balloon Tires 355 


With Starter and Dem. Rims 


1645 2-p Runabout 375 
1655 eh Balloon Tires 400 
1728 5-p 395 
1738 With Ba loon Tires 420 
1861 2-p upe 600 
1860 With Balloon Tires 525 
1961 5-p Sedan, Tudor 520 
1972 Wath Balloon Tires 545 
1994 5-p an, Fordor 565 
2004 With Balloon Tires 590 
FRANKLIN 

ed B hte 
2800 3-p Sport Road, $2,690 
2845 5- Touring 2,635 
2965 3-p Coupe 2,645 
measiniate 3-5-p Coupe 2,760 
3175 5-p Sedan 2,790 
seen 4-p Victoria 2,790 
weneiiains 5-7-p Sedan 2,840 
ese 5-p Oxford Sedan 2,865 
3080 5-p Sport Sedan 2,910 
3275 7-p Limousine 2,990 
3135 7-p Cabriolet 4,400 
GARDNER 

6B 
3070 4-p Phaeton $1,395 
3030 4-p Roadster ,395 
3290 5-p Brougham 1,545 
3210 4-p Cabriolet 1,695 
3280 5-p Imp. Sedan 1,695 

8B 
3350 4-p Phaeton 1,795 
3350 4-p Sp. Roadster 1,795 
3620 5-p Brougham 1,895 
3480 4-p Cabriolet ,09 
3620 5-p Imp. Sedan 2,095 
3940 7-p Sedan 2,795 
GRAY 

«Qs 
1755 5-p Touring $595 
2055 5-p Sedan $845 
HERTZ 

‘*F)-1" 
aiaaiies 5-p Touring teenie 
3800 5-p Sedan 
HUDSON 

“Super Six” 

3365 7-p Phaeton |... 
3405 5-p Coach 1,095 
3495 4-p ceenem 4d. 1,395 
3645 7-p Sed 1,550 
HUPMOBILE 

hd Vid 
2620 6-p Touring $1,325 
2800 5-p Sedan 1,385 
2800 4-p Coupe 1,385 





i 
te 





SHIP 
WT. PASS. BODY STYLB. PRICB 

“EB- 999 
3255 5-p Touring 1,945 
3362 7-p Touring 2,045 
ineneee 2-4-p Roadster 2,045 
3465 4-p Coupe 2,345 
3500 5-p Sedan 2,345 
3580 5-p Berline 2,445 
JEWETT 

“New-Day” 

2400 5-p jae pa DeL. $1.095 
2475 5-p Seda 995 
2575 5-p Sodom De Luxe 1,095 
JORDAN 

oo90 
2915 4-p ew Road, $1,845 
3200 5-p Sed 1,945 
snaieais 4-p Victoria 1,945 

Series ‘‘A”’ 

3340 5-p Touring 278 
3525 5-p Sedan 2,495 
3625 4-p Victoria 2,495 
KISSEL 

**B5 
3130 2-p Speedster $1,795 
onmenias 2-p Sp’dster DeL. 2,085 
eibtine 4-p Speedster 1,895 
iesiiaticlin 4-p Sp’dster DeL, 2,185 
3530 2-p nce. Speedster 2,085 
eaninenn 2-p Enc. Spd. Del, 2,585 
asus ne 4-p Enc, Speedster 2,185 
oti 4-p Enc. Spd. Del. 2,685 
3190 4-p Tourster 1,795 
sities 4-p Tourster Del. 1,985 
2980 5-p Phaeton 1,585 
3170 5-p Phaeton Del, 1,785 
penis 7-p Touring 1,686 
anes 7-p Touring Del. 1,885 
ait ‘een Coupe Roadster 1,695 
3430 4-p Coupe 2,085 
ae 4-p Seupe DeL. 2,485 
3540 5-p Broug. Sedan 1,995 
satiate 5-p Brg. Sed, DeL, 2,485 
ieee 5-p Brougham 2d. 1,695 
4070 7-p Sedan De Luxe 3,085 
4010 %-p Ber. Sed. Del. 3,185 
3530 5-p Victoria 2,185 
euiennies 5-p Victoria Del,. 2,485 

665? 
siete 2-p Speedster 2,195 
saath 2-p Speedster DeL, 2,485 
shicsiadiii 4-p Speedster 2,295 
snes 4-p Speedster DeL. 2,585 
nninaen 2-p Enc, Speedster 2,485 
somes 2-p Enc, Spd. Del, 2,985 
ciate 4-p Enc. Speedster 2,585 
sanabinn 4-p Enc. Spd. DeL, 3,085 
nen 4-p Tourster 2,195 
meses 4-p Tourster DelL, 2,385 
eeunsens 5-p Phaeton 1,985 
a 5-p Phaeton DeL, 2,185 
cnennes 7-p Touring 2,085 
cunnnan 7-p Touring DeL, 2.285 
ieeten anemen Coupe Roadster 2,095 
qustanes 4-p Coupe 2,485 
sienna 4-p Coupe De Luxe 2,885 
quemmaee 5-p Broug. Sedan 2,395 
saints 5-p Brg. Sed. Del. 2,985 
satin 5-p Brougham 2d. 2,095 
Siheeeen 7-p Sedan De Luxe 3,485 
neannene 7-p Berl. Sed, DeL. 3,585 
sidan . 7-p Victoria 2,585 
ae 7-p Victoria Del. 2886 
LEXINGTON 

“6-50” 
2950 3-p Roadster $1,895 
2950 5-p Touring 1,895 
3425 5-p Sedan 2,245 
3425 5-p Landau Sedan 345 
3400 6-p Laudaulet on appl. 
LINCOLN 
4460 2-p Roadster $4,000 
4580 7-p Touring 4,000 
4565 4-p Phaeton 4,000 
4780 4-p Sport Phaeton 4,900 
4750 4-p oupe 4,600 
4885 4-p Sedan 4,800 
4760 5-p Sedan 4,900 
4890 %-p Sedan 5,100 
4945 7-p Limousine 5, 300 
LOCOMOBILE 

“Jr.-8"’ 
3100 2-p Roadster 2,150 
3000 5-p Touring tie 
3250 4-p Coupe 07 
3400 6-p Sedan 2. 
3350 6-p Brougham 2,28 

<9 
4660 4-p Sportif Tour. ase 
4600 4-p Roadster ath 
4980 4-p Coupe et 
5040 5-p Victoria Sedan 7,30 
ie 5-p Sed. (divided) 7,460 
5000 %-p Cabriolet 1 
5105 7%-p Suburban Ure 
4960 6-p Brougham 7,50 

64g 
5280 4-p Sportif Tour. $7,400 
5330 7-p Touring ey 
5640 7-p Touring Lim. 9,500 
5630 5-p Victoria Sedan 10, t+ 
5464 7-p Brougham 10, HH 
5868 7-p Ene. Dr. Lim. 10. 
5600 7-p Cabriolet 10,8 


Motor Age 
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McFARLAN “g»» OVERLAND 


SHIP 
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TEARNS-KNIGHT (Continued) 




































“Sy” “6919 4 
3700 2-p Roadster $2,650 1919 5-p Touring “25” ‘ 
semenee 2- . : * $495 7 “$9599 
3600 5-p Touring aster het} — = = . dan 2d 695 397s ‘3 Speen oadster “3-750 saae 72 Roadster $2,760 
sees “P Touring 2,750 isan «6 S-DCCTouria ’ -P Touring 2,395 
cosy sees oe. Touring 4300 5-p sequine Het Ht 72 Towns $2.395 
2 Gouna 40. saaey | td 45 Sete 9700 2.5 pM” 038 GB Sedans 280 
% ’ -p Oadster % »450 
8850 §=§-p Sedan 3,180 PACKARD ‘a 3800 4-n Sportster $3,200 seas Ha Coupe 2,850 
sesssvee S-P Spec. Sedan 3,180 $970 §-p Touring 3,200 | 4200 7-p SPort Sedan 3,050 
3850 He gun 2, " 3,280 (126 in. W. B) 4400 = §-p Sedan 000 “P Sedan 3,150 
seen : ub, Sedan 3.380 | 3643 4.p Roadst STUDEBAKER 
cone 7-D Sub. Sedan 3.480 3653 §.n Op 9 RICKENBAC 
a 337, £2 Soupe™ = 2760 3.) panrd Six 
. - u. 
ioe ri ap eter $5,400 Prt HH 72 pouring $1,750 it 3-p Sport™ Roadster #1225 
- DP. Tourin 5,600 n. W. B. - ourin ; 5- . ' 
4900 4-P Coupe " 6,720 3793 -P ‘Tour; ~ 2953 4-p Roadster i tH 2945 3-p Count nteton ase 
cane 72 nour. Sedan 6,720 4043 7} Sedas* $2,785 sone He BeuPe-Sedan 1.495 2980 5-P Coach ase 
- sdan °28n 6,810 | °° 43 5-p " rougham 1,795 5-D * Sedan 
m0 6-D Sedan 6720 | 4133 77? Sedan qe sens «<P CCoupe Roadster 1929 | 3260 5.5 Sedan vane 
penned i. sedan —_ 6,810 -— ° 3949 §-P Coupe De Luxe 1,995 pester . 
sccccees - ° an »810 ¥ edan 1, D x 
7-p Ene. Sedan 7,110 (136 in, Ww B.) 3353 7p Sedan saa 3380 = 3_p Du. Roadste 
a ve Cae 9.000 4090 -p haeton "F200 8227 = 4-p Roadster $2 3620 > on preeton 1,445 
4.5 Roadster $2,650 S$  5-D Sedan 4,750 $355 7p Touring 27195 3710 §-p Brougham "790 
4 Toate Fates hm. | vm ‘-p SUP. Sp. Road- 3875 §-p an 1,895 
a q . e MM r ° 
Z-P Touring 2,750 heme 5.2 aouring $3,950 sans 5-D Coupe Sedan 2o88 Big Six 
7? Sedan 3,180 4655 7-p § r- Sedan 4,890 33 a2 5-p Brougham 2,295 (120 in, w, B.) 
p ub. Sedan 3,380 4710 a edan 5,000 5 4-p Coupe Roadster 2,320 3320 3-p Du. Road 
7-D Sedan 3, 280 7-P Sedan Lim. 5.100 | 3440 4.5 gouPe DeLuxe 2’se¢ sez 4-P Spore G2S8ter $1,495 
i-P Sub. Sedan 3,480 PAIGE 3603 6p Sedan 2'495 3505 = §_» Seon Predster 1,645 
4-p Coupe 3,180 ™ 3640 7-P Sedan 2°595 3570 §-p Club Couceton 1,575 
5-P Coach Broug, 3/130 — i ff; 4-D Sup. Sp. Sedan 5,000 8760 = 5 -p Sea be 1,650 
5-p Town Car 4,600 (125 in Ww. B.) ROAMER (127 j a _ 
MARMO 3500 5. n W.B 
4 De Luxe 1/79 40 aeton = $1,775 
4-P Speedster $3,295 | 3475 4-p Gah Roadster 37095 | -vsvsass 2-P_ Spec, Tourer 1,295 3 C8 e 045 
2- Speed , 3740 7p Sedan DeLuxe j 995 fo wre 5-P Spec. SP.Tourer 1/395 4055 -8-P grougham 44. 2,095 
FB Bhseton” = $298 | issg 7B Sedans as | SB GoumowPe Lae | fe0 FB Broke att 
7-p Tourin 29 [ain wee | -p Oupe 1,395 -p erline 2,225 
$-P Std. Brougham 3/222 3055 5 > Brew BY $1295 | ” a Same eetze 695 | srurz 
-p td, Coupe 3,295 . 1 229 -04- “A-A» 
4- Sedan =a) | PRERERss 2H | . 
4 yactoria Hee ce 12 mosdster $2,385 4164 2p Speedster $2,995 
7-p Sedan 3/370 yg A ices 4-p ease” zene ppt £-D Speedster 2,995 
5-D = Spec. Broug, 3/395 ((1261% in, WB) J 7-p Tourer 2/235 4416 . Segusham 2,995 
5-p Spec. Sedan 3,395 3175 5-p Touring $1,895 | ----- 3-p Cabriolet 2.750 4273 4-p Vj .. 2,995 
7-D Spec. Sedan 3,470 8425 5p Coupe yy 5-P Sedan 2'950 4236 30? Gc: Coupe 2,995 
5-p Sedan De Luxe 3,775 3500 5-p Sedan 2°392 “4.75 E” Oupe 2,995 
fp Sedan Lim U%° 3-850 133% inwipy “Custom Built” VELIE 
" m. ‘ ° . . *6e 99 
“P Sedan Lim’ 3,975 3275 “P Roadster =. gg J, |... 2-p Speedster ,- 
8300 = 7p Sp, Touring "Tan ee 3-D Sport ease 3028 5.2 Char o2dster $1,495 
Series “4» sa2¢«7-P Sedan 2,595 | *P Tourer 7985 | 290g 3-2 Club Phaeton 1,450 
Rendetes $1,395 | 3878 EP De pusine 2,695 “8-88” (138 in. Ww. B,) 3175 §-p  souPe 1'4ee 
-p ouring 1,195 3650 7p De = re 2238 woseseee 4-D  Roadste¢ $2,750 oe. *-P Royal sedan 1,785 
2 Dee Brenane® 1,595 **6-80" ’ ee ts Teort 2.750 ee ese. De Luxe Sedan 2,150 
‘P Del. Sedan 44. 1'325 | 2800 2-P Phaeton $1,395 | ~~ z.2 Tourer 2335 | WILLS sarvre CLAIRE 
heaton , 2895 §-p Goadster 1,495 | vns=s He Speedster 2,985 “B_g9 
o02n oT oupe R ae . edan 1,99 3 be 
5-D = Sp, Touring $1,985 2950 5-p Sedan cadster iaae steeeees 3-p Cabriolet 2'950 3520 3? guaeton $2,900 
!-P Touring 1,985 | 3140 §-p seg’ Sedan 1,595 | -P Spec Sedan $485 | 3635 72 Fg 3,100 
Petite Sedan 2,540 3140 “ Bport Sedan = 1:795 [ow 7-p wean (136 a —_ 3,300 
ws e uxe Sed . bd , ¢ - 99 
és 99 ‘“ _ 1.796 es 5-p Brougham 2,895 ey = 
Light Six 8-69” “8.80” 1 sane iP Roadster $2,900 
ate 5-p Touring $865 3675 a Roadster $2 995 ( 26 in, Ww. B.) 3600: s-P Gray Gq, Tray. 2,900 
10 5-p Sedan 995 ane 2-P Sedan 495 3180 32 Goadster $1,895 "P Sedan 3,200 
b ’ «-Dp ou ‘ 
895 “Special” 4100 7.2 no, $595 | 35g0  §P Seare 1,985 “D-63” 
45 200 2B Roadster $1,115 *etmousine 3,795 mee 1 3550 4p Bray G. Trav, $3 909 
245 2989 5-p Touring 1,135 PIERCE-ARROW ROLLS-ROYcCE 3450 4.n Roadster . Het 
pl. 30303 P Roadster 1,225 ‘sans Manufacturers gq + ab. Roadster 3,950 
3126 2-D Business Coupe 1,165 80 prices © not quote jist 3800 §_p - Sedan oo 
3179 e.P Sedan 24. 1,215 3245 2-p Runabout $2,895 so25 6 7-D Sedar, 3/550 
00 8279 «35.2 Sedan 1,315 3300 4-p haeton 3,095 STANLEY sae Sp Brougham 4,050 
00 "P =Sedan 44 1,445 sane ’-P Phaeton 2°895 “960% 3a76 2-P Spee. Sedan 3,450 
“ “Advanced” 3525 6? each = 2,995 3600 5-p Phaeton $2,650 7-p ne, Limousine 3,650 
0 3390 at in. W. B.) 3378 {2 Coach 350 | 1900 8: Sedan 3,400 none “W-6” 
4- 4- ; 7 
+ 3400 =P Roadster $1,475 3489 5? Coupe 3,695 STAR ats 3419 4.2 Phaeton $2,600 
P Touring 1,340 PDP Sedan 3 4 P Roadster 
0 8550 5p Sedan 2q. 1,425 $600 7-p Sedan 1895 3550 4.-p Gray G. T, 2,600 
0 ‘“ o. — 3655 7-p Enc. Dr Li 3,995 1885 5-p Touring $540 3680 5-p Sedan av. 2,600 
Advanced 86757, Li “rat =. 4,045 1915 2.y Coupster 610 3765 5 2,800 
(27 in. W. B) > Lim. Coach 450 | 1965 9.) Coupe 675 | 3775 7p gogue Sedan = 2’999 
A : ° ° e ‘339 2100 5- ¥ 3,000 
) 3600 iP Viaring $1,490 4350 2-p Runabout $5,250 2257 5-p Sedan 4d. mae ee 7p Ene, Limousine 3,085 
| 4a) S:P Coupe “a, 1390 | 4590 7) © Touring 5,250 Standara «g™ “, 6” (27 in. Ww, B) 
7-p Sedan 2/090 4730 3-p Coupe = 5,250 2025 5-p Touring 725 3675 5-p Traveler $2,700 
OAKLAND 4800 4-5 Sedan Het 2160 2-4-5 Sp. Roadster 910 sree 4-p Roadster 2,700 
<+q9 mee 7-p Sedan 7,000 fap 2-p Coupster 745 3900 a-P Cab, Roadster 3.650 
2600 4_p g 50 4-p Coupe Sedan 6,900 HE Coupe 820 4075 P «Sedan 3,150 
2? 5-p Coach = sae 5060 72 Enewusine 7009 | 2845 S-p Landau Sedan 975 | jose 5-p Breweaine 78 
2765 5. gondau Coupe 1,126 aves z-p French ome +44 STEARNS-KNIGHT 3810 §-p Spec. Sedan tia 
- 5-p Landa ge — ree Pesan Landaulet 7,000 sens : — WILLYS-KNIGHT 
DSMOBIL. I : ouring $1,595 “66” 
—— 2270 2-p Coupe HH o-P Touring 1,595 3323 2-p Roadster 
2235 2335 5-5 $825 -p -BPort Coupe —’8 93 33955. $1,850 
5-p Touring Dp each 825 3650 9 4-p Coupe 995 P Pouring 1,750 
sates -P Del, Road i $725 §-p Sedan gone 7-D Pouring 1,950 
245 5B Del. pe2dster “975 REO 37251 5» Brougha 2,095 3582 5p Coupe Sedan 2'095 
2460 2-p Coupe — eae “T-6" <6ry 99 7 2.096 Sena 4-p Coupe '195 
a >? Coach 95 Bien SP Roadster $1,665 3610 4. 3829 2-P Sedan 2,295 
2660 3P De jhuxe Coupe 999 S3ee 3_P P. Touring ‘395 | 3590 5 = Touring $1,875 P Sedan 2,495 
: e Luxe C . a g 1,875 “70” 
me 5-p Sedan neh 1-040 | 3365 5-P Spec. Coupe 1568 3876 3:P Sport Coupe ei | 2846 55 Tour! 
“P_ De Luxe Sedan 1,115 | gets 5p goaan git. 1,565 | 300¢ 5-p Sears oa |... 2-P Coupe * Tie 
“P Brougham an 1,395 
—_ °-P Sedan 1,495 
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The goal 
of hopes unrealized 
for any other car 
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Enthusiasm over this latest great new, 
go-degree, eight-cylinder Cadillac 
is more ardent and eager and vigorous 
than was the outburst of approval over 
the first great eight-cylinder Cadillac 


eleven years ago. 


It is an enthusiasm which has burst the 
ordinary bounds of restraint and regis- 
tered itself in a sales preference surpassin 


all past golden periods in Cadillac history. 


This freshened and swelling enthusiasm 
over Cadillac is impressive because it is 
spontaneous and unforced. 


It is public recognition in the truest sense 
—a recognition that Cadillac performance 
is still, as it always has been, the goal of 
hopes unrealized for every other car. 


Priced from $2995 upward, f. 0. b. Detroit. Body by Fisher. 
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on de ay tn, day out, increasing numbers seeh the 
~ Oldsmobile showroom: to get behind the 

Wheel... to learn the truth, And thetruth has 
built the greatest sales of Oldsme 
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__ Erday Evening Post, 
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many others. 
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me pe your sense of satisfaction, get behind th 
wheel and learn the truth. 
We have secured a supply of Francis Birtels ‘in? 
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The car illustrated is 
the De Luxe Coach. 
Priced $1040 at Lansing 
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A THERE’S A VICTOR 
tc or rams LAMP FOR EVERY 
AUTOMOTIVE NEED 
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“Clardy, that’s the greatest little 
road light I’ve seen yet.” 


“ OES it light up the ditches? 
I'll say it does. 


- “Yes, sir, I’m sending ’em all 
down here after one, and I 
don’t want any commission, 
either. You did your bit when 
you sold me mine. 


“The boy that doped out that 
light made the old dimmer 
switch of real use. 


“My kid was riding in the front 
seat with me the other night 
and after watching me throw 
the switch to ‘dim’ a couple of 
times he puckered up his brows 
and said, ‘Say, Dad, what does 
D-I-M mean?’ And believe me I 
had some time explaining it to 
him. He still thinks that the 
man who made the car doesn’t 
know how to spell.” 





“And that stunt of wiring to 
the dimmer switch makes it a 
cinch to install, too,” answered 
Clardy. “Anybody can put one 
on. Clamp it on, adjust it, and 
wire it to the dimmer switch 
and she’s all set. Dim your 
lights and presto, a low, wide, 
flat, bright beam of light shoots 
right out to the side. 


“Believe me, when you’re be- 
tween a road hog and a dark 
ditch, it’s mighty handy. 


“I tried it on my own car be- 
fore I sold a single one. I most 
always do that. A satisfied user 
is not only a good customer, 
but he’s also a darned clever 
salesman. 


“All right, Mr. Foster, you send 
’em along and I'll fix ’em up.” 











HIS is the lamp that made such 

a hit with Clardy’s customer. 
The VICTOR DITCHLITE No. 73 
in the VICTOR LINE. Finished in 
black and nickel. Victor Brown 
Universal reflector. Plain convex 
glass lens. Sells for $5.50. Your 
jobber can supply you. 


Write for new VICTOR catalog to- 
day, which shows this and many 
other new VICTOR lamps. Use 
coupon below for convenience. 
Note the two special free items. 
You should have both. 


wecRtretbe gang oo 


CINCINNATI. 


4 From the study of Light - 
: come VictorLampe ; 





THE CINCINNATI VICTOR CO. 
716 Reading Road | 
CINCINNATI OHIO | 


Send me items checked without charge. 


“MOTOR VEHICLE HEADLIGHTING” 
A 28-page handbook thoroughly cover- 
CJ ing this subject. 


ILLUSTRATED Circular describing VICTOR | 





a complete Light Adjusting Station Equip- 
ment and quote me special price. 





[] Latest Victor Catalog | 
te 
Se ee ey ere | 
CITY OR TOWN wn 
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ITS POTENTIAL MURDER 


to drive with uncertain brakes. Graph- 
ite treatment makes brake linings 
positive— wet or dry, hot or cold! 
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World Bestos Corporation, 52 Courtland Street, Paterson, N. J. 
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FIRST IN PERFORMANCE 











ee : £2 Genuine Apex Innerings have stopped oil pumping 
- = =a gs and piston slap in more than a million motors. They 
i have restored power and economy of operation and 
~~. added thousands of miles to the useful life of these 

ES \ cars. 


—— a 


GUARANTEED | This record stands alone in the innering field. It has 
TO STOP OILPUMP.- | never been equalled or even approached by any 
| other innering device on the market. It is first and 

ING AND PISTON Pa last, a record of performance, of the complete and 
SLAP WITHOUT | satisfactory operation, of Apex Innerings in every 


REBORING | type of motor. 


Genuine Apex Innerings are made of spe- 





cial Swedish Steel developed according to | : 

our own formula and tested to resist heat | Apex Innerings alone have the features, the funda- 
to 900° F. without loss of temper. mental soundness of design to achieve such a record 
They have short rounded adjustable crimps . : ¢ . 

that will not wear through or break, and in a period when innerings were yet new to the 
can be adjusted in the fingers to give just d : 

the a — “¥ wg gg gel motoring public. They have overcome every obsta- 
creasing the height of the crimp makes a ol . 
STRONGER cushion , straightening | it, cle that lies in the path of a new product in the field 
makes a soiter cushion. ° ° 

They have long reverse curves that hold and demonstrated their success in a manner that 
the piston in a velvety grip and take up : 

the first shock of the piston slap. Then leaves no room for doubt. 

~, short ot eg _—ve come — wane 

and positively stop the piston from cock- : : , 
ing and hammering against the cylinder Dealers who are not already selling and installing 
wall. ey are cut between crimps so that : , . : 

the cushion on any point of contact is not Apex Innerings will find in them a new and impor- 
destroyed. There is no weak side to col- 

lapse wader the continued shock on the pis- tant source of profit. 

ton head. 


These features are the fundamental prin- 
ciples of successful Innering construction 


senagg Se open ~ eames Apex Inner- ; THOMSON MFG. CO. 
DEPT. 7, PEORIA, ILL. 
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FIRST IN SALES 


The Apex record of sales is conclusive proof of the 
preference of the motor owning public for Genuine 
Apex Innerings. 


Apex are the original innerings in the field, they 
have consistently outsold all similar products, have 
maintained their record throughout the five years 
that innerings have been on the market. 


Today more than 300 leading automotive jobbers 
stock Apex innerings. More than 2000 salesmen 
distribute them to thousands of dealers in every sec- 
tion of the country. Recognition has been won and 
national distribution is an established reality. The 
same pioneer spirit that developed the product has 
made it a merchandising success that is unparalleled 


in its field. 


Dealers and Jobbers: The market for Apex Inner- 
ings today is greater than ever before. More cars 
are being sold to owners who are looking for the 
low cost repairs that Apex Innerings give. Write for 
discounts today. 


THOMSON MFG. CO. 


DEPT. 7, PEORIA, ILL. 
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Automobiles 
pumping and Piston Slap 





How to Sell 
More 


APEX Innerings 


Always sell a set of Genuine Apex Inner- 
ings with every set of new piston rings. 
Also always sell a set of new piston rings 
with every set of Genuine Apex Innerings. 
Old rings are worn oval on the face like 
1 New rings have straight faces like 
this |. 


Apex Innerings centralize the piston and 
make the ring face work flush with the 
cylinder wall, They make new rings follow 
the contour of out of round cylinders the 
entire depth of the stroke. That is why 
it is necessary to sell APEX Innerings 
with every set of replacement piston rings. 
Explain these facts to your customers and 
keep the APEX display carton always in 
sight on your counter. It is bound to re- 
sult in increased sales and _ increased 
profits for you. 















}| APEX linérings 
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Now only*’1495 


The Greatest 
Six Cylinder Buy 
In America 


Every time Rickenbacker volume increases, 
Rickenbacker prices decrease. 

















The recent Rickenbacker sensational price 
reductions on theSix are just another evidence 
of good faith on our part to always give the - 
most car for the least amount of money. 


Mechanically and artistically, the Rickenbacker 
Six is in a class by itself. Other cars may 
have some of the same refinements, but only 
in a Rickenbacker will you find all the latest 
advanced engineering features. 


RICKENBACKER MOTOR COMPANY 


DETROIT, MICHIGAN 








f.o. b. factory, plus war tax 
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A FULL SIZE SPEED- 
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The AC Speedometer for Fords 
is of the same high quality as 
furnished manufacturers of the 
following cars for original factory 
equipment. 

BUICK HERTZ 


CADILLAC 
CHANDLER payne 


OLDSMOBILE 
CHVAGIE” Somnus 
GRAY PONTIAC 
The AC Direct Drive—exclu- 
sively an AC feature—is trouble- 
free and fool-proof as it does 
away with the swivel joint. 


Heavily advertised through 
painted highway bulletins, na- 
tional magazines, newspapers 


and dealer helps. 


They carry a good margin of 

profit for the dealer. 

AC Spark Plug Company 
FLINT, Michigan 

AC-SPHINX ee AC-TITAN 





Birmingham 4 rarh Plas,  Léevallois-Perret 
ENGLAND ob hi FRANCE 

AC Spark Plugs AC Air Cleaners AC Ojil Filters 
Have the biggest demand and the greatest Prevent dust from entering the Positive protection 
sales possibilities for the reason that 148 of engine through the air intake of against engine wear. 
the leading automotive manufacturers use the carburetor. | | Keeps the oil clean, 
them as original equipment. Packed complete with all in- making it unneces- 
Now popularly priced—75c for the regular stallation attachments— easily sary to change oil 





line and 50c for the AC 1075 for Fords. mounted and reasonably priced. every 500 miles. 
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This is the third article of a 
series predicting the future | : 
trend of American motor car | . 
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HE “Whippet” is the name of 

America’s new light car that is to 

be announced next week. When you 

see this car. . . when you ride in it 
... then, and only then, will you realize 
how fittingly this name describes it. 


It has the slender, graceful lines of a 
Whippet. It has the amazing speed of a 
Whippet. Its tremendous power and stam- 
ina can best be visualized by the Whippet 
name. 


The car combines the recent scientific 
developments of European engineers, with 
new and greatly improved standards of 
American performance. 


Its high torque motor easily attains a speed 
of over 55 miles an hour... . lightning pick- 
up of 5 to 30 miles in 13 seconds. It is 
without doubt the most powerful light car 
ever built in America. 


Its low center of gravity provides ‘“‘safety 
control”? never found in any light car 
before. It hugs the road at all speeds 
without slipping, side sway or wandering. 


Entire car is only 5 feet 8 inches high with 





NEXT WEEK 





standard road tread and standard clearance. 


Its unique body construction actually gives 
greater comfort for five full-size passengers 
than old-fashioned bulky cars. 


Four-wheel brakes are an integral part of 
this light car’s design. 


And finally—it offers economy never before 
dreamed possible. 28 to 30 miles per gallon 
of gasoline. 1000 miles per gallon of oil. 
These are average records made by stock 
cars under ordinary driving conditions. 


No wonder the whole automobile situation 
will change within the next 30 days. 


No wonder the old-fashioned, bulky, cum- 
bersome, four-cylinder cars will quickly 
become obsolete. 


Prices must change. Values must change. 
Old-type ‘“‘fours’’ will be harder to sell... 
harder to trade... than ever before. 


Get the facts about the wonderful fran- 
chise opportunity this new-type car offers. 


Write today. Box Number 6271, Motor 
Age, 5 So. Wabash Ave., Chicago, Ill. 
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Dealers Are Building Good Will 
with the 
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completely equipped, tested and with proper setting, for 
quick and easy installation on 86% of all registered cars. 
Each outfit comes carefully packed in an individual box 











with full installation instructions. 
































































































































Auburn ... $18.50 Maxwell $16.50 
Cadillac 51-57 45.00 Moon 18.50 
Cadillac 59-61 75.00 Oakland 6-54 17.50 
Chevrolet 490 15.00 Oldsmobile 1923-5 20.00... ........0...0+. 15.00 
Chevrolet K _ 15.00 Oldsmobile 1926 00.00.0000... 19.00 
Chrvsler 4 16.50 Overland 4 16.00 
Chrysler 6 ... 32.50 Overland 6 15.50 
Cleveland 18.25 Packard 116-126 45.00 
Columbia 18.50 Packard Truck 50.00 
Davis 18.50 Reo 6 ” 23.50 
Dodge 20.00 Reo Speed Wagon 16.50 
Durant A-22 15.00 Star 16.50 
Essex 6 _ 24.00 Studebaker Light 6 15.00 
Elcar 18.50 Studebaker Standard 6 16.00 
Flint 40 16.50 Studebaker Special 6 28.50 
Ford 12.50 Studebaker Big 6 30.55 
Gardner 4 15.00 WhiteGO & GN 27.50 
Gray 16.00 White G K 27.50 
Hudson 24.00 White GE C 31.50 
Hudson Dual 60.00 IS -sescnistintsrssotaniteen sematecnmumtiin 29.50 
Hupmobile R 15.00 White G A 29.00 
Mack A B 37.50 Willys-Knight 4 20.50 
Mack A C ......... - 40.00 Willys-Knight 6 23.00 

































Prices subject to change without notice. 









The Zenith Carburetor builds good will because of its depend- 
ability—the increased enjoyment which comes to the driver of 
a Zenith-equipped car. 

These Special Outfits make it easy for the dealer to supply 
Zenith carburetion to his trade. There are no special changes 
required. There is a Zenith for every make of car or truck. 


Write for special descriptive literature and dealer’s proposition. 


ZENITH-DETROIT CORPORATION 


MAIN OFFICE 
and FACTORY 


Branches: 


NEW YORK 
CLEVELAND 
CHICAGO 


Manufacturer of 


ZENITH CARBURETORS 


Over 1200 Service Stations 
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1 Use a 45°Sioux 
Valve Seat ROUGH- 
ING Reamer to re- 
move hard glazed 
surface easily» 
smoothly, with- 
out ridges. 


2. Use the 45° 


Sioux Finishing 
Reamer very 
lightly. 


3. Lap the valve 
lightly with fine 
compound to get 
an impression of 
valve seat on valve 
face. 


4. Use the 15°or 
75° Sioux Nicked 
Tooth Valve Seat 
Reamer--or beth 
--to bring valve 
seat te center of 
valve face 


pS 
om 8 
- x Oe 
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! Old Problem 
| Happily Solved 


ms | [N reaming valve seats 
“~~ mechanics often find diff- 
Ma culty in centering the reamer over an 


uneven guide hole. Use oversize 
pilot stem and recut valve seat to get 
it into proper alignment with the 
guide hole. The seat is then usually 
larger on one side than on the other. 
Use the 15° or 75° reamer, or both, 
to bring seat back to its original 
condition. 


For the most accurate job, proceed as indicated 
in the illustrations to the left. 


The NEW Nicked Tooth Feature of Sioux 15° and 
75° Valve Seat reamers lessens resistance of cut- 
ting points, eases up the work, produces a better 
finish, lengthens life of reamer and absolutely 
eliminates chattering! 


Order 15° about same size as valve head and 
75°, in most cases, about 4%" smaller. 


Sioux Pilot Stems can be obtained in .001, .002, 
-003 and .004 oversize or undersize on any size 
at same prices. To assure a perfect job and 
prevent reamer from wobbling or traveling, use 
a stem that fits snugly in guide hole. 


Your Jobber Sells Them 


ALBERTSON & CO. SIOUAK CITY, IA. 
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No other wheel 


has ever stood this test 








N 1923 the Underwriters’ Labora- 
tories tested the Budd-Michelin 
W heel—tested it with fifteen times 
the normal load—and Budd-Michelin 
triumphed! 
It is the only automobile wheel the 
Underwriters ever approved. A 
stronger, safer wheel. 


A wheel that can’t collapse in colli- 
sion or splinter under impact. A wheel 
that will keep the car on its feet—that 
can be easily repaired even if bent or 
dented. 


Any motorist who has ever been 
stranded with a shattered wheel knows 
what this means. 

That’s another reason why they’re 
saying “Goodbye, buggy wheels’. 


BUDD. 


WHEEL COMPANY 
Detroit 








Why BUDD-MICHELIN WHEELS are seen but not heard 


... There can be no noise be- 
tween disc and rim because 
they are permanently joined— 
practically one piece. 


... The hub cannot cause 
noises because it is aone-piece 
forging. 


... The diagram shows how 
the mounting of the disc on the 
hub prevents any play or noise. 
The disc does not touch the 
studs—the cap nuts carry it. 




















Tightening the cap nuts brings 
disc and hub together with a 
tension like the compressing of 
a spring. Prevents any chance 
of noise here. 


. .- The holes in the disc can- 
not be worn egg shape by the 
studs. The studs cannot be 
sheared off by the disc. The 
cap nuts cannot work loose be- 
cause they are in effect self- 
locking. 
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A car owner does not want a speedometer that lies 
to him. He wants the truth. Might better not have a 
ae re at all, than one that varies with the ever 


anging temperature. N 512'5'79h 
The Stewart-Warner Speedometer for Fords TELLS | 


THE TRUTH at all times because of the exclusive TOTAL 
COMPENSATION feature, which insures accurate 


ten: = 
speed indication at all temperatures. Blewar lag ae 


This is a big selling feature and at the new price of 
$10 this speedometer offers a wonderful profit oppor- 
tunity to dealers. 


The Stewart-Warner also has the RED dial that 
appears at every 500 miles telling the car owner when 
oil should be changed. No other speedometer has 
this feature. 


Like Your Watch 
a Speedometer Must 
be Compensated to be 


a ACCURATE 
ne in ALL Temperatures! 


See the complete story of the New Speedometer in the Stewart-Warner 
can- Publication, “The News Meter.” If you are not getting it write us. 











ings 





the For address of nearest Stewart-Warner Sales and Service 
b Station see list in Chilton Automobile Directory (Yellow Book) 
t pe 


| STEWART-WARNER SPEEDOMETER CORPORATION 
The 1826 Diversey Parkway, Chicago, U. S. A. 

> be- 
self- 
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Every Sales 
HeipY ou Could 
Ask! 


HEN you, as a Dealer, buy 
BADGER tires from a 
Jobber, he doesn’t leave you to 
figure it all out yourself. He sees 
that you fully understand the line 
in every way, supplies you with 
a most attractive line of Advertis- 
ing Helps and valuable sugges- 
tions for selling the line. 








He does not crowd you with big 
stocks, but sells you in a way 
best suited to your particular 
requirements. In other words, 
he gives you the best tire deal 
there is. Others have proven this. 


The Badger Rubber Works 


Milwaukee, Wisconsin | 
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Bran 


Chica 
Detro 
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Shrows 
a New Light 


on 
Brake Service 


THE MANHATTAN RUBBER MFG. COMPANY 


Executive Offices and Factories: Passaic, N. J. 


Branches: 


Chicago New York Boston Joplin Minneapolis Philadelphia Sait Lake City 
Detroit Birmingham Cleveland Los Angeles 


New Orleans Pittsburgh St. Louis 
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S THE YEARS roll by, only the efficient survive. 
The features of excellence that won renown 25 
years ago for Brown-Lipe Gear transmissions, clutches 
and controls have been constantly improved. Today, 
as ever, Brown-Lipe Gear products embody the most 
advanced developments. 


The owner of any automotive vehicle equipped 
with Brown-Lipe Gear units knows that his trans- 
mission, clutch and control are: 


---dependable in opération under 


all conditions. 


---durable beyond the life of the ve- 
hicle in which they are installed. 


---quickly serviced through author- 
ized distributors at all important 
centers. 


Brown-Lipe Gear transmissions, clutches and 
controls are standard for motor vehicles ranging from 
3-4 to 10-ton capacity. 


We Invite Correspondence 


OWN-Ly 
= PeraRCO 


in, SPN 


BROWN-LIPE GEAR CO., SURACUSE, N. ¥. 
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The New BOSC 


ie < 
: _ Bosch Shock ‘Absorbe 
cares Sew 3 o ate “ 
ee Sra inate a F. : i 6 eR oS ; Bee 4 ae Tal J . PES h ) 
ee bens hr ah seers r See 5 eee sa ae OS ga Bake W 0: 
Bosch Shock Absorbers The Bosch : ae : : ew : : 
Shock Absocher © © paactiaal, Queed- Res 3 = Rant Cie : i er : - oe 52 aS > ee ib fie I 
oo ne oe £ | |e 3 ; tee ge: ™ fe oes ae 
of high pressure tires—it “smooths the eS 80 ; ae FS es 5 Be a ie hs ‘ “ag a = oe oo : ss Bbusir 
road” Insist upon Bosch Shock Ab- . ee : oe : | =~ 
sorbers—they carry the famous Bosch 
guarantee and the Bosch pS. 


~—— ~~ 














| Je , 7 Sees te — sell (ONS 
SHOCK ABSORBER 3 : Toad px Installation f¢dde 
YOU WILL NEED THESE OTHER BOSCH ACCESSORIES. oS sat ie : a ee gram Book, s} 
{= po ee Gk: a e Se .__ f& ing installation First 
nn “gripes chert om fj | v4 eo. op popular cars and§egar 
Shock ae nage om . Ee : ~ a trucks. Service 1 shock 
y <n: Ae renee tnt . — i ——. ual; instructi@tains 
Consumer Advertise- : SMA cic, chev carn the meee to e ee = sds prices, parts, fittelatisf 


ments, two of the many re “ le ae ~ eo . = = | quick 
pages in colors, appearing a cat 7 _ ae TA 3 BOSC for th 
in Collier’s, Liberty, 7 . > Berea. | 
Country Gentleman, « ey : ABSORBE Tne 
Successful Farming and “ o a 
Progressive Farmer " : oe ; = | BSeco! 


Makes all Fords better Fords / 


50 f, 
~ “ meena only 916 om for \ i Sates Folders, for handing out 3S ae 
new, free from rattles | setof BOSCH ‘& or enclosing wit letters. 
—cuts down repair | SHOCK ABSORBER e Catalog Page, for salesmen’s or 
bills—easily adjusted. : dealers’ catalogs. ° 


American Boscnx Macneto Corporation 
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ADDS A NEW 
RIDING COMFORT 
TO ANY CAR 





a: 
meen Te 


The Bosch +s growing i populanty faster than any other 
shock absorber on the market Its sales are multiplying at 
a marvelous cate because that vast army of car owners— | 
the great muddle class—have tound «t to be the most practs 
cal ethcrent and durable shock absorber sold ata price they 
can atiord to pay You can ceach the byyest marker on 
sour town, gan prestiye and good will and make bi protits 
bv selhag the Bosch Shock Absorber its a QUALIT ve 


product at papular prices. and a te. al car necessity 





Po Fords (3 powt contro! «i compicte! $16 590 ore ae 
Bicdium core 815 OFF paw Hea ars $20 off pee 


BOSCH | | 
: ORBER* 











5 Metal Tack: Up Sign, 14”x 20”, anny your 1m- 
print fortacking on fences, trees ‘etc.,along motor 
highways. Large Fibre Sign, 3ft.x5 ft , for show 
windoworoutside Willwithstandscvereweather 


Ford Counter Card, 12”x 18”, for 6 
advertising the Bosch Ford 3-Point 

Control Set. Counter Card, 9”x 12”, Demonstrating Floor Stand, 2 ft.x 2 ft., 
for standing on counter or hanging for use in demonstrating how the Bosch 
on wall. Has folding easel. controls car springs 





hock Absorber- 
Priced Retailing 


O become a Bosch Shock Absorber Merchant is easy. sale value. These are definite advantages, entirely additional 
Substantial profits can be made, too. Thereisnoelabor- to the personal comfort and safety of the car’s occupants. 
Bate outlay to be made in stock or equipment. Any merchant 
 Giwho is now selling automotive accessories can sell and install 
: 2 the new Bosch Shock Absorber without revolutionizing his 
Bbusiness. 


tb 
sos Third, The Dealer Investment. Only two models of the new 
; Bosch Shock Absorber are required to properly care for all 
makes of cars from Fords to Packards. This insures a mini- 
mum stock investment for the dealer to properly serve all the 
gemmmgconsider the following opportunities for new profits to be cars in his territory. 
seotah added to your present income. 
ae First, The Product. The Bosch Shock Absorber has long been 
ars andgegarded as the best in design and most efficient in practical 
ervice t shock absorbing results. The new Bosch Shock Absorber re- 
structigtains all the mechanical principles which have made so many 
rts, fittesatisfied Bosch owners. On this success has been built a new, 
Saqquicker acting Shock Absorber with greater range of action 
yor the short whee! base and lighter springs of the modern day 
S'veYeracn'. Lhe new Bosch Shock Absorber makes all the more cer- 
wes atain, Bosch Leadership in the Shock Absorber field. 


ay OU 


Fourth, Installation Cost. There are no painstaking adjust- 
ments required. The time of installation is reduced. This is a 
saving to the dealer and his customer. 


Fifth, Profit To Be Made. With the low investment required, 
the low price to the customer and the small installation cost, a 
wide market is open on which you can capitalize. Bosch Shock 
Absorbers are low in price and occupy a controlling position 
in the shock absorber market. Heavily advertised and widely 
known, the sales opportunities are great. 


Second, The Market. Every car from the practical and eco- 
nomical viewpoint should be shock absorber equipped. They 
save the car, reduce maintenance expense and protect the re- 


A\MERICAN BOSCH 
Main Office and Works: 
BRANCHES: New York 


If you wish to make a good profit on a small stock investment, 
start a Bosch Shock Absorber Department. Write for more in- 
formation on the Bosch Shock Absorber dealer proposition. 


MAGNETO CORPORATION 


Springfield, Massachusetts 


Chicago Detroit San Francisco 


K COVER ASSEMBLY, and 
F-LUBRICATING WOOD 
ICTION BLOCK. A steel fric- 
plate is fastened to’ the inside of 
cover by the center bolt. The 
ion surfaces of the wood block are 
led and graphited. One side of 
block rests against the steel 
ion plate on the back cover. 

min use the block rotates in both 
tions and the friction between 


two surfaces dissipates the energy 
shock. 


OPPOSITE SIDE OF WOOD 
FRICTION BLOCK. View shows 
flat and tapered face on this side of 
block, also inner side of friction disc 
and hub assembly. 


The friction disc is shaped to fit the 
surface of the wood block against 
which it rests. The hub assembly has 
inner flat sides which fit over the flat 
sides of the center bolt, holding it 
stationary. 


SECTIONAL VIEW OF ASSEMBLY. 
without coil spring. 


Shown 
This view shows method of 


BELT and FRICTION BLOCK 
ASSEMBLY. The belt is wrapped 
around the friction block and held 
in position by a belt shoe and metal 
guide. The belt shoe and webbing 
grip the outer edge or periphery of 
the block. When the belt is pulled 
out, the block is rotated in one 
direction. When the pull ceases, the 
coil spring rotates the belt and block 
assembly in the opposite direction. 


WORKING. ASSEMBLY 


COM- 
PLETE. Shown without reinforc- 
ing plate and front cover. The 
inner end of the coil spring is held 
in a keyway in the center hub. The 
outer end of the spring is attached 
to the belt and friction block 
assembly. 


When the belt is pulled out, it pulls 
against the coil spring, and the resis- 
tance of the wooden friction block. 


CROSS SECTION VIEW — COMPLETE UNIT. 


obtaining frictional resistance. When the adjusting 
screw is tightened, it exerts pressure through the 
star spring against the reinforcing plate and hub, 


which forces the friction disc tighter against thé 


wood block and increases the friction. on both sides 
of the block. 


Friction resistance can be adjusted by tightening or 
loosening the adjusting screw. 


Shows the wood friction block pressing against steel 
friction plate. Note how the tightening of the ad- 
justing screw forces the friction disc against the wood 
The 
pressure is exerted through the center hub and not 


against the coil spring, which has ample room to 


block and increases the frictional resistance. 


operate without interference. 


\ New Shock Absorber for the new-day cat 















Electric | 
Windshield 
Wiper 
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The BOSCH LONG LIN 
of Automotive Necessities 
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HERES a complete line of Quality accessories—all made 
by one firm. It’s no longer necessary to deal with one 
company selling shock absorbers, another selling spark plugs, 
etc. If you handle the Bosch Long Line, you have the 
selling rights to 10 popular accessories—high grade, depend- 
able, moderately priced, and every one a real necessity. 
You have the Bosch reputation, prestige, advertising 
and dealer helps to aid you in selling. Liberal Bosch 
discounts to assure good profits. Your profits come from 
fast moving items which keep your capital turning over 
constantly. Bosch Automotive Necessities are called for 
by buyers who want merchandise of a known quality. 
There is a substantial profit in supplying that demand. 


Ask About the Bosch Dealer Franchise 


You can profit still more by becoming an Official Bosch Dealer. The 
requirements are simple—the benefits many. Some of the advantages 
you would get are: Special discounts on all Bosch material. Greater 
profits through increased sales. Personal assistance from Bosch 
salesmen. New markets—added prestige locally. Reference books, 
sales literature, etc. Sales promotion and advertising service. 


For full particulars, fill out coupon and mail TODAY. 
AMERICAN BOSCH MAGNETO CORPORATION 
Main Office and Works: Springfield, Massachusetts 


17-23 W. 60th St., New York 
3737 Michigan Ave., Chicago 


Branches 
89-95 Hancock Ave. W., Detroit 


1262 Post Street, San Francisco 





Electric Horn 
Straight Model 


and 
Curved Model 





aT HRS e, sales oy . 
sr Fre, ASG FJ 
' i % - A il H 3 ts é > + 
& , ef z a ye 7 
io # f be | & is 4 ™” £ . % os 
‘ = & at ft! : ol 
“Naas &. Re z es 4 Bee Py >. I 








_] Complete line 

-] Shock Absorber 

_] Windshield Wiper 
_] Spark Plug 

_] Electric Horn 


rm Name 


KERICAN BOSCH MAGNETO CORPORATION 
nd me full particulars about: 


ing units at quantity 


| Ship me the follow- 
discount C.0.D.— 


[] Ford Ignition Systems 

[) Fordson Ignition System 

(1) Fordson Throttle Governor 

[]) Bosch Radio - 
[] Bosch Dealer Proposition | 
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JUNIOR AMBOTONE 
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600 
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BOSCH 
RADIO 


Bosch Radio produ! 
have met with ins 
taneous success all 0 
the country. The ># 
Receiver and the 
Reproducer haves 
tained the Bosch ré 


tion for quality. 






now for full infe 
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SPECIALIZE ON WHEEL AND 
AXLE ALIGNMENT 


These tools will enable you to “step up” the efficiency of your 
Service Department 100%. 
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Microscopic Accuracy! 


| 

| 

| 

When Lining Up Bent and Twisted Axles o | 
with the CP 
| 

















Bear Combination Aligner 
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[K) Standard Combination Aligner 
For all Cars 





No Guess Work—Registers Automatically 


The Bear Combination Aligner consists of the regular Bear Automatic Wheel Aligner and the attachments neces- 


sary for lining up axles. In lining up wheels, the wheel aligner only is used but where axles are straightened the 
attachments are used as shown. 


Two information charts are furnished. The chart on wheel alignment will show the correct Pitch and Toe-in on 
both high pressure and balloon tire equipment on practically all cars. The chart on axles will show the degree of 
Pitch in the king pin or spindle bolt. In both charts the specifications vary greatly. Therefore, these charts are very 


important and valuable. 
BEAR AXLE GAUGE 
LOCATES & ELIMINATES “SHIMMY” 
FINDS TWISTED AXLES 


The Bear Axle Gauge is designed to locate the exact caster of the 
front axle. It aids the mechanic in locating and eliminating the front 
wheel “‘shimmy”’ caused by axles not having the proper tilt. 


A TWISTED AXLE IS THE DIRECT CAUSE FOR 
THE TIRES GOUGING AND CUPPING 


VERY FREQUENT WITH FOUR-WHEEL BRAKE 
JOBS 


+ This Gauge will find a twisted axle in ten minutes by checking both 
, . ; spindles. Both spindles should check exactly alike. If they don't it is 
a f " @ sure sign that the axle is twisted. Works automatically—No guess 
work. Any mechanic can operate it. Chart furnished showing the 
caster of practically all axles. They vary greatly from 0 to 5 or 6 
degrees. 


Order through your jobber. Get busy. 


oz. For further particulars write us direct 


BEAR MANUFACTURING COMPANY, ROCK ISLAND, ILL. 
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Before Experimenting 


Try These 


Unbeatable Material Handlers 





PEED up your service and repair work 

with a “Cyclone” Hoist and “Matchless” 
Trolley. Faster, better, EASIER work can 
be accomplished every working day in the 
year—year after year! | 


- 4 “Matchless” Trolleys 


with their flangeless track wheels (a patented 
and exclusive feature) are easy to start and 
easy to keep going. There’s no binding and 
scraping on the edges of the I-beam track. 
Timken Tapered Roller Bearings take up all 
end and radial thrust so apparent in other 
I-beam trolleys. Powerful rib construction 
of frame assures greatest strength. Frame is 
split design for quick assembly on tracks hav- 
ing closed ends. 


“Cyclone” Hoists 


due to their exclusive gyrating principle of 


oe 
ieee BR 


operation, have more than twice the usual 
number of lift gear teeth always in mesh. 
Friction and vibration are reduced to a mini- 
mum, assuring a high speed hoist with an ex- 
ceptionally long life. 


—— | 
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Your Safeguard 


Start NOW to pave the way for bigger profits 
at less cost by asking your jobber or writing 
us direct for all the facts about “Matchless” 
Trolleys and “Cyclone” Hoists. 


The CHISHOLM-MOORE MFG. COMPANY 
Main Office and Factory—Cleveland, Ohio 





Representatives in All Territories for Prompt Service 
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you do him a real 


ing 


ith the belt that really 


grips the pulley—the Gates Vulco. 


. 


BELTS 


“ The Standardized Fan Belt” 


ine, 
by call 
his outworn, s 


replac 


When a customer drives 
service 


a hot eng 
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Made by the World’s Largest Manufacturers of Fan Belts 
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“I put them on my car 
—they’re great ” 
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“So good, in fact, 
I wanted to sell them” 
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They sell 


because 


“They level the road 
as yOu go" 


Gratifying approval—has greeted the WEED 
Levelizer. Effectual control of rebound is 
making Levelizers a universal favorite among 
car owners. Simplicity of construction—free- 
dom from oiling and adjusting —a heavy steel 
cable instead of straps that are subject to 
stretching, rotting, fraying— these are points 
greatly appreciated in the Levelizer. 


Made and recommended by 
the makers of WEED CHAINS and WEED BUMPERS 





AMERICAN CHAIN COMPANY, Inc. AMERICAN 
BRIDGEPORT, CONNECTICUT in business 
IN CANADA: Dominion Chain Co., Limited, Niagara Falls, Ontario . for your safety . 





DISTRICT SALES OFFICES: 
Boston Chicago New York Philadelphia Pittsburgh San Francisco 
World’s Largest Manufacturers of Welded and Weldless Chains for All Purposes 


WEED Levelizers 
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RATCHET 
BREAST 
DRILL 
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This Ratchet 

















Drill 


for work at close quarters 


HEN there are holes to drill—and 

the space is small, the Goodell- 
Pratt Ratchet Breast Drill makes the 
drilling easier and quicker. This drill 
is light in weight. Yet it is strong 
enough for the toughest jobs about a 
car. And with the ratchet mechanism 
you can use it in places where you could 
not make complete turns of the crank 
handle of the regular drill. When you 
have to work in between car wheels 
and springs (in attaching snubbers) and 
in under the back and front ends, this 
ratchet drill proves its value. 
Here are a few of the many 


jobs you can do easily with (GOODELL-PRATT CO. 


this drill: enlarge and true 
up old rivet holes—drill out 


broken cylinder head and bearing cap 
studs—drill out broken rivets in spring 
hangers—drill holes through frame to 
attach bumpers — drill up under the 
frame to install the stop light switch 
without interference from brakes and 
torsion rods. 

Changes of speed and of motion in 
the ratchet mechanism are made by 
turning the dial on the back of the 
frame. These changes are from fast to 
slow right-hand ratchet and from fast 
direct to slow direct. This tool is 


Makers of of Mr. Punch 


0. Loolumiths GREENFIELD, MASS. 


light because the breast plate and frame 
are of aluminum. The steel spindle runs 
on ball-bearings which take up end 
thrust. The all-steel chuck has three 
hardened jaws for holding round-shank 
drills, 0 to 4 inch. Price $8.80. 


Write for FREE tool book 


HOSE who take care of automobiles 

will find many tools they need to 
make car repair work easier and quicker 
among the Goodell-Pratt Good Tools 
shown in the Goodell-Pratt 400-page 
pocket-size catalog. This catalog is 
free to every motor repair 
man and every motorist. 
Don’t fail to write for your 
copy. Today. 


GOODELL PRATT 


1500 GOOD TOOLS 
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SHOCK ABSORBERS AT RETAIL 


Write or Wire—Today!—_BURD HIGH COMPRESSION RING CO., Rockford, Illinois 


———— 
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} 66 — accurate honing re- | 


quires both solid and spring 
pressure. 


| “The Hall is the only Hone having 
both solid and spring pressure. Solid 


{ pressure for sizing; spring pressure for 
fast cutting.” 


Ask 5235 OO as 


| Your “= Your { 


Jobber Why Pay More Jobber — 


—for less 


| The Hall Mfg. Company 


506 Hall Bldg. 
| 1600-06 Woodland Ave., Toledo, Ohio 
| 
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HALL HONE 
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NOW! There’s Real Money 
in Car Washing 


URTIS AIR-MIST was the pioneer mechanical 
car wash system. It mixes air and water, un- 
der pressure, into a penetrating mist that soaks and 
takes off even caked mud quickly, thoroughly, and J ~~ 
without damage to the finest finish. =e 


The AIR-MIST System has been highly suc- in, pa 
cessful in the hands of hundreds of garages, car "oh 
dealers, fleet owners, bus lines and others. Here- 
tofore, the only difficulty has been in applying the 
system to varying local water pressures, and it was 
necessary to design each system separately for the 
local water conditions. . 

Now, the IMPROVED CURTIS “AIR-MIST” OES Ti - 
gets around even that difficulty. It maintains | 
the ideal air and water balance, regardless of 
your local water pressure. The air and water are 


mixed at the nozzle, so the mixture is not lost 
before reaching the car. 

























, lite 
It washes quickly and easily, yet thoroughly wl Fe Ubbing 
and harmlessly. By its saving in labor and time “y 

it makes car washing a 
highly profitable opera- 
tion. Send for the big free 
AIR-MIST catalog with- 
out obligation. Use the 
coupon below—TODAY! 


CURTIS PNEUMATIC 
MACHINERY CO. 
1901 Kienlen Ave., St. Louis, Mo. scrubbing 


Curtis Column 
= Type Airand 
re Water Stands, 

! a Curtis Style ““V"’ Com- 
— ae ! pressor for tire inflation 
r . . lines. 


bia am / - . The Curtis Improved 
. ie oa Sescun is made by the 
) manufacturers of the 
5 5 = famous Curtis Come 
geet ‘3 ’ nega yas 
ines, practically a 
standard in the auto- 
motive field. 


Sa Se. 
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Cotabtiched 630 
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lc CURTIS P. a Machinery Co. ! 


Fe a 
* YV. | 1957 Kienlen Ave..ST. LOUIS.MO. | 
IMPROVED 518-U Hudson Terminal, New York City 
. | I want to make my car washing profit: 












SF 
CAR-WASH SYSTEM eae | 
~ with water anoltfier 


a STATE...... 
Jobber’s Name............... 
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That settles it-no more come-backs— 


We're using Genuine Parts now 


Hf fees is no danger of the profit 
ona repair job being wiped out by 
‘‘returned goods’’ when you use Genuine 
Service Parts. They give you that insur- 
ance against come-backs that you need 
to make your profits permanent. 


Genuine Parts are built with the same 


responsibility and are backed by the same 
warranty as the original equipment. 


— 





‘j}_ Window Signs. 


Genuine North East Service Parts are distributed to the trade 
by Authorized North East Service Stations. 







AUTOMOTIVE STARTING 
LIGHTING & 
IGNITION EQuIPMENT 
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Repair Concerns, Parts Dealers and Garages who conform to 
the NORTH EAST Genuine Parts Policy are entitled to dis- 
play the NORTH EAST GENUINE PARTS BULLS-EYE 


fox See? (nee PWR > wack. © - <eath 


Furthermore present discounts, together 
with Standard Package quantity prices, 
make Genuine North East Service Parts 
so profitable you can’t afford to take 
chances with any substitutes. 


And don’t forget that there is an organ- 
ization of nearly 800 Authorized North 
East Service Stations ready to furnish 
you the right parts for every job. 
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a Big Market 


awaits it 


Every motorist has wanted an accurate compass. 
Now the Noisom Patent Auto Compass meets this 
need—a handsome reliable instrument priced at 
$3.00 retail, fitting every car and every purse. 


75 





The market and the product are both already 
proven. It is a wonderful item from every stand- 
point, profit, volume and motorists’ satisfaction. 


Be ready when the full page announcement in the 
June 26th Saturday Evening Post reaches the public. 


See the Saturday Evening 
Post, June 26th 
























That Mean Sales 


|. Tested since 1922 on A. A. A. scout cars. 
Endorsed by auto clubs and highway depart- 
ments. 

2. Direct Readings. The arrow indicates the 
direction of the car, a patented improvement 
on the ordinary hand compass. 

3. Not affected by steel or electricity in the car. 
Accuracy guaranteed. 


4. Good looking—a refinement for any car. 


wn 


Any one can install it. 


There are 20 million prospective customers 
for this compass. The touring season is now 
starting. 





AUT 


Order from your jobber —— —— ee ee ee USE THIS COUPON — —— — — — — = 
Noisom Patent Auto Compass, Inc., 


NOISOM PATENT AUTO COMPASS, Inc. | Seatlenien Send peoggen Sag ~ ~~ hn a a 
e Auto Compass. 


Dept. 500, 991-997 Main Street Sara aisvacciscseinininetiirtoiiahiieieaeeiseinaaitenondiaiaecniniae 
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EVERYWHERE 














Norge at Kings Bay, Spitzbergen. Copyright Pathe News; Photo from Wide World 


THE NORGE---FLYING TO FAME 
FROM SPITZBERGEN TO THE 
NORTH POLE--WAS EQUIPPED 
WITH R.I.V. BALL BEARINGS. NO 
GREATER EXPRESSION OF FAITH 

IN THE DEPENDABILITY OF A 
PRODUCT HAS EVER BEEN MADE 











Broadway at 57th St. (Fisk Building), New York City 


Branches: Detroit, San Francisco, Montreal 
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a world-wide 
service organization 


Schebler is represented throughout the world. For more than 
twenty-five years now Schebler Carburetors have enjoyed a big demand 
in export trade for automobile, motor boat, motorcycle and industrial 
service. Firms of the finest type in every country have naturally be- 
come well established and trained representatives of Schebler. 





This world-wide acceptance of Schebler carburetors is an important 
testimony of Schebler value. In most foreign markets carburetor qual- 
ity is a very serious consideration. There isn’t a service station always 
convenient to take care of trouble. Fuel costs, too, are much higher. 
The foreign dealer wants dependability and the greatest consistent fuel 
economy in a carburetor. Naturally he is extremely critical in his 
selection of carburetors. 








Replacement sales of Schebler Carburetors for export trade in 1925 
totalled nearly 40 per cent of sales in the United States, though the 
United States has a far greater proportion of engines than that. 


This active demand for Schebler carburetors shows how popular 
they have become where conditions require the best in carburetion. 


Thousands of automobile dealers in the United States have found 
Dealers:—Schebler dealer connec- that Schebler quality pays them handsomely. The very valuable 


tions throughout the world—and the Schebler franchise may be available in your territory now. 
long duration of Schebler contracts in 


all countries—is the practical proof of 
how profitable Schebler’s complete line 
is for dealers. 


Write us for full information. 


WHEELER-SCHEBLER CARBURETOR COMPANY 


“The World’s Finest Carburetors” Indianapolis 
are manufactured for every gasoline 
engine. You may be able to obtain the 1926—-Schebler’s Silver Jubilee Year—Established 1901 


valuable Schebler franchise by writing 
us for information. Try it. Let’s see 
whether there is an opportunity in 


Schebler’s organization for you, too. 5 CH E i i. . 
“ .- U. S. PAT. 


REG OFF.? 
Pint CARBURETOR 
=> 7 _ Finest \ ao 
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Selling and Serving 
Consistently 


Rie Nie Fan Belts serve consistently because of the 
accuracy of their manufacture and the high quality 
materials used. They sell consistently because deal- 
ers and motorists everywhere know how durable 
they are, and how well they stand up. Rie Nie fan 
belts are so reasonably priced and give the dealer 
such a substantial margin of profit that it pays to 
specialize in them. 


Fits any Grooved Pulley, wedging ‘6 99 
net Gate oak ae te ee Encourage your customers to “carry a spare. 


groove regardless of the angle of pitch. 
Their construction insures reliable serv- 
ice, always. It is oil, heat and water- 
proof, with a sureness of grip that 
guarantees dependable performance. 
Self-adjusting! Fewer sizes to carry, 
insuring quicker turnover. 


Meee coo ie  ééé§ EES: accesses ss 










































ROUND 


Is made for Regular or Crowned 
Pulleys—and will exactly fit the car 
for which it is designed. Fabric is 
cut on bias. Herculean = strength! 
Vulcanized in a special cover jacket 
which prevents ply separation. Dura- 
ble! Sure Grip! No slipping. A true 
Rie Nie Product—in every sense of 
the word. 





Manufacturers of 
Quality Automotive Products that SELL since 1910 

















You Pull Good Big Profits 
With BASLINE AUTOWLINE 


In view of the established quality and 
reputation of BASLINE AUTOW- 
LINE, it ought to sell for more than 
any other line on the market. But in 
order to further stimulate the present 
large sales of this Original wire rope 
towline, we reduced the prices to the 
trade last season. 





Jobbers and Dealers write to- 
day for our Price List and 
Descriptive Literature. Then 
you'll realize that you can 
make some real money pushing 
this well-known, absolutely- 
dependable towline, the towline 
of exceptional proved strength. 





BRODERICK & BASCOM ROPE CO., ST. LOUIS 


Eastern Office and Warehouse: 76 Warren Street, New York City 
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in removing 


Cylinder Heads’ 
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ADVANCE 
NOTICE 


Shortly after July Ist a Detroit corporation 
will make general public announcement 
of the solution of motordom’s most baffl- 
ing problem—the Glaring Headlight. 


They will offer the public a device that will 
allow the use of the highest light intensi- 
ties without any possibility of glare. It 
will be offered both as a complete head- 
lamp, and for installation in present 
equipment. 


It is not high-priced—in fact, it costs less 
than several standard lamps and control 
devices now on the market. 





a 
=, It is fool-proof—legal everywhere—and ap- 
: for these cars proved by engineers, scientists and mo- 
Auburn torists. 
Ajax 
Cadillac No dimm} ' ; 
Chandler o dimming. All your light, all the time, 
a and all on the road. None in the other 
a NEW tool—by Walden- fellow's even. 
Biome Worcester — the Wal- 
ssex ° 
wine den-W orcester Cylinder We invite correspondence with reputable 
oud Head Lifter. It enables the ‘bbe Pyreeree Kindly adv; 
user to lift cylinder head J b a 
Hertz from block without damage what territory you cover and the approx- 
aemniaiie to gaskets or surrounding imate number of lenses you could handle, 
— parts. Tools are used in sO we can explain our extensive sales 
Lincoln pairs and fit into spark-plug plan—prices—discounts, etc. 
Maxwell 
neg holes. 
Oakland R . 
Oidemabite achet action enables oper- 
Overan pone eapemning, veer maple" Address all correspondence to 
alien ” obstructions. One size— 
Pierce-Arrow fits all spark-plug holes. 
ontiac 
Rickenbacker * 
Ea Any one of the Walden Zimmer-Keller, Inc 
we - Worcester jobbers will | 9 © 
saouaner gladly supply you. Have : : 4 BT 
Peerless, 67, 72, 80 aioe eon 506 Detroit Life Building 
_— give you details today. DETROIT MICH 
9 3 

















EN~ WORCESTER 
ive N~W Steel, Socket Wrenches, ~ in the World 


413 SHREWSBURY 8 





WORCESTER, MASS., U.S.A. 
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Now $3.75 
Former Price $10.50 


Complete 
Satisfaction 
Guaranteed 


125,000 Sets Now in Use 


Here—while it lasts—is the best wrench buy of the 
season! 5 sockets—popular sizes, (additional 
sockets extra), | adapter, | wrench, in convenient 
wooden case with sliding cover. 


Makes the hard nuts easy to get at. Spins ‘em right 
off. Doing it now for 125,000 users—at the old 
$10.50 price. 


Terms for duration of the present offer: Bank draft, 
certified check, express or post office money order 


Billmont Master Wrench Set 
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See these 


at your Jobber’s! 


The next time you stop in to:your jobber’s see his set 
of Alvord-Polk display boards installed to help you buy 
reamers. 

Complete sets of the most needed A-P reamers are 
mounted by serial number as listed in our new catalog 
and wall chart. After referring to your copy, you can 
now buy direct from the board and be sure of getting 
the right tool—all without bothering about fractional 
sizes. 

See these boards. In the meantime—if you haven't 
either the Wall Chart or Catalog showing how to order 
small tools by serial number for each car, model and 





with order. If C. O. D. $3.95 to cover extra job,—write us for free copy. Alvord-Polk Tool Co., 
handling cost. Remember the supply is limited. Millersburg, Pa. 






Order Now for Quick Delivery 


CHICAGO TOOL & KIT MFG. CO. 
156 Whiting St. Chicago ia Tools for Repair Shops “9 














Let the Time Clock _A Fan that | | 


Pay for this Valve ; 
Ly pcg STOPS — 
O 


It's your employees’ time that tells 
Fords! 


how much profit you can make in 
value refacing. The more you cut 
down the labor on each job, the more 
youll make. 
The G. B. Impeller replaces ordinary 
fans and does better work than the 
fan and a water pump combined. 
Keeps tremendous flow of air going 
through radiator. Expels warm air 
from under hood. Keeps engine cool 
even on stiffest grades in_ hottest 
weather and under heaviest loads. 















That's why garage owners all over the country report 


unusual profits from operating a Crowe Cup Wheel Scientific design. Has 24 blades. Consumes no additional power. 
Valve Refacer. in 36 conends it doce the week that Puts no extra stress on fan belt. One steel stamping—nothing 
ordinarily requires an hour. And it increases the effici- to get out of order. 

ency of every valve regrinding job 100%! Also, its 

installation cost is just about half what you'd expect to Installed in 5 minutes. 





Retails at $3. Long dis- 
counts to you. Accept 
our 10 day FREE trial 


offer. 


pay for this simply constructed, long lasting machine. 
It has fewer parts subject to wear than any other 
machine on the market. 


_Now successfully used for more than three years in earning 
bigger profits for up-to-date garages. Let us send you a machine 
for 10-day trial in your own shop. If you are not fully pleased, 


machine may be returned and your money refunded. Easy pay- De Bothezat Impeller 

















ment plan enables you to purchase with money earned through Co., Inc. 
increased profits. Write, today, for full particulars. 1922 Park Ave 
*9 
« * , N 
Lisle Manufacturing Company ew York City 
Box C 




















Clarinda, Iowa of B. IMPELLE R | 
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Keeps time of 
Men 
Jobs 
Cars! 


By installing a Simplex Time System you eliminate 
guesswork in favor of clockwork; and establish a 
simplified bookkeeping system covering time records 
on shop jobs, ‘‘in-and-out’’ records for each car in 
the garage and employees’ times _ records. The 
Simplex System includes time cards especially de- 
signed for your own needs. 


Thousands of garages and other concerns are now 
using this System including the U. S. Post Offices. 
Prices and descriptive literature will be forwarded 
upon request. Simplex Time Recorder Company, 
Gardner, Mass. 








Branches in 10 principal cities 


SYSTEMS 

























Don’t let Stubborn Parts slow 


THE GREB CO., Inc., 


‘GREB 


GRIP 





you up! 


Greb Pullers have been standard for 
10 years. Take wheels, gears and 
bearings off in a jiffy. Enable you to 
make money on the Flat Rate basis. 
Two or three jaw types. Adjusted 
instantly. Lock in any position. Grip 
is positive. Can’t harm parts. Also 
shock type pullers, 





No matter what your | 
need _in pullers, we 
have it. Several dozen 10 


models, 
Days 


Trial 


*4 Your jobber will tell 
4 you about Greb Pullers. 
‘gy If he can’t, write us 
for catalog mentioning 
jobber’s name. 











305 Canton St. 
Stoughton, Mass. 
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WATERVLIET 


Spiral Expansion Aligning 








For Piston Pin Bushings 
On All Cars and Trucks 











A Good Case 
for a 
Pertect Tool 


It’s an old phrase. .... “We 
couldn’t improve the product 
so we improved the box”.... 
but it describes the situation 
perfectly. 


The Watervliet Spiral Expan- 
sion Aligning Reamer now 
comes to you in a sturdy indi- 
vidual container that fits like 
a tailor-made suit. 


FOR THE DEALER it’s a 
mighty handy unit for display 
and stock-keeping purposes. 


FOR THE USER it’s the ideal 
way to keep the reamer when 
not in use. The screw top keeps 
out dust and dirt. The case 
protects the reamer from dam- 
age and keeps it where you can - 
find it quickly. 





It’s not fair to a good 
tool to leave it lying 
around on the bench or 
in a drawer. Get your 
Watervliet in the new 
case and keep it in shape 
for a man’s-size job all 
the time. 


They Will Not Chatter 


eee Resharpening Service 


When your Watervliet finally needs 
resharpening, send it to the factory 
with a dollar and have it done 
right, 








Ask Your Jobber or Write For 
Literature 








Watervliet Tool Co., Ine. 


1037 Broadway Albany, N. Y. 


New York, 1780 Broadway 
Kansas City, 711 Mutual Bldg. 
San Francisco, 661 Turk St. 
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SAFETY SIGNALS 
MADE FOR ALL 

CARS 








a 


“xv ~=69 BUN TING 


PHOSPHOR BRONZE 


rainacstis BUSHING BEARINGS 


e®@arteuwte 











h WING LOCKING CAP 


THE LATEST, BEST 

AND LOWEST 

PRICED ON THE 
MARKET 









San Francisco Put Bunting Quality into all 
Replacements 


50 We \s Se, Ss ae The Bunting Brass & Bronze Co., Toledo, Ohio 
maa cree, 
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TIMING GEARS 
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Made in 
Junior Model G. 




















; ‘lla i a e: ft? * a 
AN a - ic; Elimi -to-metal contact. 
Faith Mfg. Co. “ace Ais ¥ , Ford, Gray, | Chevrolet, 1. Non-metallic; Eliminate metal-to tact 
2539 N. Ashland Ave os = Overland Maxwell, — DIAMOND STATE FIBRE CO. 
: , Knight, rysler, ge, , 
Chicago, Ill. Studebaker, Cleveland Bridgeport, Pa. 
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Johns-Manville 


ASBESTOS BRAKE LINING 


Srest-O Lite 








FOLLETT’S vopz. TIME STAMP 


accounts for every labor minute 


Prints the year, month, day, hour, 
minute, A.M. or P.M. at the exact 
moment the plunger is pressed—lik 
this, for example: | 


NOV 19 1920 4 31 PM 


Tells when a job is started—and when it is 
finished. There can be no dispute over the 


7. 














Sone the tebe time charge. 
esting details Absolutely automatic —except for winding. 
ng, Fhe Every machine guaranteed. Automobile and Radio Batteries 


Write for our interesting dealer proposition. 





Follett Time Recording Co., 217 High Street, Newark, N. J. 
“Established Since 1904” 































































































Completely Gemco 


* i made, the big 
> a ating Ene 
= = GEMCO MFG. CO. 





= 






760 S. Pierce St. 
- Milwaukee, Wis. 
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It means bigger profits for you. 
The Prest-O-Lite Co., Inc., Indianapolis, Ind. 
CUPPLES DIAMOND JUBILEE 
CORDS - EXTON CORDS 
CUPPLES COMPANY, Mfrs., St. Louis 
Lancaster, Penna. 
Manufacturers of Angular Contact Thrust Bear- 
ings, Angular Contact Radial Bearings, and TT Al lial ERS | o IR 
Supplied to your blueprints and exact , 
requirements. 
Wagar fay Oe Tapered 
The Ay GASOLINE & 
Telegage~x 4 
" A gasoline gauge on the Dash. Note our half page eer 
Write for description and proposition to the trade. 
KING-SEELEY CORPORATION 
298 Second Street Ann Arbor, Mich. 


“Tough as a Rhino” 
Tough as a Rhino 
THE BEARINGS COMPANY OF AMERICA A National Institution Since 1851 
Thrust Ball Bearings of all types. 
—— ROLLER BEARINGS 
j advertisement in the Saturday Evening Post, July 17th. 
Chicago Branch, 2450 Michigan Boulevard 
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BUMPERS 





























NEXT WEEK 
—is the time to read next week’s issue of MOTOR AGE, R i UJ N N FE R 


Write for the Book 









as you are reading this week’s issue this week. IN Mote Sclatal ee el Te es MANY, new uses for com- 





PREE} 5x1 





> So. Wabash Ave. Chicago, Ill. 
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| Make a Good Profit 


and a better satisfied car owner in ten minutes with 


It 
Filters 
the 
Air 


It 
Filters 
the 
Air 


PROTECOMOTOR 








REG.U.S. PAT. OFF. 





If you have a Protectomotor on your demonstrating car 
you can show any man who drives a car or is about to 
buy a car that Protectomotor will triple the life of the 
motor in his car. 

Furthermore, you can show him that Protectomotor is 
the only device that gives absolute protection against 
the damage done by dust and dirt—that 100 times as 
much dirt will pass through any other device. 
Protectomotor filters the air, keeps the oil clean, pre- 
vents wear, reduces carbon deposits and troubles, 
muffles carburetor noises. 


Write today for special discount on a Protectomotor 
for your demonstrating car. 


Staynew Filter Corporation 
ROCHESTER, N. Y. 
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Make Your Wash Rack PAY ! 


Discard the old, slow, 
costly hand method of 
washing cars. Not only 
does the waste of time 
and material cut a big 
hole in your profits but 
you lose the trade of 
customers who want 
quicker service. 


Electric “Speed-S pra” 
will change these condi- 
tions, stop the wastes 
and attract new business 
by enabling you to ren- 
der speedy service on 
every job. 


Electric ‘‘Speed-Spra”’ 
is the modern washing system; efficient in design and 
thorough in operation. Saves on power and water and 
cuts time and labor costs in half. No pressure tanks, 
boilers or complicated equipment to get out of order or 
require attention. Mechanically right and easy to install. 
Write for folder giving detailed description and infor- 


mation. 
MAIL THE COUPON NOW! 


HAYES PUMP & PLANTER COMPANY 











819 Sixth St. Dept. 19 Galva, Ill. 
Send me your ““SPEED-SPRA”’ Folder 

iain ecteantiekdibetiaiaeteens alacant eae 

, 
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Sell ’em to Owners 


Use ’em Yourself 


Royal Self-Closing Auto 
Wash Valves cut off water 
when you let go. Spray 
nozzle. Packed 12 to a Dis- 
play Carton—for selling to 
Car-owners., 


Royal Self-Closing Radiator 
Fill Faucet saves water and 
time. Rough Nickel Plate. 
The Royal Brass Mfg. Co., 





Cleveland, O. 
G 4468 Self-Closing Auto 
Wash Valve. 











G4466 Self-Closing Radiator Fill Faucet Co. 























MORRISON 


Automatic Double Range 







Worm Drive 


JACKS 







Special mode! 
for Balloons 


Can’t Slip or Tilt 


Flexible steel ‘‘Sure Hold’’ cap prevents dan- 
gerous slipping. Long folding handle (36 to 
72 in.) Operates from standing position. ont 
under overhanging bodies. Easy to work. Few turns and it’s 
up. Built in 11 sizes for all service requirements up to 8 
tons. Furnished as standard equipment on fine passenger cars, 
trucks, buses and Fire Apparatus for past 4 years. The 
Jack for YOUR shop. Write for sample for test. 


THE WOODS ENGINEERING CO., Alliance, — 
General Sales Representatives a. Canada, carrying b 





warehou stock: 
Colonial Traders, ‘Ltd. ‘Gaethoan, Ontario, Canada. 

















Repaint All Trade-Ins 
in Your Own Shop! 


Keep the paint — for 
a st yourself with 


CS —-* 


Trade-ins sell faster and for more 
money when repainted. Paint them for 
$2.00 per car and sell them for $20-90 
to $90.00 more. And then, too, many 
of your customers will want their cars 
repainted. Anyone can quickly turn 
out a beautiful job of paint, enamel or 
Duco with a Handigrip. Also fine for 
cleaning engines, etc. Write for full 




















information. 
Plummer-Huff ut 
Co. r 
Napoleon, Fa $ 
Ohio P< os ° xe 
4 Bo - 
a om os - PA 
4) <e ae 





Model “RF” 


Spray Gun Ps as oO”, Ss 5 oe 
Complete Ye os on 2 vo ‘ff a 
with Hose oo. i a al 


AC) we ‘ 
$35. 00 Lat Sa ie A 


OYE ace 
Re > pre 3 ao 
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THE “BAT” 
Super-Charger 


A practical system of super-charging for 
passenger cars, trucks, tractors, marine 
engines, aviation engines, stationary en- 
gines, etc. Simple, easy installation. 
Practical. Prices range as low as $7.50. Write for details 


Stops Pump Shaft Leaks 
Immediately and Permanently 


Conneaut Plastic Metallic Packing molds in 
the fingers to fit stuffing-boxes of any shape 
or size. It is a repair for the worn shaft and 
loose bushing. At your Jobbers in 1-pound 
and 5-pound cans; if not, write us. 


| 
; 






































P. H. Webber Company 
Prevent seen ety a COMPANY Racine Industrial Plant, Building No. 12, Racine, Wisconsin 
This onneaut, ° Manufactured and sold under license of P. J. F. Battenburg, Racine, Wis. 
| = TELL YOUR CUSTOMERS 


ee WESTINGHOUSE AIR SPRINGS THAT Thompson Silcrome Valves don’t burn up, 


break or wear out like ordinary valves: 
THAT Thompson Silcrome Valves last longer and 





The finest known method of shock absorption 


THE WESTINGHOUSE AIR SPRING CO. 


need less regrinding. 
Factory and General Offices, New Haven, Conn. 


New York Boston Philadelphia Cleveland Thompson Products 


Chicago Atlanta Los Angeles Cleveland, Ohio 









































QUALITY—PROFIT—TURNOVER 
American — 
Femm«mered 


SPEE-DEE CLEANS UP 


for Dealers 


Results in quick stock turn-over, with small invest- 
ment and liberal profits. Without water it removes 
grease, stains, etc., from hands, clothes, unholstery, 
paint or rz _lndispensable in shops, service sta- 














eo write R.. %.... t detail q. 
. . . rite for discount details, 
American Hammered Piston Ring Company States Chemical Company 
Baltimore, Maryland 703 W. Fulton St. Chicago, Ill. 












































im licity 


p UNITED STATES Built by the old- 
Cc REBORER AND GRINDER 


Portable Electric et maker of 
- Portable Electric 
DRILLS |}! =: 
World. 
A big money-maker in any automobile repair shop or garage. Ask for free 
demonstration in your own shop. 


Simplicity Manufacturing Company Catsinn 106 THE UNITED STATES ELECTRICAL TOOL CO. 
Port Washington, Wisconsin Cincinnati, Ohio, U. S. A. 


















































"Iss i fioss reriy 


Has two primary windings instead of one. Gives a hot- 
ter spark, makes easier starting, gives more power, — 
pickup and more mileage. Try it on a sluggish m 

Write for full particulars, 





New Rewind Profits—See an- 
mnouncement every 4th week. 
Write now for price list. The 
H. M. Fredericks Co., Lock 
Haven, Pa, 





The Mallory Electric Corporation, Toledo, Ohio. 























































































































? 
Here’s the Way 
to Sell Tire Chains nae we 
send our 
Let the package they come in display them. fi 
By making them easy to buy, you automat- protit- 
— ically make them easy to sell. Dealers like the boosting 
WIESCO carton, Write plan. 
nigeteiome ‘chan ee Western Chain Company It’s Free. 
) Chicago, U. S. A. 
a 
Tests Compression | 
Locates all knocks, 
leaky valves and rings 
= na Piston “ne : 
iminates guesswor 66 nt? 
SELLS MORE JOBS ” 7 Made to Blue Print 
— ae if Jobb guarantees to ™. Replacement Trade the same ¢ ” 
2 : your jobber cannot supply you, write us. high standard of Quality and Accuracy de- 
# ‘HAMMETT MEG. CO., Kansas City, Mo. manded by the car manufacturer. 


The Fostoria Screw Co., Fostoria, Ohio 





























Sells Quick at 


$1.25 
Retail 


ORIGINAL TASCO 


BOSCH units. 
wey ay Gas a for 


Bosch, and CHEVROLET and 

, the trade OVERLAND 
m 

i Betiresttiaelce timc) aval itets ORIGIN AL BOSCH at left. ‘hes, 

Automotuve Equipment will be sent to any Dis are the iden- 

Selelticel ame Olli calel an cade ie terete etn request ‘ifications of 


Bosch l- 
ROBERT BOSCH MAGNETO CoO., Inc. ty- teens 


109 West 64th Street New York, N. Y. since 1887 cco SN - THE AKRON-SELLE CO. 
— meee Akron, Ohio 
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The SO-LO JACK 


$6.00 Retail 
West of Mississippi $656 
4%” LOW—HIGH 15%” 
The REAL Balloon Tire Jack 
All Steel Construction 
POWERFUL—STURDY—EASY TO OPERATE 
A Sure Seller with your Trade 


SO-LO JACK CO., Inc. 
108 Massachusetts Ave., Boston, Mass. 





2017 S. Michigan Ave. 


THE WALDEN FORE-LITE 


Mounted ahead of the radiator and operated like sa 
spotlight from the instrument board, the WALDEN 
Fore-Lite satisfies a need hitherto filled by make-shifts. 
Universal fittings. Selling fast 
Ask your jobber, or write us direct, giving his name. 


THE WALDEN CO. 


wherever introduced. 





Chicago 



































“As Silent as a Shadow” 
Quincy Compressors 


Quincy, Illinois 


J-538 





FISK TIRES 


There’s a Fisk Tire of extra value in every size, 
for car, truck or speed wagon 























18 in attractive counter 


ings. 2 in. in diameter. Highly 





1420 S. Michigan Ave., 





Guaranteed Unbreakable 


Gear Shift Ball 


Made in all combinations from 11 basic colors. Packed 
display box. 
cards also furnished. Complete with all necessary bush- 
polished. Fast seller, 
Price $1.25. Write for details and catalog of entire line 
of 12 items. Order from your jobber or direct. 


RAINBO ACCESSORIES COMPANY 


—from rusted clincher 
pounded rubber. 


Counter display 


Chicago, Ill. 











ELIMINATES SLOW LEAKS 


rims, 
Snaps on rim like rubber band. 
around. Prevents tube touching rusted rim. One size fits all 
clincher rims. Write for discounts. 


LAENG MFG. CO. 


de 
1eng K. 1m YL]. dp 


An endless piece of specially com- 
Fits snug all 


CLEVELAND, OHIO 























SOLID COPPER 





Kawneer 


STORE FRONTS 


Write for Special Book Garage Front 
THE KAWNEER CO., 3724 Front St., Niles, Mich. 








| KI 











CUSTOM @ BUILT : 


Kissel Motor Car Co., Hartford, Wis. | 
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LIKUM fam LOCK 
tryveea Locks ignition and sounds wees 
hoctn if tampeved with 


LOOMIS ~ KNIGHT ~ MILLER, Inc. 


SPRINGFIELD ~ MASSACHUSETTS 
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CLASSIFIED ADVERTISING 





PARTS 





AUTO PARTS 


SAVES 50% TO 75% ON ALL CARS 
New and Used Gears—Springs and Axles—Cylind 
Motors—Rear Systems, etc. Wire or Write 
INDIANA AUTO PARTS CO. 
608-18 N. CAPITOL AVE., INDIANAPOLIS, IND. 
LARGEST CAR WRECKERS IN INDIANA 





PATENTS & PATENT ATTORNEYS 


NOPOGUEURCCTEEGUECCCRRT ERE EREESCORDOREOREERERCRERORCRSSCRERERERERRCECOCCRERERER EERE EEK 


C. L. PARKER 
Ex-Examiner U. S. Patent Office 
Attorney-at-Law and Solicitor of Patents 


McGill Building, Washington, D. C. 
Patent, Trade Mark and Copyright Law 








~ 





A 





HOUSE OF A MILLION 
AUTO PARTS 


The largest stock of new and used car and truck 
parts in the world. We have everything. Always 
mention model and serial number in order. Write 
us. All inquiries answered promptly. 

DOUGLAS AUTO PARTS CO., INC. 
2003-5-7-8 South State St., Chicago, Il. 














HELP WANTED 








AUTO PARTS. SAVE 50 to 90% 
GORDON SALVAGE CO., 
RACINE, WIS. 








AGENTS WANTED 


ore 


DIESEL ENGINEER WANTED 


A large machinery manufacturer wants an experienced 
Diesel Engineer who is not only familiar with the design 
and construction of Diesel Engines in sizes under 100 
H.P., but who has also had practical experience in 
their care and operation. tin your application please 
state age, education, technical and practical experience 
= and salary expected. This is an excellent opportunity 
= for the right man. None but experienced men need apply. 
; Box 6272, MOTOR AGE, 5 S. Wabash Ave., Chicago. 























AGENTS. EZ Red Devil Polish removes rain 
spots. Our franchise means big, quick money, enor- 
mous sales. Autos, household, factories, $2.50 doz. ; 
retails $1. Free samples. Write today. EZ Polishes 
Co., 190-R Water St., Brooklyn, N. Y 


W ANTED—Specialty Salesmen for a line of auto- 
motive tools approved and adopted by leading manu- 
facturers and engineers. Box 6273, Motor Age, 5 
S. Wabash Ave., Chicago, [Il. 





SALESMEN WANTED in _ several States to 
handle The Winther Spoke Tightener. Every shop 
needs one. C. W. Winther, Fresno, Calif. 


BUSINESS OPPORTUNITIES 





A going concern operating three Sales and Service 
Stations of a well known make of automobile, de- 
sires to dispose of two of its Branches in two of 
the largest towns in North Carolina, in order to con- 
centrate at Home Office. Come to the Sunny South 
and improve your health and finances. Address 
a 6269, Motor Age, 5 S. Wabash Ave., Chicago, 





“Clearing $400 month with my Haywood Vulcan- 
izer, Some return on a $350 investment.” Tire 
repairs paying big. We furnish everything. Train 
you free. Easy terms. Haywood Tire Equipment 
Company, 1318 South Oakley Avenue, Chicago. 








To locate business opportunities 
To sell, rent, exchange or buy 
To find men or employment 


The Classified Department 
will help you 
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In Series 








Many of the most help- 
ful, constructive and 
profitable articles ap- 
pearing in Motor AGE 
are run in series, or 
serial form. 


This is because the sub- 
jects they cover are far 
too broad to be handled 
fully in any one week’s 
issue. 


Often, months are spent 
in gathering the mate- 
rial these serials pre- 
sent, and weeks are de- 
voted to the actual writ- 
ing, to make its applica- 
tion to your problems 
clear. 


Many thousands of dol- 
lars -have been saved— 
and many more earned 
—by using the data 
these stories uncover. 


It is incidentally, the 
regular reader of 
Motor AGE who makes 
the most of what it has 
to offer, in real enter- 
tainment and pleasure 
as well as financial gain. 


Read Motor AGE Every 
W eek. 





5 So. Wabash Ave. 
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Every Ford Owner Wants the— 
Hayes Guaranteed 


Unbreakable 


No-Leaf 


Springs 
Made only for Ford Cars and Trucks 
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We Want State 
Distributors & Dealers 


The Hayes Unbreakable Springs combine in 
one device all the advantages of a shock ab- 
sorber and everlasting spring! Guaranteed 
to outlast any Ford car or truck. They are 
the only springs which will keep a Ford in 
service. They stop that vibration—the chief 
cause of wear. They absorb road shocks! 
Eliminate all side sway! Prevent tipping! 
Stop bounding up and down. Hold body of 
car level—keep wheels hugging the road. 
They deliver perfect spring action without 
friction—lubrication is never needed. They 
actually make all Fords (trucks or cars) ride 
like heavy, expensive cars. They assure 
cargo safety—no damaged goods. We guar- 
antee they will never break. 

These springs retail now at the introductory 
price of $10.00. Every spring is guaranteed 
on a Money Back Basis. An opportunity 
for you to build a profitable business. 


Write Today to the 


Hayes Equipment Co. 


547 N. Michigan Blvd., Chicago, Ill. 
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Tungar means the original/ 


Many men say “TUNGAR” when they mean battery 
charger. Some do not realize that it is a trade mark applied 
only to one make of battery charger —the G-E TUNGAR 
—the one that dominates the field by its quality. 


The TUNGAR is the original bulb charger that made charg- 
ing simple and profitable. Every part of it is made for every 
other part. Most important—the transformer is made 
for the bulb! ‘That means more perfect performance. It 





TheTungarupholds means /asting performance. Be sure you get the genuine 
oe nin aman TUNGAR—developed in the G-E laboratories, and manu- 
O a ectric . 

for quality and factured by the General Electric Company. 

achievement. 





Write for the book- HEAVY DUTY 
let that shows the 


profit possibilities of 


the Tungar. 
Merchandise Department : 
General Electric Company 


Bridgeport, Connecticut PAT. OFF. 





Tungar—a registered trademark—is found only 
on the genuine. Look for it on the name plate. 


GENERAL ELECTRIC ||! 
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of all makes of cars 
can be served from this 


GILMER FanBelt Cabinet 


N probably no other replacement 

unit Can you serve so many differ- 

ent makes of cars with so small 
an investment. 
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The fan belts (some flat; others “V” 

shaped) are of the highest type of 
moulded rubber and cord con- 
struction and made according to 
Gilmer standards, which are the 
strictest in the business. 


The display cabinet is a handsome, 
sturdy thing of metal and wood, beau- 
tifully lithographed in five colors, and 
is a real aristocratic silent salesman 
on any counter. 








The back is open, where every belt—boxed, 
labeled and methodically shelved —is in 
plain sight and easy to handle. 


“GILMER is a | This is good business; get it! Ask your 
; jobber for that Gilmer cabinet today. 
good name .,, 
to tieup to | _ L.H.GILMER CO., Tacony, Phila., Pa. 
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Makers of the World's 
Best Known Fan Belts 











* ONVENIENCE in handling cable is absolutely essential 1f it 
is to be made a profitable line. The Packard Merchandisers, 
both the De Luxe for ten spools and now the Standard for five 
spools, are the biggest steps toward real convenience in handling 
cable that have been taken for many years. 


Highest Quality of cable, plus convenience in handling, plus sales 
provoking display, are three of the principal reasons why you should 
specialize on Packard Cable and build up a profitable re-wiring 
business. 


THE PACKARD ELECTRIC COMPANY 
Warren, Ohio 





| TRADE MARK 


FIVE-SPOOL 
ASSORTMENTS 






is never seen, except on goods of honest value 


'* HIS Packard Standard five-spool 
* cable merchandiser is a worthy 
companion of the Packard De Luxe 
Merchandiser which has _ recently 
pointed the way to new and more 
ethcient methods of merchandising 
automotive cable. 


The Standard assortment is sup- 
plied in five different combinations, 
each designed for a specific use. The 
items otf cable included in each as- 
sortment have been so chosen as to 
provide a combination to fit nearly 
any customer's need. There are 
assortments especially designed for 
serving the more popular cars, as 
well as others for the general serv- 
ice garage. 


The Standard five-spool assort- 
ment comes complete in a strong car- 
ton including the merchandiser, com- 
plete price data, and _ instructions. 
Shipping weight is approximately 24 
pounds. 
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Packard De Luxe 
Merchandiser, ten- 
spool assortments, 
either 10-A or 10-B 
will take care of any 


cay on the road. 

































